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Marine Underwriters 
Report Increases In 
Premiums Over 1946 


Losses on Cargo Coverage Are Up 


Also But Generally Not in Ex- 
cess of Usual Loss Ratio 


PILFERAGE CLAIMS HEAVY 


Poor Port Conditions Prevail in 
Many Parts of World; $3,000,000 
Cargo on Lost Salmon Ship 


underwriters in 





Ocean marine New 
York are transacting a huge volume of 
business this year but are keeping rela- 
tively little of the premium income in the 
form of profits. With foreign trade at a 
igh level—much of it financially aided 
by United States 
and with the 
merchandise having risen sharply in the 
last year, the income in the ocean ma- 


Government funds— 


dollar value of units of 


rine field is reported as well above that 
for the first seven months of 1946. 
Much of the premium gain is due to 
expanded trade with South America and 
the Orient. On shipments to Europe the 
bulk of the insurance is placed by indi- 
vidual foreign Government 
commissions with carriers of their own 


purchasing 


nationality. Losses have risen propor- 
tionately but are not considered out of 
line in view of premium gains. 

Trends in ocean cargo rates have been 
downward for some time. Merging of the 
regular base rate and the combined 
marine surcharges resulted, generally, in 
lower rates for shippers. Gradually haz- 
ids are improving and on such changes 


lor the better are reductions predicated. 
Alaskan Salmon Carrier 

But bad conditions continue to prevail 

many parts of the world so that even 


today rates are maintained at a relatively 
igh level as compared with pre-war 
This market received a bad 
vhen the Alaskan Steamship Co. 
esse], Diamond Knot, sank late last 
veek near Victoria, British Columbia, af- 
er collision in a fog with the Fenn 
ctor, The Diamond Knot was carry- 
ig a iull cargo of canned salmon from 
Maska to Seattle with a value of about 
10, all reported insured in United 


schedules, 











‘tates markets. Following the collision 

Nattempt was made to tow the stricken 

“tp to port but she went down in twenty 

‘thonis of water while in tow. 

WI spectacular losses of this nature 
no: oceur frequently marine under- 
iters are plagued with a steady flow 

(Continued on Page 24) 
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He came —a visitor 


More people — friends and strang- 
ers alike — are making more 
personal liability claims than ever 
before. Court records prove it. 


Here’s just another reason why 
your assured deserves the best in 


tHe London 





COMPANY OF NEW YORK . 
(Fire Deparment) 


deserve the best 
in protection 





Hte left —a plaintiff 


protection against a costly liability 
suit or expensive medical bills. 


Recommend the protection of a 
London & Lancashire Comprehen- 
sive Personal Liability Policy. It’s 
inexpensive, up to the minute. 


ano Lancashire 


GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LID. © ORIENT INSURANCE COM. 
PANY @ LAW UNION & ROCK INSURANCE COMPANY, LID. © SAFEGUARD INSURANCE 


STANDARD MARINE INSURANCE COMPANY, LID. 


LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 














Think Lucky—Be Lucky 


Some key points in selling which have brought success to 
Eugene R. Moore, Penn Mutual underwriter with the Kansas City 
Agency, are given in these paragraphs:— 


“My method of selling does not quote figures and premiums 
for types of plans. It quotes an idea, an idea so painted that it 
makes the prospect want it because he likes the idea, and because 


it fits into his way of living. 


“T have no file of future prospects, | have never given a sales 
talk to any prospect a second time 
when I give a sales talk, I give my all. If I don’t get an appoint- 
ment, or when I don’t make a sale, I throw away his name, and 
forget him, and go on to the next man, 


“T set my goal to learn at least one motivating story or its 
equivalent in motivating phrases by heart—word for word—every 
two months, and that has paid big dividends. 

“Love the wonderful job you have and appreciate what it 
represents. Feel that you are doing your clients a real favor. Keep 
fired with genuine enthusiasm! Think lucky and be lucky.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 





when I approach a person or 
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Penn Mutual Policy 
Matures At Age 96 
For Indiana Man 


William J. Walters of Battle Ground 
Gets Check for $3,154 as 
Full Face Value 


WAS IN FORCE 65 YEARS 


General Agent Newman of Fort 
Wayne Represented Penn 
Mutual in Ceremonies 


Joining that small and select group of 
insurance policyowners who mature their 
contracts with an insurance company by 
96, William J. Walters of 
Battle Ground, Ind., was last 
Mutual 
for $3,154 by Lowell L. Newman, general 


attaining age 


week pre 


sented with a Penn Life check 


agent for the company at Fort Wayne, 


acting on behalf of Penn Mutual. Mr. 
Walters, who is hale and spry at 96, 
took out the policy in 1882, so it had 
been in force sixty-five years. 
Still Interested in Business 
Mr. Walters, the “Grand Old Man” 
of Battle Ground, is highly respected 


in his home community, was born Feb- 
ruary 15, 1851, ten years before the Civil 
War, on 


about six miles from Battle Ground, and 


a farm in Tippecanoe County 


never has lived outside of the county. In 
1869 he Battle 
tend Battle Ground Institute, one of the 


came to Ground to at 
early schools of higher learning in Indi 
It preceded the land grant for the 
1876, 


ana. 
present University of Purdue. In 
Mr. Walters purchased the drug store 
in Battle Ground, now operated by his 
F. Walters. The elder Walters, 
despite his advanced years, still maintains 
the 


retained his apothecary license and likes 


son, C. 


an active interest in business, has 
to wait on the cigar counter if the oppor- 


tunity is afforded him. 


Mr. Walters been married twice 
but has outlived both wives 
wife died in 1898. After graduation from 
the Institute, Mr. Walters taught school 


for four years, advancing from a salary 


has 


I lis second 


of $32 per month to $50 per month. In 
the span of his life of nearly a century 
he has personally witnessed a great deal 
of the growth of America. 


\lert and spry for his age, he at- 
tributes his longevity to his tranquil life 
in a small community and hard work. 
He enjoys smoking three or four cigars a 
and an equal number of pipes of 
With the exception of slightly 


is in 


day 
tobacco. 
impaired eyesight and hearing, he 


excellent health and looks thirty years 


(Continued on Page 10) 
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What are the causes of hypertension? 


How can you tell if your blood pressure is too high? 


R 


HIGH BLOOD PRESSURE: 


| What is high blood pressure? 


High blood pressure, or hypertension, is a condition 
in which the pressure of the blood against the walls of 
the arteries and their smaller branches shows a per- 
sisting and large increase above normal. A temporary 
rise in pressure, such as may result from physical or 


Sometimes high blood pressure is associated with 
kidney ailments, local infections, or glandular disturb- 
ance, but the cause in most cases is unknown. It is 
known that hypertension occurs most frequently 


Q. How does hypertension affect your health? 4 | 


Persistent high blood pressure makes your heart work 
harder and nearly always results in enlargement of 
the heart muscle. The arteries are usually affected, 
and there may be damage to kidneys, eyes, the blood 


You can’t, for high blood pressure often has no symp- 
toms. But if you have periodic physical examinations 
your physician will check your blood pressure regu- 
larly. His guidance can probably help you keep your 


Real hope for those with high blood pressure 


En, > 


emotional strain, is a perfectly normal reaction, and is 
NOT high blood pressure. However, if such rises oc- 
cur frequently and are excessive, they may indicate 
a tendency toward hypertension in later years. 


4 
among those who are middle-aged or older, those who 


have a family history of hypertension, and those who 
are overweight. 


pe 


vessels of the brain, and other organs. Fortunately, 
if discovered early, hypertension can often be con- 
trolled. 


eee 


blood pressure down, or, if it should go above normal 
and stay there, he may be able to start corrective mea- 
sures at once, before serious damage has been done. 
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Metropolitan Life 
- Insurance Company 


(A MUTUAL COMPANY) 


August 22, (947 


Thanks to modern medical science, people with high 
blood pressure today can often avoid serious compli- 
cations, and enjoy a long and happy life...especially 
if the condition is discovered in its early stages. 


In many cases treatment such as diets, rest, elimi- 
nation of infections, reduction of weight at least to 
normal, and special drugs may be necessary. Surgery 
has been used effectively in some instances, and psy- 
chotherapy has proved helpful at times in removing 


fear of the disease and lessening emotional strains. 


Medical science is constantly increasing its knowl- 
edge of high blood pressure. Aiding in this work is the 
Life Insurance Medical Research Fund, supported by 
150 Life Insurance Companies, which makes grants for 
special research in diseases related to the heart. 


To learn more about this subject, send for Metro- 


politan’s free pamphlet, “‘Blood Pressure—Everybody 
Has It.” 4 


TO VETERANS—IF YOU HAVE NATIONAL SERVICE LIFE INSURANCE—KEEP IT! 


Frederick H. Ecker, CHAIRMAN OF THE BOARD ty. 
Leroy A. Lincoln, paesipent 


“ 1 Mapison Avenve, New Yor 10, N.Y. 





This advertisement is one of a continuing sc 
sponsored by Metropolitan in the interest of our : 
tional health and welfare. It is appearing in two 

in magazines with a total circulation in excess 
30,000,000, including Collier’s, Time, Saturday 
ning Post, Ladies’ Home Journal, Good Housekeep: 
Cosmopolitan, McCall’s, American Magazi'’, 
Woman’s Home Companion, National Geograp.'”, 
Parents’, and Redbook. 
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Life Gets Mail About Metropolitan Life 


Magazine Also Makes Some Explanations in Commenting upon 


Li ° magazine is receiving a large num- 
her { letters from readers of the article 
it printed about Metropolitan Life sev- 
eral weeks ago. Many readers resented 
the ‘mpression created by Life that con- 
duct ng a life insurance company is simi- 
lar 11 Operation to running a gambling 
hous’, and the statement of the magazine 
that the company earned a profit of 
twenty-two cents on every dollar of pre- 
mium paid was an absurdity. 

Letters Printed By Life 

In its issue of August 18 Life ran these 
letters and commented on four of them: 
ors: 

One of the biggest bugbears of the 
life insurance business is the impres- 
sion of your “John Doe” in your story 
of the Metropolitan Life (Life, July 28) 
that the company is a squint-eyed ma- 
nipulator, smoking a big black cigar 
as he sits behind a fat desk and de- 
cides how he can make further “tidy 
profits” from the policyholders’ dough. 

It is unforunate that not until the 
seventh page of your story do you get 
around to mentioning (and then only 
— that Metropolitan is owned by 

ts policyholders and that consequently 
al profits accrue to them... 

HUGH T. TRUEMAN 
Saint John, N. B. 


48 to Graduate 


Forty-eight students are enrolled in the 
fnal advanced underwriting course in 
session July 28-August 28 at the Life 
Insurance Marketing Institute, Texas 
Christian University. This school marks 
the official close of the one-year T.C.U. 
Marketing course, begun last September 
and recently transferred in part to Con- 
necticut University. Director C. L. Mc- 
Pherson and his assistant, Dan Cahill, 
will go to New London directly upon 
completion of the Fort Worth School to 
join the staf€ of the University of Con- 
necticut Marketing School. 

The transfer of the marketing insti- 
tute was effected last spring when the 
National Association of Life Under- 
Writers and the Agency Management As- 
sociation, co-sponsors of the educational 
program, decided that such a niove would 
give better geographical distribution to 
the sclloo.. Mr. McPherson has been 
operating be.ween the two universities, 
conducting the basic class at Connecti- 
cut woich opened June 9 while the 
CU students worked in the field. 
Brien \fcEuen, also an assistant director, 
s ma.ging the New London school in 
Mr. M-Pherson’s absence. The complete 
‘tall. expected to be on hand for the 
Septer her 8 opening of the second basic 
‘Tass Connecticut University. 

The “ort Worth and Texas state un- 
‘erwr ors’ association have planned a 
kradu on banquet for the T.C.U. stu- 
‘ents o be held August 27. Brainard 
Meth ‘y, general agent, Fidelity Mu- 
ual fe, Pittsburgh, will be guest 
speak» for the occasion. It has been the 
UStOE if the underwriters’ associations, 
doth which were active in the organi- 
ation of the school, to entertain each 
Class a banquet prior to their depart- 
ure t= field work. 


; In « nnection with the advanced sub- 
ects « fered at the school, including es- 
= ‘lysis, wills and trusts, taxes, mass 
‘elliny snd the like, a number of Dallas 
and ' +t Worth businessmen have ap- 
a is guest lecturers. This week’s 
r, led © calls for a talk by Harry Logan, 
— ‘orth attorney, on “Community 
Tope and a panel on “Wills and 





Letters Drawn by Its Article 


Sirs: 

. Your flippant manner of explain- 
ing Metropolitan’s “tidy profit” with the 
statement, “With every dollar it receives 
in premium payments, Metropolitan 
earns 22c in profit,’ is open to grave 
misunderstanding. That “profit” is more 
apt to be 3% than 22%! 

JOHN S. JOHNSON 
Maryville, Mo. 





(Comment by Life: Life did not mean 
to infer that Metropolitan makes a profit 
on its policyholders. The fact is that the 
Metropolitan realizes a profit on the 
investments it makes with its policy- 
holders’ money. In 1946 policyholders 
paid in $1,100,710,194.83 while the com- 
pany’s shrewd investments earned net 
interest of a tidy $224,932,013.67. Since 
policyholders are owners of the company 
this profit was also their proft—ED.) 


Sirs: 

Your statement concerning the use of 
the American Experience Table of Mor- 
tality, compiled in 1868, is an injustice. 
Actually insurance companies for a num- 
ber of years have been supplementing 
this table with the latest data available 


at TCU School 


Trusts” to be conducted by Floyd Shel- 
ton, vice president and trust officer, Fort 
Worth National Bank, and Murray 
Kyger, vice president, First National 
Bank, Forth Worth. Next week R. R. 
Davenport, CLU, director of sales, 
Southwestern Life, Dallas, will lecture 
on “Salary Savings,” and John P. Jack- 
son, Dallas attorney, on “Estate Plan- 
ning.” 

Other speakers who addressed the 
class at the previous week’s sessions and 
their topics were: W. L. Leavy, CLU, 
Bankers Life, “Sole Proprietorships” ; 
Frank Cooper, CLU, Southern Life, 
“Close Corporation and Key Man Insur- 
ance”; Harry Gateley, Jr., Southwestern 
Life, “Pension and Profit Sharing 
Plans”; James D. Edgecomb, general 
agent, John Hancock, “Picture Taking 


Interview on Pension Trust”; Mark 
Hancock, regional director of Group 
Department, John MHancock, Dallas, 


“Group Insurance.” All except Mr. Han- 
cock are from Fort Worth. 

At a recent election of class officers 
Robert Shoaf of the Greensborough, No. 
Carolina agency of Jefferson Standard 
Life was voted president. Gilbert Mi- 
chalk, Manhattan Life, For Worth was 
elected vice president; Robert A. Clem- 
ent, Jefferson Standard, Roanoke, secre- 
tary-treasurer, and Robert Carter, United 
Benefit, Fort Worth, sergeant-at-arms. 





St. Louis Mutual in Illinois 
Thomas E. Sly, president, St. Louis 
Mutual Life, has announced that W. A 
Schickedanz, president and general man- 
ager of the W. A. Schickedanz Agency, 
Inc., Belleville, Ill, has been elected a 
member of the board of directors of the 
company. 
Simultaneously with the announce- 
ment of the election of Mr. Schickedanz 
to the board of directors, President Sly 
stated that the St. Louis Mutual Life 
Insurance Company has entered the 
state of Illinois and had made the ap- 
pointment of the W. A. Schickedanz 
Agency, Inc., to serve as state agents 
and to supervise the entire state of 
Illinois for the company. 





so as to arrive at fair premium rates to 
their policyholders. The latest table re- 
leased is based on mortality experience 
for the period from 1930 to 1941 and not 
on the basis of lives and deaths for 
1868. 
THOMAS A. TAGGART 

Salt Lake City, Utah. 





Sirs: 

. As for the “highly profitable prac- 
tice” of computing premiums with the 
aid of mortality tables compiled in 1868, 
it seems to me that it would make little 
difference if they were computed from 
tables compiled by the ancient Aztecs- 
the policyholders would merely receive 
more dividends and the results would 
be the same in the end. 

OSCAR R. OWEN 
New York, N. Y. 

(Comment by Life: Naturally Metro- 
politan and other progressive insurance 
companies have long supplemented the 
1868 table with much other data. This 
year the New York State Legislature 
passed a law effective Jan. 1, 1948 re- 
quiring the abandonment of the 1868 
tables in favor of a new set of tables 


based on mortality records updated to 
1941—ED.) 
Sirs: 

You show a picture of Metropolitan's 
top underwriter, Mr. J. H. Jones, having 
written more than $88 million last year. 
Is it possible for one man to do that in 


a year? 
WALTER W. FULMER 
Columbia, S.C. 

(Comment by Life: Underwriter Jones 
can sell at an $88-million clip because he 
is more ideal than typical. His specialty 
is selling group insurance to large cor- 
porations.—ED.) 

Sirs: 

“ey You imply that Metropolit in 
invests a dollar and at the end of 30 
years has earned only 12c interest. Two 
dollars and 12c, (2.12) would probably 
be much closer to the actual return. 

E. M. MacRAE 
South Pasadena, Calif. 

(Comment by Life: The return on a 
dollar of premium varies considerably by 
age, plan of insurance, number of years 
insured, etc., so that averages are mis- 
leading —ED.) 


Business Is Where the Heart Is 


By JosepH Lister RUTLEDGE 


The following tribute to Oscar W. Reed, 
CLU, Great-West Life representative at 
Staffa, Ontario, who died on May 31, 
1947, was written by Joseph Lister Rut- 
ledge, a leading Canadian editor, and is 
reprinted from the Financial Post, Cana- 
dian weekly financial paper, June 21, 1947 
issue. 

Mr. Rutledge’s article ts more than a 
tribute to Mr. Reed—it is an eloquent 
acknowledgment of the great service being 
rendered by those who bring the benefits 
of life insurance to the rural communities 
of United States and Canada. | 

Business is where the heart is. The 
pep-up 
somehow, gone 


story is about one of those 
gatherings that had, 
awry. The keynoting hadn’t worked its 
usual magic. The salesmen were dis- 
gruntled and fearful, and more than a 
little antagonistic. One complaint fol 
lowed another. It seemed there wasn’t 
a single territory in which there was 
any hope for the company to better its 
position or even hold its own. 

After an hour or two, the chairman 
called a halt. They’d all be better, he 
thought, for a five-minute recess. As 
the gathering relaxed, he called for a 
shoe-shine. He sat there watching the 
man’s work as if it were the most im- 
portant matter in the world. 

“Good shine,” he said, admiringly, as 
he paid the man. Then turning to his 
audience: “To my knowledge,” he said, 
“there have been four bootblacks work 
ing this building. Three of them just 
couldn’t make a go of it. Gave up and 
went somewhere else. This chap has a 
wife and a couple of kids, and he’s 
buying himself a nice little house. He 
gives a good shine, and he’s doing pretty 
well.” He hesitated a moment. “Goes 
to prove,” he said, “it isn’t the territory, 
it’s the man.” 

A few days ago, in the little village 
of Staffa, Ontario, a man died. Oscar 
Reed went to Staffa more than a quar- 
ter century ago. For most of those 


years he was the small town agent of 
one of Canada’s great insurance com- 
panies. Anyone might have said to Oscar 
Reed: “If you want success, you've got 
to go where success is. Yes, if you want 
the respect of your fellows and the 
chance to do a big job you must go to 
the cities. What can you possibly do in 
a place like Staffa? Sure it has charm 
and friendliness and good country and 
fine people; but you'd die there. Not 
enough opportunity.” 

Well, Oscar Reed died there. He had 
such a funeral as few of the great will 
know. All Staffa was there, crowding 
every inch of the big, roomy house, that 
was like Mr. Reed in its quiet, unasser- 
tive dependability. There were many 
people also who had come from lon: 
distances. There was no one there who 
grudged him anything of his success, 
no one to cavil or whisper caustic words. 
They had come in friendship and respect 
for a man whose spiritual insight had 
sensed opportunity in a little town. For 
his life had been a success—by any test. 

He had made Staffa the center of his 
world and worked out from there. That 
probably was the answer for people who 
had asked: “How could you sell insur 
ance in Staffa?” Year by year Oscar 
Reed’s name appeared as a member ot 
the high production club of his com 
pany. He had lots of money for his 
needs. He had time to do more than 
sell insurance. He had a hand in most 
things. Sometimes during the war it 
was hog-fattening deals or promoting 
the sale of Victory bonds. Or maybe it 
was managing the Staffa baseball team, 
and officiating on the various boards of 
his church. Then it was gathering funds 
for Bundles for Britain, and aid to China 
or to Greece. If there was a job to do 
Oscar Reed had time for it. And there 
was time, too, to be respected and loved, 
to serve and to be rewarded. 

People are drifting away from a thou- 
sand little towns like Staffa looking for 
the opportunity of bigness, while a few 
men, like Oscar Reed, are recognizing 
the big opportunities that spring to life 
in little places. Remember again, ui | 
isn’t the territory. It’s the man. 
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Seery & Henry Write 
Group on Yale & Towne 


REPLACES MORE LIMITED PLAN 
9,009 Employes Covered; Type of Pro- 
gram; Careers of W. N. Seery 
and H. S. Henry 
William N. Seery and Harrison S. 
Henry, Travelers general agents at 1G0 
East Forty-second Street, New York 
City, are having considerable success in 
closing big Group insurance cases. Most 
recent and largest case to date is that 
covering 9,000 employes of Yale & 
Towne Manufacturing Co. The new 
plan, which has been subscribed by mo:e 
than 95% of Yale & Towne’s emp'oyes, 
replaces the more limited Group insur- 
ance plan that has been in effect in 

the Travelers for twenty-five years. 

According to Mr. Seery, who nego- 
tiated the sale on behalf of Seery & 
Henry, the new comprehensive insur- 
ance security program will provide for 
Yale & Towne employes $1,500 life in- 
surance, an additional $1,500 for acci- 
dental death and dismemberment bene- 
fits, medical expense benefits up to $150 
for each operation, and accident or sick- 
ness benefits of $20 per week. In addi- 
tion, hospitalization benefits are pro- 
vided through the Associated Hospital 
Service. 

Yale & Towne has assumed approx- 
imately one-half of the cost of the plan, 
and the fact that more than 95% of 
its employes have signed up for their 
share of the cost is evidence of their 
wholehearted support and appreciation 
of the new security program. 

Careers of Seery and Henry 

William N. Seery, a graduate of the 
University of Pennsylvania, has spent 
his entire business career with the 
Travelers, starting in the Group de- 
partment in July, 1926. He served in 
the Group service department in Detroit, 
Columbus, Philadelphia and in New 
York City, and became district Group 
supervisor at Newark in April, 1936. Two 





H. M. Thurston Supervisor 
With Partridge Agency 


Herbert M. Thurston, an agency de- 
partment member of New England Mu- 
tual Life’s home office staff for the past 
twelve years, has joined the company’s 
Boston-Partridge general agency as su- 
pervisor. An Army Air Corps veteran, 
he received his education at Boston 
University and holds the Chartered Life 
Underwriters designation. 

Since his return trom = service, Mr. 
Thurston has been in charge of the basic 
training course conducted for 
members of the field force. As super- 
visor in the Partridge organization, he 
will hire, train and supervise new life 
underwriters. 


sales 


Bankers Life Increase 

Insurance paid for in Bankers Life Co. 
of Des Moines for July totaled $15,864,- 
816, of which $11,475,598 was Ordinary 
insurance. This represented an increase 
of more than $720,000 in the total 
amount of insurance issued in compari- 
son with the same month last year. For 
the first seven months of 1947 the total 
insurance pair for amounted to $90,- 
761,211, an increase of more than $6,860,- 
000 over the same period last year. Sales 
of Ordinary insurance for the first seven 
months reached over $76,650,000, an in- 
crease of $4,100,000 compared with the 
previous year. 

Insurance in force at the end of July 
stood at $1,214,216,328 which represents 
an increase for the vear to date of 
nearly $67,000,000. The increase in the 
last twelve months amounts to more 
than $123,600,000. 


GETS CHARTER IN OHIO 
The Shawnee Casualty Insurance Co. 
Columbus, Ohio, has been granted ; 
charter with authorized capitalization o 
$500,000. 


t 
t 








WILLIAM N. SEERY 


years later he was transferred to the 
company’s branch office at 55 John 
Street, where he remained until he 
joined with Mr. Henry in May, 1944. 

A graduate of Wesleyan University, 
Harrison S. Henry began his insurance 
career with the State Mutual in New 


HARRISON S. HENRY 


York City in 1928; five years later be- 
came a Group salesman for the Metro- 
politan, and in 1936 became agency di- 
rector for Connecticut of the New York 
Life, continuing in that post for eight 
years. He teamed up with Mr. Seery as 
general agent for the Travelers in 1974. 





THere’s LIFE in roe BERKSHIRE 


“Congratulations Bill! You 
have completed the Basic 
Training course. This card is 
awarded to you in recogni- 
tion of your having passed 
all the requirements satisfac- 
torily. Nice going!” 


" Berkshire 


“Thanks! | really enjoyed every minute of 
it, especially the experience of actually 
selling right from the start. I’ve earned 
while I’ve learned.” 






Our Basic Training course is the 
initial step in the preparation of 
all new men for the Career of 
Berkshire Associate. Then follows 
the Intermediate and Advanced 
Training courses to give a well- 
rounded and thorough education 
in life insurance selling. 





ASK ANY 


LIFE INSURANCE COMPANY ; 


INCORPORATED 1851 


HARRISON L. AMBER, President 


PITTSFIELD, MASS. 
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Home Office Underwrite; 
Institute Meets Oct. 2.4 


Institute of Home Office Und ers 
will hold its eleventh annual me at 
Edgewater Beach Hotel, Chicagi he 
2 to 4. Among the guest speake: 
part in the program will be H | 
Cummings, president Minnesota tual 
Life; Dr. Charles B. Ahlefeld, 4 
director, Business Men’s Assura: nd 
V. J. Skutt, vice president, Unit ne- 
fit Life. Robert J. Caplinger, vi Si 
dent, Reserve Loan Life of Te will 
be general chairman. 

Ray E. Button, publicity dire: who 
is in charge of registrations, an- 
nounced that the advance regis!:ations 
indicate that over 275 meml: and 
suests will be in attendance when the 
meeting opens. 

During the meeting, several chanves jn 
the constitution and by-laws wil! be pre- 
sented to the membership for 
Prior to the opening of the meeting, 
officers and members of the executive 
committee will be host to the represen- 
tatives of fourteen new member com- 
panies admitted during the past vear at 
a get-together breakfast. The following 
companies have recently been admitted 
to membership in the Institute: Central 
Life of Illinois, Ray Anderson, chief 
underwriter; Life Ins. Co. of Virginia, 

B. Peay, Jr., underwriter; and 
Union Life, F. L. Smith, chief under- 
writer. The membership in the Institute 
now stands at 170 companies. Carl 
Young, assistant secretary Farmers & 
Bankers Life is general chairman of the 
membership committee. 

Special entertainment has been ar- 
ranged for the wives of the members 
attending. Mrs. C. J. Smith will be 
general chairman of the ladies entertain- 
ment committee, assisted by Mrs. R. R. 
Mackenzie and Mrs. R. J. Campbell. 


approval 


H. J. Prouty to Peoria 

Herbert J. Prouty, life, accident and 
group manager of the Travelers branch 
office at Columbus, Ohio, will succeed 
J. I. Thomason as manager at Peoria, 
the company has announced. The ap- 
pointment takes effect September 1 
when Mr. Thomason takes over the post 
at San Francisco, vacated by the retire- 
ment of Arthur S. Holman. 

Mr. Proutly joined the Travelers on 
July 1, 1930, and after training at the 
home office school he was assigned as a 
field assistant to the St. Louis office. 
He served in a_ similar capacity in 
Peoria from 1934 until 1937, when he 
was made assistant manager at Cin- 
cinnati. In 1939 he was appointed man- 
ager at Columbus. 





CONNECTICUT MUTUAL POLICIES 


New Contracts Will Be Ready in 
October; Based on Commissioners’ 
Standard Ordinary Table 
On October 15 the Connecticut Mutual 
plans to begin issuing policies based upon 
the Commissioners’ 1941 Standard Ordi- 
nary Mortality Table with interest at 


24%%. There will be a complete new 
schedule of premium rates and puaran- 
teed non-forfeiture values, coriputed 
upon the new mortality and erest 
basis. 

The company announced to its agents 
that applications for the new « acts 
may be taken beginning Octobe \p- 
plications for policies of the sent 
series must be completed not I: than 


September 30, 


B. J. STUMM RECUPERA® NG 


The many friends throughout ! yun- 
try of B. J. Stumm, general t at 
Aurora, Illinois, for Northwest Mu- 
tual Life and National Associat om- 
mitteeman for Illinois, will be 1 to 
learn that he is coming along n fol 
lowing a recent heart attack will 


be back on the job shortly. 


WIS. COMP. BENEFITS R) 
Rennebohm of W nsin 
1947 
the 


Governor 


has signed a bill passed by 
legislature increasing benefits u! 
state workmen’s compensation 
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-pman, Gauthier Promoted 


3y Massachusetts Mutual 


ssachusetts Mutual Life has an- 
ed the promotion of two members 
home office staff. Wesley G. 
nan, an assistant manager of the 
al department, has been appointed 
rer of that department, and Theo- 
|. Gauthier, also an assistant man- 
of the renewal department, has 
appointed manager of the newly 
rated address service department. 
Chapman, who entered the serv— 
the company in 1920, is a gradu- 
f Technical High School and of 
susiness Administration course of 
eastern University. He was first 
yed in the mailing and registry 
iments, and in 1921 he became a 
er of the renewal department. His 
ntment as assistant manager of 
epartment came in 1934. Mr. Chap- 
who is a resident of Wilbraham, 
een chairman of the local board 
e commissioners for the past ten 
and is president of the Wilbra- 
Firemen’s Relief Association. Ac- 
in masonic affairs, he is a_ past 
r of Newton Lodge of Masons and 
so junior grand steward of the 
Lodge of Masons in Massachu- 
and charter member and past sec- 


retary of the Wilbraham Lions’ Club. 


Mr. 


with 


Gauthier first became associated 
the company in 1909 and was as- 


signed to work in the renewal depart- 


ment, 
until 
positi 
veteré 
ing b 
two y 


where he was steadily employed 
1931 when he was promoted to the 
on of assistant manager. He is a 
in of the First World War, hav- 
een in service with the Navy for 
ears. A lifelong resident of Spring- 


field and a graduate of the local schools, 
he has been prominent in music circles 
for many years. He is an active worker 


in cit 


y affairs, and has served as coun- 


cilman for Ward 6 since July, 1945. He 


sal 


Maso 


nember of the Hampden Lodge of 
ns and of Melha Temple, Mystic 


Shrine, and a member of the American 


Legio 
Club. 


L. 


Russell L. 


Life 


n and the Springfield Sportsmen’s 





A. Committee Chairmen 


Hoghe, president of the 


Underwriters Association of Los 


\ngeles, has named standing committees 
of the association of which the follow- 


ing a 


re chairmen: 


_Association News (advertising), George 


N. Qt 
rial), 
Mutu 


igley, Manufacturers Life; (edito- 
Robert L. Altick, Massachusetts 


al. Attendance, Walter L. McKee, 


Connecticut General. Business Practices, 





George P. Quigley, Provident Mutual. 
Caravan, Charles P. Houseman, New 
England Mutual. Cooperation With Ac- 
countants, Eldin L. Smith, Connecticut 
General. Cooperation With Attorneys, 
Roy If. Sheldon, Equitable of Iowa. 
Education, Roy Ray Roberts, State 
Mutu; Finance and Budget, Gerald W. 
Page. Legislative, Kellogg Van Winkle, 
Equitable Society. Membership, John F. 
Curtis, Massachusetts Mutual. Music, 
Perey McNab, Provident Mutual. Na- 
tional Quality Award, Walter S. Payne, 
Prude tial. Past Presidents, Tropy M. 
Zigler Prudential. Program, Fred A. 
McMs<ter, Ohio National. Reception, 
Doyle M. Smith, Penn Mutual. Ticket, 
Bruce Q. Downard, National L. & A. 
Veter. 1s Affairs, Fred W. Pierce, Con- 
hectic»: General. 

Wa ver of Premium Limits 
Pro dent Mutual Life announces 
throu... Vice President F. Phelps Todd 
that mmencing at once issuance of 
Waive’ of premium will be considered 
tor th company’s full retention on ma'e 
Ves to 55. 

PAC'FIC MUTUAL CONVENTION 
_ Est Park, Colorado, has been se- 
ecter Pacific Mutual Life as the site 
ot i's vext convention for Big Tree Club 
— ion leaders, The meeting is 
Neg 


ed for the late summer of 1948, 





MYRICK AT TENNIS MATCHES 

Julian S. Myrick, vice president, Mu- 
tual Life of New York, is chairman 
of the Wightman Cup team and took a 
prominent part in the ceremonies at For- 
est Hills, Long Island, Saturday and Sun- 
day last when the American tennis 
players scored a sweeping victory over 
the British women players, the latter not 
winning a set. 





B. B. Fleming General Agent 

B. B. Fleming, formerly associated 
with the Midland Mutual Life, has been 
appointed general agent in Springfield, 
Ohio, for the Franklin Life of Spring- 
field, Ill. 


Home Office Changes 
Made by Capitol Life 


W. F. SCHMAUSSER FIRST V. P. 
LG Ren, Seed V. Py 2 Pe et 
lund, General Counsel; M. J. Roberts, 
Treasurer; W. K. Fritz, Secretary; 
Sterling Grimm, Asst. Sec. 


Clarence J. Daly, president, Capitol 
Life of Denver, has announced the re- 
tirement of William E. Hutton as vice 
president and general counsel, and the 
following home office promotions: Wil- 
liam F. Schmausser, first vice president; 





EXTRA 








No one knows better than the successful broker 


the importance of the efficient use of time. That is why brokers 


recognize so quickly the convenience and efficiency of working 


with Connecticut General and having available all forms of per- 


sonal insurance from one source. 


They find that Connecticut 


General’s “extra man” service means prompt help on illustra- 


tions of specific contracts and technical information. 


The 


broker asks for what he needs and gets it. 


He finds that Connecticut General men want to and 


know how to render a real broker’s service. If you haven’t tried 


it, call your nearest Connecticut General office. 


CONNECTICUT 
GENERAL 


LIFE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


BETTER SERVICE 
THROUGH BETTER MEN 


LIFE INSURANCE. ACCIDENT ANO 
HEALTH INSURANCE. SALARY 
ALLOTMENT INSURANCE AND AN- 
NUITIES ALL FORMS OF GROUP 
INSURANCE ano GROUP ANNUITIES 

















lafay Photo 


M. J. Roberts 


mt ‘SZ 
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i i 
Lainson Studio 


W. K. Fritz 


John G. Bauer, second vice president; 
Julian P. Nordlund, general counsel; 
Melvin J. Roberts, treasurer; Walter K. 
Fritz, secretary; and Sterling Grimm, 
assistant secretary. Messrs. Roberts and 
Fritz have also been elected to the board 
of directors. 

Mr. Hutton, who has been with the 
company since it was founded in 1905, 
retired on August 15. He will, however, 
continue as a member of the company’s 
board of directors. 


Careers of Officers Promoted 


William F. 


Schmausser, who becomes 


first vice president, first came to the 
Capitol Life in 1912. In 1928 he was 
given charge of its field underwriter’s 


accounts and assisted in mortgage loan 
investments. He was elected director and 
and assistant treasurer of the Capitol 
in 1936. In February, 1941, Mr. Schmaus- 
ser was appointed secretary, and in 
August, 1946, was made second vice 
president and secretary, which office he 
held up to his recent appointment as 
first vice president. 

John G. Bauer come to the company 
in 1909. Starting in the accounting de- 
partment, he sucessively took charge of 
the renewal department, the underwrit- 
ing department and then became cashier. 
Later, he was made assistant secretary, 
which was followed by his appointment 
as treasurer, which position he held up 
to the time of his promotion to second 
vice president. 

Julian P. Nordlund was graduated 
from the University of Chicago Law 
School in 1923, and he has been asso- 
ciated with the Capitol Life legal de- 
partment since that time. 

Melvin J. Roberts, a_ native of 
Colorado, is a graduate of Yale Uni- 
versity. Prior to his service in the Navy 
during World War II, he was assistant 
trust officer of the Colorado Nationa! 
Bank for several years. Mr. Roberts be- 
came identified with Capitol Life in De- 
cember, 1945 as assistant to the presi- 
dent, which position he held up to this 
month when he was promoted to treas- 
urer of the company. 

A native of St. Louis, Missouri, Walter 
Kk. Fritz, after completing his education, 
entered the life insurance business in 
St. Louis with the old Missouri State 
Life. Starting with them in 1926, his 
entire life insurance career has been 
in the field of home office underwriting. 
In 1934 he became associated with the 
Lamar Life as assistant secretary in the 
underwriting department and he re- 
mained there until 1943, when he left to 
accept a similar position with the Amer- 
ican National of Galveston, Tex. It was 
from this position that Mr. Fritz came 
to the Capitol Life in July, 1944, as as- 
sistant secretary in charge of under- 
writing. As secretary, he will now, in 
addition to being in charge of under- 
writing, handle all the secretarial work 
for the company, including death benefit 
endorsements, policy changes, and so 
forth. 

As assistant secretary, Sterling Grimm 
will continue to handle policyholders’ 
service and conservation matters. Form- 
erly manager of the policyholders’ serv- 
ice department, Mr. Grimm’s scope of 
duties will now be enlarged to include 
conservation of business as well as 
policyholders’ service. He has been with 
Capitol Life since 1927. 
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Industrial Insurers 
Committees Appointed 


J. F. FINLEY HEADS LEGISLATION 


Edwin W. Craig, Chairman of Business 
Standards; George R. Kendall, Ad- 
visory; C. G. Snead, Grievances 

President Bascom Bayes of Industrial 
Insurers Conference, an organization of 
has 


nearly seventy insurance companies, 
announced the list of standing com- 
mittees for the administrative year 


1947-8. The advisory committee is mz ide 
up of past presidents of the organization 
and will sit in by special invitation on 
all executive committee meetings. The 
business standard committee will have as 
its function all activity concerning the 
principles and practices within the busi- 
ness. The committees follow: 

Advisory: George R. Kendall, Washington Na- 
tional, chairman; J. R. Leal, Interstate Life & 


Acc.; A. B. L angley, c arolina Life; E. T. Burr, 
Durham Life; Frank P. Samford, Liberty Na- 
tional. 

Attendance: R. W. Smith, Unity Mutual, chair- 
man; R. A. Craighead, Progressive Life; John 
M. Ehle, Imperial Life; N. Terrell We aver, 
Bankers Health & Life. 


Auditing: J. T. Smith, Universal Life, chair- 
man; Arthur F. Langley, C arolina Life; J. W 
McCabe, United Life; W. Jones, Guardian 


Life & Hosp. Aid. 
_ siness Standards: 

a0 Miss rg 

tie alth & Life; I, 

of Georgia; H. 


Edwin W. Craig, National 
Peyton W. Jones, Bankers 
. Sheffield, Jr., Life Ins. Co. 
, Missouri Insurance Co. 
Credentials: me T. Acree, Jr., Lincoln-Income, 
chairman; W. M. Gooch, Stz indard of Jackson; 
C. T. Hogan, United; S. G. Brading, Dixie 
security. 
Mahan, All 


Good of the Conference: T. J. 


States Life, chairman; J. W. Scherr, Sr., Inter- 
Ocean; R. W. Rogers, Texas Prudential ; Geston 
Garner, Stz ate of Rome. 

Grievance . G. Snead, Independent Life, 
chairman; w. V. Walker, Life & Casualty; 
White L. Moss, Suwanee Life; A. W. Craig, 


Union Life 

Laws and Legislation: J. F. 
chairman; Richmond Moore, Home Beneficial; 
Morton Boyd, Commonwealth; Douglas Henry, 
National L. & Harry N. L ukins, Washington 


Finley, Interstate, 


National; J. Lon Duckworth, Life Ins. Co. o 
Georgia. 

Membership: J. S. Gould, Reliable Life, chair 
man; R. P. Baxter, Rio Grande National; 3, i 


( ummings, Empire be & A.; Neal O. Dobson, 
Quaker City; W. N. Culp, Southern L ife; V. 
Oulliber, T h: irp-Sontheimer; T. N. Kidd, Home 


Beneficial. 

Resolutions: Ashley C. Tobias, Jr., Palmetto 
State, chairman; R. B. Nelson, Family Fund; 
T 8. Martin, First National; W. H. Keck, Jr., 


Unity. 
Statistics: Ralph M. Anderson, Peninsular 
Ankers, Continental L ife; Irving 


Life; R. C. 
Hall, State Capital; T. C. McC ullough, Union 


National, 
Martin B. Williams is executive direc- 
tor of Industrial Insurers Conference. 


WILL TALK TO WOMEN IN BOSTON 


Director of Garland Junior College Will 
Be Luncheon Speaker; Wm. E. Hays 
and J. E. Bragg on Program 

Gladys Beckett Jones, director of Gar- 
land Junior College and a member of 
Vassar College staff; James Elton Bragg, 
CLU, manager, Guardian Life, New 
York; and William Eugene Hays, gen- 
eral agent, New England Mutual, Boston, 
have been named as the three keynote 
speakers before the Women’s Quarter 
Million Dollar Round Tabe when it 
meets in Boston, September 8-9. Ruth 
M. Kelley, Manhattan Life, Detroit, is 
chairman. Qualifying for the Table are 
117 women. 

Corinne Loomis, CLU, John Hancock, 
Boston, and first chairman of the Round 
Table, will introduce Miss Jones who will 
be lunchec on spe iker. Mr. Brage will con- 
duct the “Information Please” forum in 
the afternoon. Both the luncheon and 
the afternoon session will be held at the 
Boston Women’s City Club. 

The Annual Round Table 
and banquet will be at the Statler 
Hotel, September 9. Mr. Hays will be 
the dinner speaker and the program will 
include a brief address by Chairman 
Kelley and solos by Elsie Doyle, Union 
Central, Cincinnati. The reception will 
be offered through the courtesy of the 
Manhattan Life. 


A talk on life insurance by Charles 
F. Schultz of the Metropolitan Life was 
made at a recent meeting of the Kiwanis 
Club of Amherst, N. Y. at the Park 
School. 


reception 


E. N. Trinkle and C. C. Camp 
Advanced by Shenandoah 


announces the ap- 
pointments of E. Norred Trinkle as 
home office supervisor and Charles C. 
Camp as agency secretary. 

Mr. Trinkle’s decision to resign as 
agency secretary to take the new posi- 
tion was made in the belief that it is in 
the new field that he can do his best 
work and render most effective service. 
Native of Wytheville, Va., Mr. Trinkle 
is a graduate of Washington and Lee 
University and entered the employ of 
the company in 1937. He became man- 
ager of the conservation department in 
1940, introducing the first persistency 
report used by the company and or- 
ganizing the Conservation and Presi- 
dent’s Clubs. Nephew of the late Gov- 
eror FE. Lee Trinkle, Mr. Trinkle was 
employed by the Chesapeake and Poto- 
mac Telephone Co. before his affiliation 
with Shenandoah Life and served as 
area manager for the telephone com- 
pany at Pulaski, Va. after being pro- 
moted to that position in 1927. 

Mr. Trinkle was president of the 
Roanoke Lions Club in 1946-47, also 
serving as deputy district governor of 
Virginia, District 24A, Lions Interna- 
tional. He has served in Community 
Fund, Red Cross, War Bond and USO 
campaigns, as a member of the board 
of directors of the Roanoke Society 
for the Blind; as a member of the 
Chamber of Commerce, honorary presi- 
dent of the Americanization Association 
of Roanoke, 1946-47, and in Boy Scout 
work. He is a member of the Second 
Presbyterian Church and has served as 
a member of the church’s board of 
deacons since 1944. 


secretary, 


Shenandoah Life 


As agency Mr. Camp will 


take over duties formerly handled by 
Mr. Trinkle, who in his new capacity 
will be actively associated with the sell- 


ing end of the business. Associated with 
Shenandoah Life since March, 1946, Mr. 


Camp, prior to his promotion to agency 
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Sun’s Asst. Agencies Head 
With Sun Life of Canada since 1924 
in various capacities both in the head 


office and field, A. A. Stanley has been 
made assistant su- 
perintendent of Ca- 
nadian agencies 
with headquarters 
in Montreal. Grad- 
uate of University 
of Toronto, during 


the war he was 
loaned for special 
duties in  connec- 
tion with the De- 
partment of Na- 
tional War Serv- 
ices and at the 





termination of the 
war was named a 
member of the 
Most Excellent Or- 
der of the British Empire in the King’s 
Honor List. 


A. A. Stanley 





secretary, held the position of branch 
office auditor. Graduate of Roanoke 
College, class of 1938, Mr. Camp served 
as a naval lieutenant in the South At- 
lantic and Pacific during World War IT. 








On January 25, 1867, the Equitable Life of 
Iowa was founded in Des Moines, then a fron- 
tier town of 8,000 people. 


The 80 intervening years have witnessed the 
development of that pioneer enterprise into a 
In contemplating the 
completion of its first century of service, the 
Company will continue to conduct its affairs 
in the sound, constructive and progressive 
manner which Time has so thoroughly tested. 


national institution. 


EQUITABLE 
LIFE of IOWA 


Founded in 1867 in Des Moines 
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Five Manhattan Life Women 
Qualify for Women’s R. T. 


Five women agents and genera! agents 
of Manhattan Life have qualified for 
membership in the Women’s 1947 Quar- 
ter Million Dollar Round Table. Tt is 
anticipated that all five will also qualify 
for the company’s Manhattan Club, 
thereby making them eligible for at- 
tendance at one of the home office's 
agency conferences, scheduled for Ashe 
ville, N. C. in September and Colorado 
Springs, Colorado in October. 

The Manhattan Life qualifiers for the 
WQMDRT are: Ruth M. Kelley, Kel- 
ley-Baum Detroit General Agency, pres- 
ent chairman of the Round Table. She 
is a renewing, qualifying life member, 
as is Hermine R. Kuhn, the M: inhattan 
Life’s first field assistant, who is a 
charter member of the club, as we'll as a 
member of the Million Dollar Round 
Table, 1946, Miss Kuhn has qualified 
every year since 1936, when the 
WOQMDRT was founded. 

Elsie M. Matthews, general agent, 
Montclair, N. J. is a renewing life mem- 
ber, while Mary LaBella, brokerage su- 
pervisor for Richard M. Grosten Agency, 
Los Angeles, qualified for the second 
year. 

Mrs. Frone Ferrick, an agent with the 
Buffalo, N. Y. agency, qualified for the 
Round Table for the first time. She is 
the widow of Bill Ferrick, former Man 
hattan Life general agent in Buffalo. 

Miss Kuhn and Miss Matthews are 
former chairmen of the Women’s Quar- 
ter Million Dollar Round Table. 





Richmond Conference Dates 


The NALU Management Conference 
for the area including Virginia, West 
Virginia, Delaware, Maryland, tlie Dis- 
trict of Columbia has been sclieduled 
for November 7 and 8 at the John Mar- 
shall Hotel, Richmond, Va. The date 
and place was announced by Herbert 
R. Hill, manager at Richmond for the 
Life of Virginia, NALU trustee and 
area chairman of the general agents 
and managers section. This wil! be the 
first conference of its kind held in the 
Middle Atlantic states and is expected 


to draw a record crowd. Predictions a 
to interest and attendance is base! upon 
the large advance registration list Oc- 
tober for the conference in Wasling- 
ton, D. C., which had to be canceled 
on account of the hotel strike. " 
Vian- 


Organized General Agents an’ 
agers Association is located at Charles- 


ton, W. Va.; Richmond, Va.; \ hing 
ton, D. C.; Baltimore, Md, av: Wil- 
mington, Del. The Richmon poy 

nc., 


known as Life Agency Manag: 


will act as host to the meetin: rroll 


T. Scott, Reliance Life, is pres ent 0! 
that group. He will announce ittee 
appointments within the next ts seks. 
The program is being complet: nder 
the direction of Area Chairn Hill. 
Preliminary announcements ling 
highlights of the program will or 
Vile 


to-all general agents and mana - 
are members of the NALU in trea 
within the next few weeks. 





New officers of the Northe Mis- 
souri Life Underwriters A tion 
were installed recently as follow ine 
dent, George Martin; vice ~< 


J. C. Hayden, and secretary, | 
Wilson. 
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With the recent opening of Agency Offices in 
Vancouver and Winnipeg, The Mutual Life 
Insurance Company of New York resumed 
new business activities in Canada, where it 
was first represented in 1847. 

As a result of its earlier activities in 
Canada, The Mutual Life of New York still 
has $32,000,000 of life insurance in force 
in the Dominion. 

The recent move ultimately will afford 
present policyholders and the public an 






































opportunity for personal service by Mutual 
Life Underwriters, who are equipped to ana- 
lyze life insurance needs in terms of our 
“Insured Income’”’ Service. 

In Canada, as in the United States, our 
objective will be the writing of quality busi- 
ness, placed through a corps of Mutual Life 
Career Underwriters . . . men who have had 
the benefit of sound, professional training, 
and who are adequately rewarded under The 
Mutual Lifetime Compensation Plan. 


Our 2nd Century of Serwice 


THE MUTUAL LIFE 


INSURANCE COMPANY of NEW YORK 


." 
34 Nassau Street, New York 5, N.Y. i — 


Ua 
2 Alexander E. Patterson, President 


» M 
% SS 
°F im ae 


























Page 8 





August 2? 








Executive Promotions 
By Jefferson Standard 


AGENCY DEPARTMENT CHANGES 


Vice President “White Gets Broader 


Assignment; Karl Ljung Chief Agency 
Officer; Other Changes 


C. E. Leak, executive vice president of 
Standard Life has announced 
the com- 


Jefferson 
several personnel changes in 
pany’s official staff. 

Vice President M. A. White, who has 
been associated with Jefferson Standard’s 
agency department for many years will 
no longer be connected with that depart- 
ment. This change will enable Mr. White 





KARL 


LJUNG 


to devote his time to a broader field of 
executive duties. Coming with the Jef- 
ferson Standard in 1923, Mr. White has 
served in many departments of the life 
insurance business and is recognized as 
one of the country’s leading life insur- 
ance executives. 

Karl Ljung, agency manager, will now 
have full charge of the company’s agency 
operations and as an officer will be 
the chief agency official in the company. 
Mr. Ljung has been with Jefferson 
Standard for twenty-seven years, the 


past sixteen having been in the agency 
end of the life insurance business. He is 
a former president of the Life Adver- 


tisers Association and has served on 
many important insurance committees. 

R. B. Taylor, CLU, who is in the 
agency department of the company hav- 
ing served as assistant agency manager, 
has been promoted to the position of 
agency manager. Mr. Taylor 
has been: with Jefferson Standard con- 
tinuously since his graduation from the 
University of North Carolina in 1928. He 
is widely known in life insurance circles 
for his outstanding work in underwriter 
education as well as in other fields of 
iwency activity. He successfully passed 
all of the examinations of the American 
College of Life Underwriters and _ re- 
ceived the designation of Chartered Life 
Underwriter in 1944. 


associate 





M. A. WHITE 


and as a branch office manager before 
coming to the home office in 1943. He is 
well known among the life insurance 
fraternity through the work he has done 
both in the field and in the home office. 


ISSUES “ACCIDENT FACTS” 


Safety Council Prints 1947 Edition; Re- 
ports Drop in Traffic Toll For 
First Half of Year 
The 1947 edition of “Accident Facts,” 
has been published by the National Safe- 
ty Council. This is the twenty-seventh 
annual edition of the publication and pre- 
sents a wide variety of information and 
statistics about home, motor vehicle, in- 
dustrial, farm and other accidents. It 
publishes a wide variety of graphs and 
charts to illustrate the facts and figures 

it presents on 1946 accidents. 

announces that traffic 
deaths in the first half of 1947 declined 
9% over the similar record for the 
first half of 1946. Traffic accidents took 
2,400 lives in June, of this year, 5% 
more than in June® 1946. For the six 
months’ period, the toll was 14,480, com- 
pared with 15,890 for the similar period 
last year. 

June marked the largest monthly de- 
cline this year from 1941, the year that 
set an all-time high in traffic deaths. 
There were 20% fewer traffic deaths in 
June than in the same month in 1941. 

The council pointed out that 1947 traffic 
deaths are lower despite an upswing in 
travel. In the first five months of this 
vear travel increased 11% from 1946. 

Of 383 cities reporting, 256 had per- 
fect auto safety records for June. There 
were 99 cities with perfect records for 
the six months. 


The council 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











Paul Loder, Former 
General Agent, Dies 


IN PHILADELPHIA FOR YEARS 





Large Agency For Provident 
Retired Because of Health; 
Moved to Coast 


Ran 
Mutual; 





Paul Loder, 67, former Philadelphia 
general agent of Provident Mutual Life, 
and for some years one of leading gen- 
eral agents in that city, died in Oakland, 
Cal., on August 15. 

A native of Philadelphia he was son 
of Theodore H. Loder, an importer in 
that city. Mr. Loder joined the Provi- 
dent Mutual in 1909, his first work being 
in the cashier’s office at head office. In 
1916 he was made general agent for the 
Chicago agency, serving there until 1921 
when he returned to Philadelphia and be- 

came general agent with offices in the 
F idelity-Philadelphia Trust Building. He 
was a familiar figure at the Philadelphia 
life insurance sales congresses, the larg- 
est held by any underwriters associ- 
ations, packing the big ballroom of the 
Bellevue-Stratford Hotel. In 1946 he 
moved to Oakland at his own request 
because of poor health. 


Belonged to Union League 

Mr. Loder was a member of the Union 
League and was active in the Philadel- 
phia Ghapter of the Pennsylvania Society 
of Sons of the American Revolution. 

He is survived by his wife, Laura 
Rogers Loder; a son, Edward R. Loder, 
and a daughter, Mrs. Dorothy Insley. 


New York Life Puts 


Woman on Its Board 


Mrs. Douglas Horton, formerly Mil- 
dred H. McAfee, has been elected a 
member of the New York Life’s board 
of directors. Formerly head of the 
WAVES she is president of Wellesley 
College. 

President George L. 
York Life said: 

“With a large number of women hold- 
ing insurance or named as beneficiaries 
in policies, it is only natural that they 
should be represented on the directorate. 
The selection of Mrs. Horton indicates 
that my associates and I agree on the 
importance of having a woman on the 
board.” 





Harrison of New 








EDUCATIONAL SUPERVISOR 


A progressive New England Company has opportunity for young man 
in thirties who is either a C.L.U. or a potential one to supervise educational 


and training programs for full time organization. 


Sales and supervisory background desirable or experience in Home 








HAIGHT, DAVIS & HAIGHT, ' .. 


FRANK J. HAIGHT, Presiden: 
Consulting Actuaries 
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GORDON ON FRANCHISE A. & H. 





Says Small Business Is Vast Potential 
Market for Sales; Talks at Chi- 
cago Meeting of Officials 


Group and franchise accident and 


health insurance possess the key to the 
door of greater coverage of all segments 
of the population leading to more people 
insured through the medium of small 
groups and businesses, said Harold R. 
Gordon, managing director, Health & 
Accident Underwriters oui erenee, in 
opening a two-day meeting of gro up and 
franchise accident and health officials at 
the Edgewater Beach Hotel, Chicago, 


August 11. 

Mr. Gordon stated that the two most 
important problems facing the accident 
and health industry in the group field 
today are development of franchise or 
small group business and issuing group 
medical coverage. 

He pointed out that according to a 
recent report of the Committee for Eco- 
nomic Development, a 1939 survey show- 
ed a distribution of the 3,317,000 business 
units then existing in the United States 
to be as follows with respect to size: 
1,503,000 or over 45% to be self-emp loved 
with no employes; 1,762,000 with from 
one to forty-nine employes or over 53%; 
and only 52,000 business units to have 
fifty or more employes each. 

“This, then, is a vast potential mar- 
ket for franchise sales,” he said, “but 
costs must be cut if franchise is to en- 
joy the same recent growth as group 
business has shown.” 

He said experience with medical insur- 
ance has been surprisingly good accord- 
ing to recent reports, although the vol- 
ume of this business is small and it is 
still in the experimental stage. 

“Both of these lines of group accident 
and health business must be developed 
broadly and widely if private insurance 
is to continue to exist,” he warned 





N. Y. CANCER FUND CHARTERED 


Children’s Cancer Fund, Inc., a non- 
profit organization to raise junds to 
combat cancer in children and to en- 


courage research into the causes of the 
types of cancer that afflict children, 
has been chartered by the 
of State of New York. Operations will 
be conducted largely in the city of 
York. 


JOHN INGLES DIES IN VA. 





Carlyle Gee, who has had long service Office training staff. Our associates know of this advertisement. Write John Ingles, vice president | treas- 
icé ‘idelit) Casu- 

in the agency department has been pro- f . , . urer of the American Fidelit 
ully in strict confidence. aliv Ric r, : sek 7 at 
moted from the position of superintend- ¥ alty, Richmond, Va., died Aucust / # 
ent of agencies to that of assistant Box 1731, The Eastern Underwriter, 41 Maiden Lane, New York 7, N. Y. his home in that city. He was \ rganizt! 
agency manager. Mr. Gee spent many of the company. His wife nd tw 

years in the field as a personal producer daughters survive. 
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Amer. Life Convention 
Program Taking Shape 


MEETS AT CHICAGO OCT. 6-10 


Featured Speakers Announced by Pro- 
gram Chairman R. B. Richardson; 
Plans for Section Meetings 


C.'onel Robert G. Storey, dean, South- 
ern Methodist University Law School; 
Frederick D. Russell, president, Security 
Mutual Life, Binghamton; and James 
|, ('Leary, director of research, Joint 
inve-tment Research Committee, will ad- 
lress the forty-second annual meeting 
ierican Life Convention, at Edge- 
water Beach Hotel, Chicago, October 6 
i 10. The programs for the general 
md sectional meetings are developing 
rapidly, according to an announcement 
made this week by R. B. Richardson, 
hairman of the program committee of 
the Convention. Mr. Richardson is pres- 
lent of Western Life, Helena, Mont. 
The general arrangement of the week 
i meetings will be much the same as 
has prevailed in recent years. The Legal 
Section will hold sessions Monday morn- 
ing and afternoon, and Tuesday morning, 
and will have a luncheon Monday noon. 
The Financial Section will gather for 
luncheon Monday noon and will meet 
Monday afternoon and all day Tuesday, 
with another luncheon Tuesday noon. 


Some Events 


There will be a dinner Monday eve- 
ning, arranged by the Combination Com- 
panies Section. On Tuesday evening, 
the State Vice Presidents of the Ameri- 
an Lite Convention will hold an impor- 
nt dinner, 

The three following days will be given 
ver to the general sessions of the Con- 
vention, except that Thursday morning 
has been reserved for the annual meeting 
i the Agency Section. There will be 
general sessions both Wednesday morn- 
ng and afternoon, with a luncheon for 
members and guests intervening. An 
executive session will be held Wednesday 
evening. Following the Agency Section 
meeting Thursday morning, members will 
onvene for a general luncheon at noon, 
iollowed by a general session that after- 
noon. A cocktail party and dinner dance 
will round out the day. There will be a 
general session Friday morning, which 
will bring the annual meeting to a close. 





Careers of Speakers 
Colonel Storey, who will address the 
Convention during the week, is a native 
i Texas and one of the foremost per- 
sonalities in the legal profession of that 
tate. His military record as an officer 
n both the World Wars is equally out- 

During World War Il, he 
as a lieutenant colonel in the 
\ir Corps. He was educated at 
‘rsity of Texas, and was admitted 
the Texas Bar in 1914. In 1917, he 
assistant attorney general of Texas, 
nd subsequently served as a_ special 
‘trict attorney in Dallas. Later he was 
N private practice as a member of the 
‘mm o: Storey, Sanders, Sherrill and 
‘strong. He was a delegate to the 





ternational Convention on Comparative 
‘“W in 1932, and to the First Confer- 
nee o: the Inter-American Bar Associa- 
(on in 1941. He is prominent in many 
"al, nilitary and other organizations. 
Fre ck D. Russell was educated at 
t k ‘tone State Teachers College. 
: a highly successful career in 
wucaticnal work before joining Security 
Mutual Life in Binghamton. He became 
~ treasurer of that company in 
%“, a! | was successively treasurer, ex- 


‘ulive vice president, and_ president, 


‘ving >cen elected to the latter office in 


100. has been active in serving 
Ne in ition of life insurance for many 
“TS, cod has been a member of several 
port committees of the American 
“le Convention, 

James J, O’Leary became associated 


with the Joint Investment Research 
Committee of the American Life Conven- 
tion and the Life Insurance Association 
of America earlier this year, following 
a brilliant career as a teacher of eco- 
nomics. He was formerly assistant pro- 
fessor of economics of Wesleyan Univer- 

iv, where he was educated. More 
recently, he has been associate professor 
ot economics at Duke University. He 
las been closely associated with the work 
of the Committee for Economic Devel- 
opment and the Committee on Public 
Debt Policy, and is particularly well 
known in the life insurance field for his 
studies of interest rate trends made for 
the Connecticut General Life. 


Progressive Life Opens 
A. & H. Office in Newark 


The Progressive Life of Red Bank, 
N. J., which started wriiing Ordinary 
A. & H. earlier this year, has opened a 
Newark office in the Raymond Com- 
merce Building for A. & H. under the 
supervision of Herbert Gallin who has 
charge of Ordinary A. & H. agencies 
for the entire state. 

A similar office is located in Trenton 
under the supervision of Joseph Sear, 
superintendent of sales promotion and 
public relations. 


Tentative plans of the Progressive 


Life provide for into several 
states bordering on New Jersey early 


in 1948. The company is making good 


entry 


progress and specializing on 
A. & H. and hospitalization. 


non-can. 


STANDARD DECLARES DIVIDEND 

The board of directors of the Stand- 
ard Accident Insurance Co., Detroit, have 
declared a dividend of 36'4 cents per 
share to be paid September 5, to com- 
mon stockholders of record as of the 


close of business August 2 


S 








EHIND every Analagraph sale is a 
highly trained life underwriter. For, 
more than any other single factor, a 
sound training program is responsible 


for the phenomenal sales record of the 


Analagraph. 


As often as four times each year, pros- 
pective Analagraphers attend special 
schools at the home office. During inten- 
sive 30-day courses these men carefully 
rehearse every phase of Analagraph pro- 
cedure ... then climax their training 


by testing and improving their technique 


THE MUTUAL BENEFIT 


Organized in 1845 


through actual practice selling. 

Thus, when a graduate returns to his 
own territory, he goes fully equipped to 
join the ever-increasing number of “‘win- 


ning combinations” who are writing a 


success story seldom equaled in any field 





of selling. With a record of better than 
one close in every three presentations 
... with an average case almost double 
our usual policy, Analagraphers are play- 
ing a vital role in the Mutual Benefit’s 
substantial increase in paid-for business 


—now 22 per cent over 1946! 


LIFE INSURANCE CO. 


Newark, New Jersey 
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Arthur S. Holman Soon 
To Retire as Manager 

43 YEARS AT SAN FRANCISCO 

To Be Susenied Sestenus i by 3. 1. 


Thomason Nearly 15 Years 
Manager at Peoria 


\fter nearly forty-three vears as life, 
: accident and group manager for the 
Travelers at San Francisco, Arthur S. 


Holman retires August 31. He was the 
West Coast insurance men. He 
Thomason, 


dean of 
will be succeeded by J. I. 
. himself a veteran Travelers manager 
with more than forty-five years’ service. 
Mr. Holman’s career has_ paralleled 
that of the company’s development in 
the West. With a single employe he 
established the first Travelers branch 
office on the Pacific Coast in 1905. He 


holds the distinction of having stepped 
into a managerial post without previous 
ffiliation with the company and_ re- 


naining in that post for more than 
two score years. He was present when 
the devastating fire and earthquake hit 
San Francisco on April 18, 1906 and he 
personally saved the company’s records 
by hauling them to his home in a wagon 
with himself between the shafts. A short 
later he was the first man to an- 
nounce to worried San Franciscans that 
the fire companies in Hartford were go- 
ing to pay 100% on all losses. 


His Many Activities 
Mr. Holman is a 


City, but the greater 


time 


native of Kansas 
part of his busi- 


ness life has been spent in San Fran- 
cisco. Prior to his going into the insur- 
ance business he served as passenger 


vent for the Union Pacific Railroad. 


It was during that period that he was 
instrumental in arranging the first “Rose 
Bowl” football game which brought the 
Carlvsle Indians to Los Angeles to battle 
Stanford on New Year’s Day, 1899. 
Always active in civic affairs, Mr. 
Holman served as the second president 
of the Rotary club of San Francisco, 
the second club of its kind in the coun 
He was also a charter member of 
the city’s pension board. In 1926, he was 
awarde oa t] ie Heron trophy, a recognition 
en each year to the underwriter or 
executive who makes the greatest con- 
tribution to life insurance. This honor 


ume to him as a result of his efforts 
twisting evil. Mr. 
Holman also as president of the 
San Francisco Life Underwriters’ As 
sociation and in 1931 he was. elected 
cond vice president of the National 
ation of Life Underwriters. In 
addition to opening the first Travel- 
e1 branch at San Francisco, Mr. 
Holman was instrumental in establishing 
branches at Los Angeles, Oakland and 


n combating the 
served 


Mr. Thomason’s first affiliation with 
the Tarvelers was as a special agent, 
life, accident and group departments, in 


the Minneapolis branch office, in 1921. 


Ile was promoted to assistant manager 


in that branch in 1923 and three years 
ter | was made assistant manager 
ey Mil lwaukee branch. Before going 
to Peoria in August, 1933, he also served 


manager of the Duluth and Toledo 
fices. A native of Benson, Minn., Mr. 
on served in World War I where 
se to become an officer in the in 


ATLANTA CLU’S ELECT 
The Atlanta Chapter of Chartered Life 
Underwriters recently elected new offi- 
cers for the ensuing year. They are: 
W. M. Childs, ees =n in Life, presi- 


dent; Sain H. Rumph, Northwestern Mu- 
tual, vice president; S. Russell Bridges, 
Ir, Provident Mutual, secretary-treas- 
urer. I:mory L. Jenks, Pacific Mutual 
Life, is the retiring president of group. 


The promotion of Henry R. Glover 
to managership of its Winnipeg Mort 
age Loan Office has been announced 
Prudential. Mr. Glover has been 
erving as assistant manager in charge 





On Mutual Benefit Board 


As mentioned briefly in The Eastern 
Underwriter last week former United 
States Senator Arthur Walsh of South 
Orange, N. J., was last week elected 
director of Mutual Benefit Life of New- 
ark to fill the vacancy left by the death 

Walter C. Heath. Senator Walsh is 








ARTHUR WALSH 
executive Thomas A. 
Inc., and president of the vari- 


vice president of 
Edison, 
ous affiliated companies. 

Besides having served in the U. S. 
Senate, Mr. Walsh is a commissioner 
of the Port of New York Authority, 
national vice president of the National 
Association of Manufacturers, charter 
trustee of Rutgers University, trustee 
of the Navy Industrial Association and 
member of the National Distribution 
Council of the Department of Com- 
He helped organize the Federal 


merce. 
Housing Administration from 1935 to 
1937. Graduate of New York University 


School of Commerce, he served in the 
Marines in World War I and after the 
recent war he received the Naval Ord- 
nance Development Award for excep- 
tional service to the research and de- 
velopment of naval ordnance. 





Lane, New York 7, N. Y. 





A Splendid Opportunity 


Is open for an established life underwriter whose ambition inclines toy, 
managerial activity. An unusual situation presents itself to such a man who 
recruit and supervise men while producing a reasonable amount of per 
business, and will lead to his ultimate appointment as head of an establi 
agency of one of the oldest life insurance companies. If you think you — 4 
qualify submit your history which will be in strict confidence. My own 
ciates know about this. Address Box 1732, The Eastern Underwriter, 41 Maiden 





Mutual Life July Leaders 

Harry R. Schultz, of the Chicago 
of the Mutual Life 
New York, led 
company in 
July, 


(Persons) 
Insurance Company of 


agency 


all representatives of the 
volume of sold 
according to an announcement by Roger 


insurance during 


Hull, vice president and manager of 
agencies. Adrian Fisch, of the St. Paul, 
Minn., agency, managed by Hi W. 


Moore, was first among all Mutual Life 
representatives in number of paid appli- 
cations for the month. 

One man was among the top ten in 
both voume and applications. He was 
Marvin R. Robbins, of Charlotte, N. C., 
agency, who held fourth place in both 
categories. Mr. Robbins’ records, plus 
that of William E. Stanley, also of 
Charlotte, who was second in the com- 
pany in July volume, gave the North 
Carolina agency a total of three leading 
positions for the month. The Charlotte 
agency is managed by Stanley K. Mc- 
Afee. 

The Scranton, Pa. agency, managed 
by John H. Blackman Jr., placed two 
men among the leaders. These were T. 
Justin Myers and Linco'n W.. Baker, 
who were eighth and tenth, respectively, 
in number of paid applications. 








NEVER IN HISTORY 


has it been so necessary 
to take care of tomorrow 
with the resources of 
to-day. Life Insurance 
meets the challenge of 


the unknown tomorrow 


UN LIFE 


a 
t 


HEAD Orsice. 
MONTREAL 





ESTABLISHED ” add 


“OF CANADA 


California Dept. Rules on 
Reexamination for | 


Los Angeles.—Following the 
tion by the Department of | 
July 1, of the new system of + 


icenses 


tions for licenses as agents, ; 
and solicitors some confustion has risen 
in the minds of the insurance frater 
as to what is necessary for those wl 
take the examination and fail to p 
in order to continue to seek license 


The Department now has established th 
following ruling: 


Seekers for life agents licenses, if 
they had been granted a certificate of 
convenience and fail in the examination, 
may take a second examination within 


30 days without filing a new application 
and without paying the filing fee of 
$4. If the applicant has not been granted 
a certificate of convenience, and fails 
in the examination test, a second ex 
amination will be given without filing 
an application or paying the filing fee 


(Continued on Page 20) 


Policy Paid at 96 


(Continued from Page 1) 
younger. He is a member of the Masons 
and the Odd Fellows. His family consists 
of three sons and one daughter. [is fe! 
low townspeople characterize him as “ 
wonderful friend and neighbor 

In returning his original policy to Mi 
Newman, Mr. Walters explain d thet in 
the days before banks maintained safe 
deposit boxes he kept the policy in the 
safe at his store. About fifty-five years 
ago, thieves broke in, stole the lock b 
and threw his papers, including the pol 


icy, into a thicket near the Wabhasl 
River, about three miles away. Th 
policy and other papers were discovered 
a year later by children playing along 
the river bank. The policy intact 


and seems none the worse for wear. 


Prudential Field Changes 


Two new district offices have beet 
opened by The Prudential in Kansas 
To cover Dodge City and its stirround 
ing territory, a detached assistancy un 
der the Wichita district office heen 
established, while in Manhat Loa 
tached assistancy is to ope: under 


direction of the Topeka dist) 

Henry J. Besemann, who 
serving as an agent on the 
KE] Dorado detached office, 
made an assistant manage! put 1 
charge of Dodge City. Edw: 


=f t ti 


will serve in a similar capaci! ! 
hattan. He has been an assi man 
ager at Salina, another deta st 
ancy of the Topeka district 

To replace Mr. Booth, tl! pen 
has promoted Fred E. Pt tron 
agent to assistant manage! Nas 


been > SITE’ 
1938. 


a Prudential agent in 


J. E. DOUGHERTY, ER! IES 


James E. Dougherty, 56, as 


trict manager of = Prudent 

ance Co., in Erie, Pa. died 1: vil 
: ; E fii 

cent’s Hospital after an illn 


a resi 


weeks. Mr. 
all his lite, 


Dougherty, 
had been associate 
dential for 26 years. He was 
of the Erie Maennerchor, 
Turners and the Underwriters 
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“~~ York Life Starts 
Razing Old Carbarn 


sITE FOR MODERN APARTMENTS 





Historic Old Edifice Recently Bought 

y Company to be Displaced by 

' Investment Project 
liemolition by the New York Life of 
the old Third Avenue carbarn, one of 
this city’s well-known landmarks since 
Civ! War days, began this week. The 
New York Life bought the property at 
auciion last November with a bid of 
$1,600,000 as part of its long range 
equily investment program. The building 
nies the entire block bounded by 


Second and Third Avenues and Sixty- 
fifth and Sixty-six Streets. 

The company also announced that a 
contract has been awarded to Skidmore, 
Owings and Merrill—Mayer and Whit- 
tlesey, associated architects, to design 
the modern apartment units to be 
erected on the site. Preliminary studies 
are now under way and will be com- 
pleted in the near future, it was said. 

Formerly owned by the Third Avenue 
Transit Corp., the carbarn was _ con- 
sidered one of the architectural marvels 
of the day when erected in 1861. Its 
cavernous interior housed not only re- 
pair shops and storage space but com- 
plete facilities for the manufacture of 
trolley cars. Visitors greatly admired the 
ornate stairways and marble mantels in 
the executive offices on the Third 
Avenue side. The building served 
through the days of horse cars and 
the change to electricification, but had 
outlived its usefulness when buses finally 
supplanted trolleys. 

The New York Life said that demoli- 
tion of the giant structure is expected 
to take about four months. The work 
will he done under a contract awarded 
to M. Klotz, Ince. 

Skidmore, Owings and Merrill are the 
architects for the Sloan-Kettering In- 
stitute for Cancer Research now under 
construction in the neighborhood at 
First Avenue and Sixty-eighth Street. 
Maver and Whittlesey designed the 
large apartment house development at 
240 Central Park South. 





In Force Gain Decreases 
For the first time in five years the 
net gain of insurance in force in the 
United States for the first six months of 
1947 is less than that of the correspond- 
ing period for the preceding year, it is 
reported by the Agency Management As- 
sociation in the quarterly Insurance in 
Foree Survey published this month. This 
survey is based on the figures of 110 
life insurance companies representing 


89% of the total Ordinary insurance in 
lorce the United States. : 
The Canadian Insurance in force Sur- 


vey to which twentv-four life companies 
contrite their Canadian experience 
shows that the net gain in Canada for 
the fist half of 1947 is slightly higher 
than the United States. This gain 
repre; nts a decrease from the gain of 


the ‘ceding year. 

Fig) es for the United States Survey, 
Proje od on an annual basis, put the 
net gn for the first six months of 1947 
at 0% insurance in force at the be- 
cin of the year. For the same period 
mn 19 the figure was 11.16%. The dif- 
~ in net gain reflects a drop in 
| «ror 


I! con from 14.89% for six months 
to 12.77% in 1947, and an in- 
1 termination from 3.73% for the 





ITs lf of 1946 to 442% in 1947. 
C solute gain, however, is. still 
Ig han it has been for any preceding 
1946, ths’ period of any year except 


mparison of Canadian business 
or { first part of 1947 lists new 
at 14.13% and terminations at 


}¢ : ‘ S : 

ts ‘flecting a net gain of 949%. For 
I ‘six months in 1946 new business 

Was | TY, 


-/%, terminations 4.20% and net 
ain 07% 


Eastern Managers’ Meeting 

Eastern managers of the Mutual Ben- 
efit H. & A. and United Benefit Life 
met recently at Shawnee on the Dela- 
ware for a five-day round table meeting 
on current A. & H. and life insurance 
probleins. Fifty attended including twen- 
from ten states and 
their chief office assistants. 


ty-one managers 


office guests attending with 
their wives included Frank Finch, vice 
United Benefit Life; V. J. 
Skutt, general counsel of both compa- 
nies, and E. S. 
president. 


Home 
president, 
Adams, assistant to the 


Shenandoah Life of Roanoke, an- 
nounces the appointment of W. R. Ogle 
as branch manager for Alabama with of- 
fices in Comer Building, Birmingham. 
Mr. Ogle has had wide experience in life 
insurance for twenty-eight years. He has 
been a consistent personal producer and 
as a supervisor during the past sixteen 
years. In his new capacity, Mr. Ogle 
will be in charge of Shenandoah Life 
interests in his entire home state. 


50 YEARS WITH METROPOLITAN 





H. E. Jensen, Supervisor, Disappearance 
and Unclaimed Equities Section, 

Claims Division 

H. E. Jensen’s fiftieth 

with the Metropolitan Life was cele- 


anniversary 


brated August 11 by his associates in 
the company’s home office. Mr. Jensen 
is the supervisor of the disappearance 
and unclaimed equities section of the 
claim division. 

He joined the Metropolitan during a 
school vacation as a temporary employe 
at $5 a week, and stayed on. “It surely 
was a long vacation from school,” he 
commented on his anniversary. 





MINNEAPOLIS BENEFIT 

Minneapolis Life Underwriters Associ- 
ation is sponsoring the sale of tickets for 
a performance in Minneapolis of “The 
Variety Girl.” It will be a benefit per- 
formance, the proceeds to be used to 
finance the treatment of under-privileged 
children at the Heart Hospital in Minne- 
apolis. The picture will be presented Au- 
gust 28 and President A. B. Duellman of 
the Underwriters Association is urging 
all life agents to support it. 









Joins Securities Department 

Edmund G. Blackburn who has joined 
Mutual Life as assistant industrial spe- 
cialist in the securities department, was 
formerly with 
Hornblower & 
Weeks, investment 
bankers of New 
York City. Prior to 
the war he was 
with Paine, Web- 
ber & Co., another 
investment banking 
firm. 

A graduate of 
University of Idaho, 
who later did grad- 
uate work at New 
York University, 
he served as a cap- 
tain in the Army 
Air Forces. Also, 

E.G. Blackburn he was appointed 

senior economist of 
the aircraft section of the Progress 
Division of the War Production Board. 


The Baltimore Life announces the 
promotion of Norman L. Conner, agent 
at Chambersburg, Pa., to the staff super- 
intendency at Carlisle, Pa. 

















TIMING DEMANDS BALANCE 


i HE delicate mechanism of a 


achievement of the watchmaker in the design and selection of 
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NY BACK OF THE CONTRACT 





parts that will accurately measure the day’s passing. 


So it is with a life insurance institution. 


company. 


watch is the supreme 


No mat- 


ter the size of the timepiece, each spring and cog must aid and 


complement its fellows in the maintenance of accuracy. 


Prestige- 


assuring size, an inclusive portfolio of policy plans, a sound 
selection of investments, and a continuing record of growth, must 


be combined with many other qualities to insure a well-balanced 


Fidelity is a well-balanced company. 


The 


FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 


THE PARKWAY AT FAIRMOUNT AVENUE 
PHILADELPHIA * PENNSYLVANIA 
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Regional Meetings 
Of Provident Mutual 


FIRST TO BE AT FRENCH LICK 


Four Others ie’ Vesdeus Parts of 
Country; In Addition Coast 
Meeting Will Be Held 


During August, September and Oc- 
tober the Provident Mutual will hold 
a series of five field meetings. The re- 
gional meetings, start at French Lick 
Springs, Indiana, August 26-29. On 
September 3-6 the regional will be at 
Virginia Beach. In Atlantic City a re- 
gional will be held September 16-19. 
That is followed by one at the Edge- 
water Beach Hotel, Chicago, September 
21-24. The last of the regionals will be 
at New Ocean House, Swampscott, 
October 15-18. 

In addition to the large regional meet- 
ings there will be a meeting of the 
three California agencies which will be 
held at Ojai Valley Inn, California, and 
a meeting of the Washington and 
Oregon agencies at the Benson Hotel, 
Portland, Ore. The following members 
of the home office staff will be present 
at the West Coast meetings: 


Vice President Willard K. Wise, Vice 


President F. Phelps Todd, Medical 
Director Dr. Ernest J. Dewees, Assis- 
tant Manager of Agencies C. Sumner 


Davis, Assistant Manager of Agencies 
IX. Roy Hofmann, Associate Actuary 
Everett D. Armantrout and Assistant 
Counsel Edwin E. Weller. 


French Lick Program 
In French Lick the speakers the first 


day are Henry Bossert, Jr., who will 
discuss the company and W. Henry 
Blohm, general agent, Cincinnati, who 


will review the importance of business 
meetings. On the second day Associate 
Actuary Armantrout will review the 
Guertin legislation changes and Eliza- 
beth S. Kreider will discuss the new 
Option Manual. Willard Eming, gen- 
eral agent, Chicago, will be chairman of 
Wednesday's sessions. On Thursday W. 
Lawrence Rotz, general agent, Central 
Iinois, will be chairman. Dr. Ernest 
I. Dewees will discuss medical and Wil- 
liam FE. Creery underwriting matters. 
Samuel P. Quarles, general agent, Kansas 
City, will have as his topic: “No Pros- 
pecting Today—No Business Tomor- 
row.” DeLong H. Monahan will talk of 
investments in commercial loans and the 
need for business insurance. 

Chairman of the last day of the 
French Lick conference will be A. Glenn 
Shoptaugh, general agent, Indianapolis. 
C. Sumner Davis will discuss national 
advertising vs. direct advertising. Ray 
T. Wright, Kansas City, and W. Robert 
Moore, Central Illinois, will be other 
speakers. Program concludes with a talk 
by Vice President Willard K. Wise. 

At the Virginia Beach Meeting Actu- 
ary Edward W. Marshall will discuss 
the Guertin changes; Vice President 
Todd will talk on underwriting; Nelson 
\. White, on advertising; and C. 
Sumner Davis on the company. Chair- 
men at the meetings at Virginia Beach 
will be Ernest A. Farrington, general 
agent, Philadelphia; J. Henry Hooper, 
general agent, Baltimore; and A. Morse 
taker, general agent, Philadelphia. 

Some of the Chairmen 

Among the speakers at Atlantic City 
will be George P. Shoemaker, general 
agent, New York, on the importance of 
regional meetings. Chairmen in Atlantic 
City will be Lewis C. Sprague, general 
agent, New York; Charles S. Peck, gen- 
eral agent, Northeastern Pennsylvania; 
and Clancy D. Connell, general agent, 
New York. 

At Chicago chairmen will be Burton 
I. Vesey, general agent, Minneapolis; 
Thomas B. Silliman, general agent, 
Duluth; and George N. Quigley, general 
agent, Colorado. 

At Swampscott chairmen are Ernest 
H. Perkins, general agent, Albany; Alex 
M. Hammer, general agent, Boston; and 
Lowell W. Davis, general agent Hart- 
ford 

\t all the meetings there will be talks 
by home office men. 


Leon Alexander of 
Guardian Life Dies 


WELL-KNOWN IN BROOKLYN 
Had Been Foreman of Several Grand 
Juries Which Investigated Crime 
in That Borough 
Leon Alexander, 63, Jack Warshauer 
agency, Guardian Life, Brooklyn, died 
last week at his home on Ocean Avenue. 
He was a brother of the late Paul Alex- 
ander who was. general agent of 

Guardian. 

Born in Long Island City Leon Alex- 
ander had been foreman of several Kings 
County grand juries and was widely 
known in political and court circles. He 
was foreman of the grand jury which 
in 1943 investigated crime in the Bed- 
ford-Stuyvesant section of Brooklyn and 
handed up a presentment denouncing 
former Mavor LaGuardia and the late 
Police Commissioner Lewis J. Valentine 
“for failure to curb lawlessness and 
hoodlumism in the neighborhood.” On 
the following day he received numerous 
threatening letters and also a seven inch 
knife in the mail. 

About a quarter of a century ago he 
entered the insurance field as an agent 
in Brooklyn. As a young man he became 
interested in politics and thirty years 
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in debt! 








HEARD On The WAY 











Another step in its preparation for the 
opening of a western home office has 
been taken by The Prudential. <A 
“W.H.O.” telephone switchboard, to serve 
the skeleton staff which will supervise 
the California operations when the new 
building is completed early next year, 
has been installed in the company’s head- 
quarters here. 

Although only a small number of home 
office employes are to be transferred to 
Los Angeles, every effort is being made 
to train this group as an integrated, 
autonomous team. Grouped together in 
one section of its Newark Headquarters, 
the western home office staff is func- 
tioning as far as possible in exactly the 
way they will when the California office 
is opened. It is expected that the group 
will move to Los Angeles and immedi- 
ately pick up its functions as soon as the 
new building can be occupied. The west- 
ern home office is to be under the direc- 
tion of Vice President Harry J. Volk. 


Uncle Francis. 





ago ran unsuccessfully for the State As- 


sembly. He was a Mason and an Elk. 
He leaves a widow two sons and a 
daughter. 


HEELS 
OVER 
HEAD! 


Plests OVER HEAD in bed, and head over heels 


That's the way a mortgage borrower often finds 
himself when accident or illness put him on the 


sick list. For the bills - especially the monthly mort- 
gage instalments-keep coming even when the 


income stops. 


But you can keep your man on an even keel with 
Occidental’s Optional Mortgage Redemption 
policy. It pays his monthly mortgage instalments 
when he is disabled - for life 1f necessary - and pays 


off the balance when he dies. 








It’s better to have buyers go head over heels for this 
policy than head over heels in debt for want of it 


OCCIDENTAL LIFE Insurance Company 


Y Colifotnuin %& V_ H. JENKINS. Senior Vice-President 


“We pay lifetime renewals-they last as long as you do” 


Cleveland General Age: 


For Northwestern Wy. yal 





RAYMOND J. DOLWICK 


Raymond J. Dolwick, assistant directo 
of agencies of Northwestern Mutual 
Life, Milwaukee, has been appointed ger 
eral agent of the company at C1 
effective September 1. He succeeds Rus 
sell P. Thierbach, who died July 16 

A native of Cleveland and graduate of 
Western Reserve University in that city, 
Mr. Dolwick began his life insurance 
career there in 1933. After making an 
outstanding record as a_ personal pro 
ducer for a large eastern company, he 
became an agency supervisor and served 
as assistant to managers in several of 
its leading agencies. He also was acting 
manager of the company’s largest New 
York City office. In 1938 he was ap 
pointed supervisor of field training at the 
home office and later became supervisor 
of agencies. He resigned early in 1944 
to become assistant director of agencies 
of the Northwestern Mutual at Mil 
waukee. 

Mr. Dolwick is well known in the life 
insurance business for his practical ideas 
on selling methods and techniques. He 
is a graduate of the management school 
of the Life Insurance Agency Manage 
ment Association, and has had continu 
ous contact with general agents as well 
as men in the field. In addition to lis 
agency department responsibilities, Mr. 
Dolwick has been in charge of the com 
pany’s program of inducting new agents. 
He has visited the various Northwestern 
Mutual general agencies and lias been 


eveland 


in demand to address life insurance or 
ganizations throughout the country 
With this background of long and va 


ried experience as a successful producer 
and supervisor and in agency mianage- 
ment, Mr. Dolwick is well qualified to 


become head of the Northwestern Mu 
tual general agency at Cleveland. [le re- 
turns to his home city where th he 
and his wife were born and their ‘amilies 
still reside, and where hie firs! ntered 

essful 


the business and became a 
life underwriter. 


CLASSES AT MINNEAPOLIS 

3eginning Sept. 15, the inet 
Club of Minneapolis wills: b* 
fourteen weeks’ course in c: 
surance for young men and w 
ployed by members of the cl 
will meet each Monday eve: with 
Robert L. Pugh,  superint 
agents of the Aetna Casualty 
as instructor. He conducted 
class for the club a year ag 
class in fire and marine will 
ized. Each class will be limite: 
stiidents selected by the emp 
there will be no tuition chargé 


in- 
1 em- 


isses 


PACIFIC MUTUAL A. & H. ! 

Pacific Mutual Life, Los “1 se 
ports a gain of 16% in pat 
health premiums for the ! evel 
months of 1947 as compared 
same period of 1946, 
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A. C. CAMPBELE 


Executive head of Metropolitan Life's 
hig Group division, Vice President A. C. 
Campbell, marked his forty-fifth anni- 
versary with the company August 11. His 
first Job with the Metropolitan was as 
mail boy. Wanting to complete his 
education he took a debit in New Haven 
vhich he covered at night while attend- 
ng Yale during the day. He was in at 
the formation of the Group division un- 
er James E. Kavanagh and became one 
{ the greatest Group salesmen in the 
usiness. At one time he closed a whole 
town, insured every industry in Kings- 
port, Tenn., and he wrote the biggest 
iroup of them all when he closed Gen- 
ral. Motors. 


MICHIGAN HOSPITAL TROUBLE 





Saginaw Hospital Refuses to Sign Full 
Term Contract With Blue Cross; 
Calls Reserves Insufficient 
J. C. Brown, Detroit, assistant gen- 
eral manager of the Michigan Hospital 
service (Blue Cross), has informed of- 
icials of Saginaw General Hospital that 
{is uncertain whether the hospital 
will be permitted to continue as a par- 
licipating institution in the Blue Cross 
jan on the month-to-month basis now 
isistel upon by the hospital manage- 
ment. 

Hospital officials have refused to sign 
‘ full-term contract with the service 
ganization, contending that its re- 
‘ttves are insufficient and that it oper- 
tes within 4% of its income. 

Mr. Brown said his organization is 
ling to “go along on a_ tentative 
turty-day basis with the hope that, be- 
ween now and the September meeting 
' the Blue Cross board of trustees a 
‘liutually satisfactory agreement can be 
tked out.” He contended that opera- 
noi the plan on a basis within 4% 
Income was commendable but claimed 


it as of June 30 the plan’s contin- 
“ney reserve exceeded $1,500,000. 
Michizan Hospital Service was or- 


red ust year by Commissioner David 
‘Forbes of the State Insurance De- 
tment to raise its rates in order 
Improve its dangerously low reserve 
‘ition which had been growing smaller 


\gr up of Sisters of Mercy-operated 
pitas in’ Michigan withdrew from 
€ pla. some time ago on the ground 
t Brie Cross patients were not pay- 
‘ther share of hospitalization costs. 


. HUGH C. GOBEILLE DIES 
‘ugh C. Gobeille, an underwriter in 
‘Los Angeles office of the Ohio Casu- 
Y Co, died suddenly at his home Au- 
of a heart attack. He had been 
oclated with the company for the past 
“ven scars, the first nine of which were 
‘vent the home office in Hamilton, 
d in Cleveland. Funeral services 
fe he'd at Cleveland. 


Miss Donlon Predicts Industrial Acci- 
dents Will Top State’s Previous 
Record; Asks Safety Education 


Industrial accidents reported to the 
State Workmen’s Compensation Board 
in July, 1947, numbered 67,384 as com- 
pared with 62,588 reported accidents in 


July 1946, according to a _ statement 
issued by Mary Donlon, chairman of 
the State Workmen’s Compensation 


Board. 

In the first seven months of 1947 
there were 445,539 reported industrial 
accidents in the state, an increase of 
47,254 over the accidents reported in 
the first seven months of 1946. 

“It seems practically certain” Miss 
Donlon stated, “that industrial accidents 
in 1947 will top the previous all time 
high of 718,465 industrial accidents re- 
ported to the Workmen’s Compensa- 
tion Board in 1946. Accidents result 
often from personal factors apart from 
machinery defects or code violations. 
There is need, therefore, for sound 
safety education both of employers and 
workers in order to reduce the high 
industrial accident rate and thus reduce 
also the serious personal and economic 
losses occasioned by industrially  in- 
curred disabilities.” 


ACCIDENTS INCREASE IN N. Y. Eastern Life General Agents 





H. Lewis Kolodny 


Max H. Rhulen 


Harry Yarin, vice president and super- 
intendent of agencies of Eastern Life of 
New York, announces the appointment 
of Max H. Rhulen and H. Lewis 
Kolodny as general agents in Monti- 
cello, N. Y. The agency will be known 
as the Rhulen Insurance Agency. 

Mr. Rhulen is 42 years of age. He 
is a graduate of New York Law School. 
After a business career in New York 
City he founded the Rhulen Insurance 





Agency in Monticello in 1934, doing a 

general insurance business including life 
insurance, which averaged a half mil- 
lion dollars a year. This agency is the 


largest general insurance agency in 
eastern New York State. Mr. Rhulen is 
active in civic life in Monticello, having 
been president of the Chamber of Com- 
merce and now being president of 
Monticello Hospital, an office he has 
held for the past three years. 

H. Lewis Kolodny was born in Mar- 
tinsville, Va., June 9, 1915, is a graduate 
of Rider College with a degree in ac- 
countancy and is a member of Sigma 
Lambi Pi fraternity. After being em 
ployed by the Colonial Beacon Oil Co. 
he started with the Rhulen Insurance 
Agency on April 1, 1939, and became 
a member of the firm on April 1, 194. 


GEORGIA HAS SAFETY PARLEY 

Georgia is added to the list of states 
following the lead of President Truman's 
National Highway Safety Conference. A 
thousand people assembled in Atlanta 
early this month in response to Acting 
Governor Thompson’s call for the conier- 
ence. Local organizations were planned 
for each of the ten Congressional dis- 
tricts, all to be coordinated by the State 
Department of Public Safety. Georgia’s 
highway death toll so far this year is 
307. 





coverages. 








HERE'S WHY 


The recent independently-conducted Job Satisfaction Study 
showed exceptionally high satisfaction among representatives of The 
Lincoln National Life Insurance Company. 


Why? Here are some of the reasons. The LNL man has par 
and nonpar policies; Juvenile insurance from date of birth; special 
low-cost plans for business, taxation and family protection needs, 
Family Income and Family Maintenance plans; substandard service 
(up to 500% mortality); Mortgage Redemption insurance—and a 
complete line of Group insurance, including the casualty group 


In addition, LNL offers its agents a liberal retirement plan, a 
hospital and surgical expense plan, and Group life insurance. 


LNL is geared to help its field men. 


The 
LINCOLN 


LIFE 


Its name indicates its character 


INSURANCE 


Fort Wayne |, Indiana 


NATIONAL 


COMPANY 
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GROWING NUMBER OF BROKERS 

In The Eastern Underwriter last week 
comments were made on the unusually 
large number of persons who are enter- 
ing the insurance field as evidenced by 
the list of persons most recently licensed 
after taking examinations in New York 
City. The Insurance Department this 
week sent out a_ booklet 
complete list of persons, 


containing a 
partnerships, 
associations and corporations in this 
were holding brokerage li- 
March 1, 1947. It takes 415 


pages of type to make this listing com- 


state who 


censes on 


plete. While a large percentage of the 
licenses are issued to persons in the 
Greater New York 
prisingly large number living in Long 
Island, the 
brokers, too. 


area, with a_ sur- 


balance of the state has 
many More 
pages of the book are taken by men 
named Smith, and about a page is de- 
voted to men named Levy. More than 
there is 


than three 


forty are named Jones and 
more than a page devoted to Johnsons 
or Johnstons. 

The 
entering the insurance business are ob- 


reasons sO many persons are 
vious. It is a career which attracts the 
attention of energetic people with little 
capital but large acquaintance. It is not 
necessary that a broker have an elab- 


orate establishment or a college edu- 


cation. It is a field where technical in- 
formation is found easily available. It 
one has a liking for getting out on the 
street and talking to people about their 
insurance needs, and will keep active 
continuously, it furnishes a satisfactory 
living. It is not a seasonal occupation. 
Neither is the field limited, and there 
is a greater demand for coverage than 
there has been for some time. It builds 
prestige if one has furnished satisfac- 
tory service. 

On the other hand, to pursue an in- 
career certain responsibilities 
must be shouldered. One essential is to 
realize that it is just as important to 
keep a client as it is to find him in 
The who 
does not keep in close, constant contact 
with his clientele will find the business 


surance 


the initial contacts. broker 


slipping away from him. 

While many persons are continuously 
entering the brokerage field a certain 
proportion leave it. No list of brokers 
retiring from the field is published by 
the New York State or any other 


Department although such a document 
would be interesting, too, if one would 
follow up some of these names and find 
out why. Such an inquiry would dis- 
close that the fault is not the insurance 
business itself, but is generally with the 
man the first 
place. He was not cut out to be a sales- 


who got the license in 
man, or he neglected his clients, or he 
found competition with the larger, old 
established brokerage houses too much 
for him, or he would not take the time 
to learn his job. 


AUTOMOBILE PRODUCTION 

The Hartford Courant does not think 
that the auto-hungry public will derive 
much satisfaction from the fact that pro- 
duction of new cars and trucks this year 
will probably fall below the 5,000,000 goal 
set at the beginning of the year. It was 
thought for a time that a miraculous 
spurt in production would enable the in- 
dustry to gain ground and make good its 
prediction, but shortages in steel and 
parts continued to plague the chiefs of 
the production line. It was a sharp drop 
from the prediction of the Auto Work- 
ers Union’s research department which 
had estimated that the industry would 
have to produce 8,800,000 units annually 
as its contribution to the objective of 
60,000,000 jobs. Then, too, the War Pro- 
duction Board had 
early 1946 production would be at the an- 
nual rate of 4,000,000, which was too high 


predicted that by 


by many units. Both Fortune magazine 


and the Committee on Economic De- 
velopment were off on their prophecies. 

But, says the Courant, no matter how 
disappointed the public generally and the 
prognosticators may be in the 1947 output 
the economists are delighted. Why? Be- 
cause not only have they seen 60,000,000 
jobs provided while the automotive in- 
they visualize a 
demand for new cars extending through 


dustry lagged, but 
many years as a bulwark against reces- 
sion. 


A. J. Makins, general manager, Com- 
mercial Union, has been elected chair- 
man of the British Insurance Associa-- 
tion, and C. H. Leach, general manager, 
Northern Assurance, has been elected 
deputy chairman. 

a ae 

C. F. Codere, president of the St. 
Paul Fire & Marine, has been elected 
a member of the board of governors 


of Miller Hospital, St. Paul. 





OSCAR PRENTICE 


Oscar Prentice, general manager of 
the Sea of Liverpool, world-wide trav- 
eler and author of that new book, 
“Travails and Travels of a Marine Un- 
derwriter,” is on the move again. In 
New York, where he has many close 
friends and admirers, it is reported that 
he has gone on a trip to South Africa. 

, ‘ * * * 

Mrs. Sue Belle Rambo was chosen 
“Miss Insuror for 1947-48” at the annual 
picnic and outing of the Insurance Ex- 
change of Memphis, Tenn., held at Rain- 
bow Lake on August 13. Mrs. Rambo, 
for the past thirty years associated with 
the Memphis insurance firm of Joyner 
& Angier, Inc., was awarded the honor 
in recognition of her service to insur- 
ance. She is the wife of W. D. Rambo, 
pharmacist. 

* * x 

Walter Going, Columbia, South Caro- 
lina representative of Provident Life 
and Accident, has been elected district 
governor of the Lions Club, and Russell 
Davis of the same company at Fort 
Lauderdale, Fla. has been made a 
cabinet member of Lions Club there. 

x x Ox 

Albert W. Brock, manager at Poplar 
Bluff, Mo., for the Metropolitan Life, 
is new president of the Southeast Mis- 
souri Life Underwriters Association, 
succeeding Maize Chiasm of Hayti, Mo., 
Raymond Camp of Camp _ Insurance 
Agency, Poplar Bluff, is secretary of 
the association, which is affiliated with 
the Missouri Association of Life Under- 
writers and National Association of Life 
Underwriters. 

* * 

Peter J. Sletterdahl, editor of North- 
west Insurance since 1934, has resigned, 
effective September 15, and will leave the 
insurance field to engage in public rela- 
tions work for a national organization. 
His headquarters will be Chicago. Mr. 
Sletterdahl will be guest of honor at the 
annual meeting of the Insurance Agents 
Association of Minneapolis at the Lafay- 
ette Club August 22. 

a ae: 

Louis White of Toronto celebrates 
this month his thirtieth year with the 
Great-West Life. Each year throughout 
his entire career he has been a member 
of the company’s top production club 
and on many occasions:has led the com- 
pany’s entire field force of the United 
States and Canada; In 1945 he was a 
member of the Million Dollar Round 
Table. 

*s * * 

D. C. H. Potter, FIA, has been ap- 
pointed assistant actuary of the Canada 
Life in British Isles division, 





John W. Stedman, former vii esi- 
dent of the Prudential in charg in- 
vestments who retired at the b ling 
of 1946, has resigned as directo: the 
Erie Railroad to become chai: 1) of 
the executive committee of the Si“ suis- 


San Francisco Railway Co. 
ee 


Lynn Latta has resigned as fi 


man- 
ager for the Travelers at San F:. icisco 
and will become a local agent in kima 
in association with F. W. Norga» ||. 
* * * 
Roy LeCraw, former mayor «{ At- 
lanta, well known in insurance <ircles 


as representative of the State Life In- 
surance Co. of Indiana, has been named 
director of the Presbyterian Program of 
Progress in the General Assembly of 
the Southern Presbyterian Church. He 
turned down a $10,000 a year salary 
offer, asking the appointing committee 
to accept his services without remuner- 
ation. 
x = & 


Robert Alden Noble, son of Robert J. 
Noble, vice president of Wheeler Kelly 
Hagny, Wichita, will be married August 
24, at Wichita to Miss Bonnie Hough- 
ton of Boonville, Mo. 

* * x 

Blake, general agent for 
Provident Life and Accident at Nor- 
folk, has associated with him in the 
agency his son, Preston Blake, Jr., who 
recently finished school specializing in 
insurance and who is a Chartered Life 
Underwriter. 


Preston 


ok * * 


James H. M. Partington, insurance 
broker, has become a tenant of the Lin- 
coln Building, 60 East Forty-second 
Street, New York. 

ey oe 

William E. Davis, for the past 18 
years claims adjuster with the Kansas 
Insurance Department has been named 
superintendent of claims and conserva- 
tion of the Victory Life, Topeka. 

a. ae 

Martin C. Cozad has been named field 
supervisor of the Great American Life, 
Hutchinson, Kan. Mr. Cozad has more 
recently been district manager of the 
Bankers of Nebraska at Independence, 
Kan. 

* * x 

Philip Baumann, state agent in Min- 
nesota for the Glens Falls and_ the 
Commerce Insurance Co., has_ resigned 
effective October 1 to enter tlie local 


agency field at Winona, Minn., where 
his family long has been prominent in 
the insurance business. 

x oe # 

J. Bryant Lawton, insurance avent at 
Central City, Ky., who handled the cam- 
paign for John Fred Williams, | 'aints- 
ville, Ky., for the Republican non sation 
for Governor of Kentucky, was ‘insuc- 


cessful, in that Eldon S. Dummi:. Lex- 
ington, Ky., now attorney gener, won 
the nomination. 
ec See Ey 

E. A. Berry, who recently ente:. ‘| the 
local agency field in North Ho! wood, 
has rejoined the Los Angeles © ice 0! 
the State Insurance Departmen as 4 
senior investigator. 


x * x 

G. W. MelIndoe, vice presideni / tlie 
Universal Insurance Co. and vete |) ma- 
rine underwriter for Talbot, Bir Co., 
has left for a two months’ vacat and 


rest on an island on Lake \\_ viepe- 
saukee in New Hampshire. 
* * * 


R. O. Shoosmith has retired nan- 
ager of the Royal Exchange A ance 
at Cape Town, South Africa, ] 18 
succeeded by L. F. Duncan, Tl attet 


has been, with the company enty- 
seven years. Mr. Shoosmith h _ bee" 
made a member of the Royal I: :ang¢ 


local board in Cape Town. 
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Now Sir Stanley Norie-Miller 
United States branch of the Gen- 
eral Accident has sent this communica- 
tion to the company’s general agents and 
branch offices in this country: 

“On the death of our esteemed Gov- 
ernor, Sir Francis Norie-Miller on July 
{ the baronetcy descended to Mr. Stan- 
general manager of 
the corporation. The general manager 
should now be addressed as Sir Stanley 
Norie-Miller, Bart., M.C., J.P.” 

Sir Stanley Movie: Miller, who has spent 
his business career with the General 
\ccident of which his late father was 
issociated for so many decades, is well 
known in this country. His last visit here 
was with Chairman Frederick Richard- 
son arriving on the first passenger-carry- 
x trip the Queen Elizabeth made to 
this country following the end of the 
World War. While in this country 
Messrs. Richardson and Norie- Miller at- 
tended a luncheon here of the Insurance 
Institute. 


ley Norie- M iller, 


* * * 


Why Morgan and Rogers Were 
Knighted 
When Sir Arthur Morgan, managing 
director of the London Assurance, made 
talk at the annual dinner of the 
Chartered Insurance Institute of which 
he is the new president, he told for the 
first time in public about some interviews 
he had during World War II. Inciden- 
lly, it was in connection with World 
War activities that Arthur Morgan and 
\rthur Rogers of the London & Lanca- 
shire were knighted. 


Hs 





Sir Arthur began by discussing the 
Batt of the Aaatic when submarines 
were worrying New York, Boston and 


er American seaports as well as the 
British and American Navy. 

pd, you remember the Battle of the 
\tlantic?” asked Sir Arthur. “Do you 
remember when that life line was threat- 
ened and a point reached when we won- 
dered whether our whole safety and 
i an safety really had a chance of 
existence? We had at that time a sub- 
mar warfare as never witnessed be- 
ore, «nd which, pray God, we will never 
Witt again. We had a gift of fifty 
destroyers from the United States, but 
While we were grateful beyond our ca- 
bacity lor expression it was not enough, 
and i was obvious that something more 

be done. 

\ evolved at that time a system 
you e all heard of called ‘ship’s war- 
rant Each ship had to be arrested, 
Stopped and searched, and you can im- 
‘sinc what that patrol work was to the 


brit Navy at the time. I, with one 
oF t\o others, was called in to be asked 
u could do anything to solve that 
pre ge problem. 

me e the distinct, and, in some ways, 
we hanes recollection of going down 


American Embassy with two or 
ree others to talk to the then United 
st Ambassador, Mr. Joseph Kennedy 























whom I knew of in the 1914-18 war as 
director of what was then the United 
States Maritime Commission. It was a 
miserable afternoon late in September. 
We had heavy fog, and to add to our 
misery, we also had heavy rain. 

“T told Mr. Kennedy exactly what we 
had to see him about. He made an im- 
mediate reaction. He said: ‘Mr. Morgan, 
were I to accede to your request it 
would be to presume a state of war be- 
tween the United States and Germany.’ 
To that I just made the response, ‘I 
never sought, and do not desire to inter- 
view the United States Ambassador. I 
came here today specifically and abso- 
lutely to meet a man I understand is 
Judge Kennedy. I want to ask if what 
the delegation says appeals to you par- 
ticularly, you will allow us to show you 
a way in which you can help?’ Mr. Ken- 
nedy responded: ‘Il am in sympathy with 
you. That which I can do, that also will 
1 do,’ 

“The consequence of that was that the 
British insurance companies and Lloyd's 
were able to obtain the cooperation of 
the United States marine interests so 
that we were able from that time on- 
wards to have a system where we knew 
every ship that sailed the Atlantic or 
every one of the seven seas. We not only 
knew where they came from and where 
they were going, but we also knew what 
they were carrying. I do say to you that 
that is something of which we have every 
cause to be proud. Those of us in Lon- 
don—and five or six of us who were gen- 
eral managers in London throughout the 
war—were engaged in that sort of work 
throughout the whole time. 

“My very dear friend, Sir Arthur 
Rogers, who is unable to be here to- 
night, and myself had the extraordinary 
task imposed on us by the Minister of 
IKconomic Warfare and His Majesty’s 
Treasury in 1941, of being asked to go 
to the United States and see the State 
Department to see how the United States 
could help us so far as economic warfare 
In the course of what 
1 said I described what economic war- 
fare was so far as we could see it. I told 
them that shortly expressed, it meant de- 
nying all comfort to the King’s enemies. 
Maybe I reiterated that several times 
What did amuse me the following morn- 
ing was that a telephone message came 
to our Ambassador at Washington to 
know what manner of man Morgan was. 
Officials were going round and saying 
that ‘Whatever else we do we must deny 
comfort to the King’s enemies—and 
whose King is it?’” 

es 
Salvaging Operations 


During a talk before the Fire Depart- 
held in 


Was concerne “dd. 


ment Instructors Conference, 
Memphis, Tenn. Frank C. McAuliffe 
made some interesting comments on 


salvage. He is chief of the Chicago Fire 
Patrol. 

He said that while salvage corps have 
been operated in some of our principal 
cities for many years the performance 
of salvage duties by municipal fire de- 
partments is a comparatively recent 


departure in routine. Heretofore, fire 
chiefs have argued, and with some justi- 
fication, that they were unable to cope 
with a fire situation, and, at the same 
time, deploy part of their personnel to 
do cover work. However, and much to 
their surprise, Mr. McAuliffe said, those 
who have made the attempt to salvage 
at fires found that cover work could be 
done perhaps not so promptly as by 
specialized salvage crews with no other 
duties, but with a degree of efficiency 
that paid large dividends in their over- 
all loss record and in the realm of pub- 
lic relations. Such chiefs also found that 
the practice of using covers tends to 
make their men salvage-conscious, and, 
as a consequence, they have begun to 
take pride in extinguishing fires with a 
minimum of water. 

3y quick thinking and concerted ac-— 
tion of his crew, an officer in the Chi- 
cago Fire Patrol effected salvage of 
meats in a stockyard cooler above which 
a fire was involved in such headway that 
heavy outside streams were necessary. 
He realized that the insulation above 
the section in which they were working 
would hold water for some time, but 
that attempting to cover the meat hang- 
ing on tracks would be impractical and 
that in any event the meat so exposed 
would be condemned. Therefore, with 
his crew, and enlisting a number of 
employes, the carcasses were run out 
on the overhead trolley under a canopy 
over the loading platform and then to 
an adjoining building. They were forced 
to abandon some of the meat, but Swift 
& Co. determined that $50,000 was saved 
by this salvaging maneuver “which is 
a good achievement for less than one 
hour’s work,” said Mr. McAuliffe. 

In a different situation, but one which 
also emphasizes the point, the fire 
patrol was confronted with the problem 
of saving the sprinkler system in a large 
twelve-story garage and averting dam- 
age to cars in dead storage while the 
outside temperature ranged at ten de- 
grees below zero. A fire in an adjoin- 
ing building required deck and tower 
streams to such an extent that the sub- 
basement of the garage, which housed 
its heating plant and sprinkler control 
valves, was flooded to a depth of six 
feet. It was impossible to reach the 
control valves, and for obvious reasons, 
the heating plant was out of service. 
The patrol officer realized that the 
sprinkler pipes throughout the building 
and the 50,000 gallon gravity tank and 
pressure tank on the roof would freeze 
and burst long before heat could be 
restored, and his problem was to drain 
the tanks and sprinkler system imme- 
diately. Therefore, he went to the roof, 
shut off the valve on the tank, returned 
to the basement where he removed the 
plate on the check against the siamese, 
removed the check, replaced the plate, 
placed sticks of wood in the siamese 
connection at the sidewalk, then opened 
the valve on the roof and drained 50,000 
gallons of water into the street sewers. 
The officer then inquired as to which 
cars were without anti-freeze, and with 
the help of the garage employes, drained 
the radiators of those cars. The tem- 
peratures which existed in this garage 
for many hours after would have cre- 
ated an obvious damage. 

The third and last example concerns 
emergencies other than fire, such as 
windstorms and floods, with which com- 
munities are stricken and which cause 
them to look to their fire departments 
for aid. Some years ago a tornado swept 
through Rockford, Ill, tearing roofs 
from buildings and exposing valuable 
stocks and household furnishings to the 
elements. Chief Tom Blake, one of the 
pioneers in cover work, had only about 
300 covers in his department and he 
wired Chicago for additional ones which 
were sent him immediately. The fire 
department spread approximately 500 
covers over stock and other valuables 
and protected buildings involved from 
several rainstorms which occurred be- 
fore permanent repairs could be made. 
The citizens of Rockford have never 
forgotten their fire department for their 
work in that emergency and to this day 
it remains the pride of the city. 
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Roosevelt Hospital 

The annual report of Roosevelt Hos- 
pital, 428 West Fifty-ninth Street, New 
York, one of the directors of which is 
Alexander E. Patterson, president of 
Mutual Life, is its seventy-fifth annual 
one. The report also demonstrates the 
financial resources necessary for a large 
and well-known hospital of this type, 
and the necessity for fund raising on 
behalf of such hospitals. 

Total assets of Roosevelt Hospital are 
approximately $7,000,000. Its total oper 
ating income in 1946, was $1,383,962 and 
its total operating expenses administra- 
tion, professional care of patients, diet- 
ary, ete., was $1,665,700. It had other 
operating income for general purposes 
of $175,816, and its net loss for the year 
was $105,921. 

— + » 


Canadian Survey of Corporate 
Securities 

The twenty-first annual edition of 
The Financial Post Survey of Corporate 
Securities, just off the press, contains 
a record coverage of over 1,600 Canadian 
business companies—59 appearing for 
the first time. 

The year 1946 recorded an all-time 
high in volume of corporate financing 
over $500 million. This trend continues 
with some $200. million of bond financing 
in the first four months of 1947. The 
survey features important changes in 
the corporate set-ups of many companies 
and reports on many former private and 
family corporations on which informa- 
tion was not previously available. 

Companies reported on include a wide 
variety of industries: manufacturing, 
public utilities, steamships, merchandis- 
ing, banks, investment companies, rail- 
ways, and trust and loan companies. The 
usual careful attention has been given to 
earnings and working capital position. 
Boards of directors, dividend records and 
capitalizations are also shown. As in 
previous editions, an eight-year record 
of the price range of Canadian industrial 
stocks is included. 

The Financial 
Toronto. 


Post is published in 


* * 1 
Little New Whiskey Made 


On account of prohibitory 
whiskey making, including high costs of 
cooperage and grain, along with increas- 
ed costs of coal and labor, very little 
whiskey is being made this summer in 
Kentucky. Unless the growing corn crop 
shows improvement, there may be but 
little whiskey made this fall and winter. 
More insurance is being taken off than 
new insurance is being placed at the 
present time. 


costs of 
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N. Y. Society Seeks 
More Classroom Space 


RECORD REGISTRATION SEEN 
1947-48 Changes in Courses Designed 
Further to Improve Excellent 


Education Facilities 


Anticipating another record registra- 
tion in excess of the previous high mark 
of over 2,200 reached last year, the In- 
surance Society of New York School of 
Insurance is now looking for additional 
space for use as classrooms after 5 p.m. 
on weekdays. The society hopes that 
many insurance companies with offices 


4 





ARTHUR 


C, GOERLICH 


lower Manhattan area will offer 
their board or meeting rooms, 
or other suitable space, for evening oc- 
cupancy so that the enlarged demands 
upon the educational facilities of the so- 
ciety by the growing circle of young men 
and women may be met. For the most 
part classes of the school are scheduled 
meet from 5:30 to 7:30 p.m. 


use ot 


Due to the large number of persons 
eeking education through the School of 
Insurance of the New York Society Dean 
\rthur C. Goerlich and Registrar A. 
Leslie Leonard state that a special effort 


s being made to secure early registra- 
tions, at 107 William Street, for classes. 
Such registration is now well under way 


nd closes on September 8. Classes be- 
n on September 15 except for the 
"and brokers’ course, which starts 
September 10. About 800 veterans of 
World War II registered last year and 
i larger number is expected this fall. 
Due to the fact that the school is likely 

be short of classroom space, an early 
registration will assist in determining 
promptly just how much additional space 
will be sought from insurance companies 
indicating a willingness to cooperate in 
leviating this difficulty. James Elton 
Bragg, manager of the Doremus-Bragg 
vency of the Guardian Life of New 
York, is chairman of the general educa- 
tional committee, 

\ll new students registering for 
ourses in which the enrollment is likely 
to be sufliciently large to necessitate 
more than one section will be required 
to take placement tests. The purpose of 
this 1s to assign to any one section stu- 
dents who would make a homogeneous 
group. Experience has proven, states the 
educational announcement book for 1947 
18, that such carefully selected groups 


(Continued on Page 20) 





Allan I. Wolff Heads 
Associated Agencies 


LOEB NOW BOARD CHAIRMAN 


Each Has Been in Insurance Over Fifty 
Years; Wolff Former President of 
NAIA and Chicago Board 
Loeb elected chairman 


James I. was 


of the board of Associated Agencies, 
Inc., of Chicago at a meeting of the 
board on August 19. President of the 


insurance corporation for the past fif- 
Mr. will continue in 
active management in his new capacity. 


teen years, Loeb 
He has been in the insurance business 
for more than fifty years. 

The board named Allan J. Wolff, 
formerly secretary-treasurer, as its new 
president, to assume the duties of his 
office at once. Mr. Wolff has been ac- 
tive in the insurance business on a 
national as well as local scale for the 
past fifty years. In 1933-34 he was presi- 
dent of the National Association of In- 
surance Agents and before that served 
a term as president of the Chicago 
Board of Underwriters. 


Reelected directors, in addition to 


Messrs. Loeb and Wolff, were Max 
Robert Scirayer, Elmo Johnson and 
Howard W. Klee. 


Associated Agencies, which handles all 
types of general insurance, is now en- 
gaged in expanding its quarters on the 
sixteenth floor of the Insurance Ex 
change Building in Chicago. 


Gathering in Spain Hits at Lack of 
Adequate Coverage for Large Risks 


Catastrophe risks were studied thor- 
oughly by the Lnglish-speaking section 
of International Congress which met re- 
cently at Santander, Spain. This section 
in its report emphasized the current 
problems of inadequacy of volume of 
insurance availeb!e for many large po- 
tential losses and the unavailability of 
some types of insurance considered es- 
sential. Two other sections, the French- 
speaking and the Ibero-American, like- 
wise prepared reports. 


Compromise Proposal Accepted 


However, the report of the English- 
speaking section was not adopted by the 
ceeneral conference as a whole. The re- 
ports of the three groups were studied 
and a final report, embracing ideas taken 
irom the separate proposals, was pre- 
pared and approved unanimously. Pro- 
fessor Ralph H. Blanchard of Columbia 
University and William F. Delaney, Jr., 
New York reinsurance manager of Fair- 
field & Ellis, insurance brokers, attended 
the conference as representatives from 
the United States. England, Canada, Eire 
and the Philippines were also repre- 
sented at the [¢nglish-speaking section. 
The conference concluded on July 30. 

The full texts of the English-speaking 
section report end the appendix to that 
report follow herewith: 

“The problem of how to define catas- 





CONN. AGENTS MEET NOV. 17-18 

The Connecticut Association of Insur- 
ance Agents will hold its 1947 annual 
meeting at the Hotel Bond in Hartford 
on Monday and Tuesday, November 
17 - 18. 
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trophe risks has been extensive] 
cussed in the various 


sessions the 
English-speaking section of the fer 
ence. We arrived at the conclusion that 
no concise and comprehensive detiition 
could be given which would sati our 
members, who had various opini AS 


to the essential elements that this ck 
nition should contain. 
Definition of Catastrophe 
“For example, the word ‘catas 
indicates, in insurance, the occurre: 





a single !oss (whether or not distributed 
among insurers and/or insureds) of ex- 
tremely large proportions. It may be 
arbitrarily defined by agreement. Or it 
nay be used indefinitely to apply to 


‘osses which, because of their size. vive 
insurers unusual concern. 

“For the purposes of this conference. 
if the word is to be used, it is sugeested 
that it indicate a potential loss so large 
as to be beyond the capacity (in volume) 
of the insurance market. 

“We are concerned with potential 
losses against which insurance cannot at 
present be procured. This 
surance may be due to: 

“1.—Inadequacy of the market in vyol- 
ume. 

“2.—Unavailability of the type of in- 
surance required. 

“3.—Unwillineness of underwriters to 
write a particular risk. 

“It seems to us that this conference, 
and its successors, should be concerned 
with the first two of these reasons, in- 
adequacy of volume and unavailability 
of types of insurance. Its ideal should 
be elimination of these deficiencies. To 
that end study should be given to statis- 
tical and actuarial problems and to orga- 
nization of insurers. An attempt should 
be made to awaken interest and to en- 
courage experimentation in these fields. 

“It is, however, our unanimous opin- 
ion that unlimited insurance against the 
risks of war lies beyond the possibilities 
of private enterprise. 

“At the request of our section, one of 
its members has prepared some teclini- 
cal notes on this subject, which are add- 
ed as an appendix to this report. 

“The English-speaking section desires 
to evince every interest in the problem 
and every hope that progress may be 
made towards a solution. But it is of 
the opinion that the conference can, at 
this time, go no further than stating the 
problem, agreeing to its great  impor- 
tance, and laying the foundation for fur- 
ther study and action.” 


lack of in 


Appendix of Report of English- 
Speaking Section 

“1.—In a mathematical sense a risk is 
fully defined by its frequency curve, ie. 
the graphical illustration of the distribu- 
tion of frequency of the various loss 
ratios concerned. So we may ask which 
properties of this curve correspond with 
types of risks that we want to call catas- 
trophe risks. 

“These properties are: 





“a). A long base in accordance with 
the magnitude of the potential maximum 
loss. 

“b.) A high concentration of frequency 
upon zero in accordance with low 
probability that the event does occur. | 

“c). A considerable concentration 0! 
frequency upon the high amounts ©: po- 
tential loss in accordance with a high 


probability that the event when ur 
ring causes a high loss ratio. 

“2.—It may be noted that it is 1 
matically immaterial whether a risk con- 
sists of one insured interest or ol % 
large number of them, all liable to be 
struck by the same event. 

“3.—Some natural causes of dainage 
ere known to be capable of spreading 
their devasting effect over large «reas 
(floods, hurricanes, earthquakes) — In 


(Continued on Page 20) 
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Mullen Advanced by 
National Fire Group 


MADE ASSISTANT SECRETARY 
will Aid Secretary White in Conduct 
of Loss Dept.; Joined Group in 
1923; Was in New England Field 


Directors of the National Fire of 
Hariford have elected Robert E. Mul- 
len, who until now has been serving 
the companies of the National Fire 
Grovp as senior fieldman in Connecticut 
nd western Massachusetts, an assistant 
secretary. He has been promoted to an 
‘tant post in the loss department 
jor the fire companies of the National 
Fire Group where he will assist Secre- 
tary F. F. White in the conduct of that 
department. 

Mr. Mullen has been associated with 
the National Fire Group for more than 
twenty-four years, working first in the 
West Virginia field until 1931 when he 
was transierred to the Connecticut field 
as special agent. He was made state 
agent in 1940 and promoted to be gen- 
eral agent early in 1947, 

Born in Russell, Ky., Mr. Mullen was 
craduated from West Virginia Univer- 
sity as an electrical engineer and served 
in the Corps of Engineers of the United 
Army during the first World 
War. His first business position was 
as student engineer with the General 
Electric Co. in Lynn, Mass., where he 
was employed for nearly two years. In 
March, 1922, he joined the West Vir- 
vinia Inspection Bureau at Wheeling, 
becoming special agent for the National 
in Charleston in July, 1923, and trans- 


ferred to Hartford in 1940. 


States 





Camden Increase Approved 
Stockholders of the Camden Fire last 
week approved a proposal to increase 
the capital stock by 100,000 shares, par 
$ each. This will add $500,000 to pres- 
ent capital of $2,000,000 and also add to 
surplus if the stock is sold at a price 
above par. 





ALLSTATE EXPANDS IN IOWA 
The Allstate Insurance Co. of Sears 
Roebuck Co. will establish sales offices 
in six lowa cities with Henry Gardner, 
Ir, to serve as sales manager for the 
lowa area. Agents appointed and the 
cities in which they will have headquar- 
ters are William H. David and William 
Shaddley at Des Moines; Robert R. 
McAthie at Sioux City; Louis Buresh 
at Cedar Rapids; Forrest D. Makinster 
at Waterloo; Edward N. Pfaff at Fort 
Dodge and John C. Moses at Ottumwa. 





MANN TO HEAD WICHITA AGENTS 


Raymond L. Mann, Dulaney, Johnston 
« Priest, will be advanced to president 
ot the Wichita Association of Insurance 
\gents, and Robert Israel, Jr., of Israel 
& Son will succeed Mr. Mann as vice 
president if recommendations of the 
honiinating committee headed by Dorth 
bs, submitted August 14, are ac- 


cepted at the election on August 28. 
L. Stubbs, Monarch Inv. Co., is the 
retiring president. 


‘Advertising and Selling” Honors 
Ray C. Dreher of Boston Ins. Co. 


Ray C. Dreher, advertising and sales 


promotion manager of the Boston and 
Old Colony for more than twenty years 
and one of the leading authorities in his 
field, is the subject of a _ lengthy 
“Gallery” article in the current issue of 
“Advertising and Selling.” This honor 
can come to only twelve men each year 
and it is one of the few times, if not the 
first, that “Advertising and Selling” has 
selected a man from the insurance in- 
dustry. e 

After telling of Dreher’s early experi- 
ence in the newspaper field with the old 
New York Herald and his initial insur- 
ance experiences with the Firemen’s of 
Newark, followed by service in the air 
corps in World War I, Walter Weir, 
author of the article in “Advertising and 
Selling,” states with respect to Dreher’s 
entrance into the local agency field, fol- 
lowed by the switch to advertising and 
the Boston: 


Advertised His Own Agency 


“When he opened his agency, he took 
$300 that he had saved and invested it 
in newspaper, direct mail, and billboard 
advertising. In three months he was out 
of the red and in eight months was mak- 
ing real money and a reputation. 

“Then as now, the furnishings of most 
home owners were, because of rising 
replacement costs, greatly under-insured. 
While some home owners could be in- 
duced to make an inventory of their 
furnishings, few had the needed knowl- 
edge to determine the replacement value 
of each piece. Ray went to a reputable 
local furniture house (whose insurance 
he wanted to write) and suggested that 
it might be extremely profitable if the 
company provided a man to make such 
inventories and appraisals free of charge 
—since that man could, at the same time, 
find out what new pieces home owners 
ought to have and what old pieces might 
need replacing. 

“Not only did the idea pay off for 
Ray in new premium income and a still 
wider reputation, but it paid off for the 
furniture house, too—in new furniture 
sold. Needless to say, Ray got the com- 
pany’s insurance, too. 

“Ray had difficulty in convincing the 
head of a manufacturing concern located 
on a main highway on the outskirts of 
Newark that the company’s insurance 
could be better handled locally than in 
New York. So he rented sign space in a 
vacant lot opposite the plant, put up a 
billboard that faced the boss’ office and 
painted a message upon it. In two weeks, 
the owner called him, gave him his in- 
surance—and bought the sign for his 
own use! 

“By 1923, the Dreher agency and the 
methods it employed were attracting so 
much attention in the insurance business, 
that Ray found himself with still another 
business on his hands—providing sales 
letters, folders, service cards, and house 
organs for agencies in other sections. 
He also found himself working from 





RAYMOND C. DREHER 


eight in the morning till nine at night, 
with time out for meals if he were 
lucky. In addition, he found he was 
enjoying the preparation of sales material 
for others much more than personal sell- 
ing on his own. 


Decided on Advertising Career 


“With his insurance experience, he de- 
cided he ought to be advertising manager 
for an insurance company, so he set 
about analyzing companies in the east 
to determine which one he might like 
the best to work for. The Boston In- 
surance Company filled all requirements, 
so he wrote, presented the company with 
a plan based on everything he had done 
in his own agency, and was hired as 
advertising and sales promotion manager 
in May 1924. 

“He organized an advertising depart- 
ment for the Boston along the lines of 
an advertising agency. He started The 
Accelerator—a monthly magazine filled 
with profit-building ideas for agents, 
complete sales campaigns and_ other 
things an agent could turn to his own 
advantage. The magazine has consist- 
ently won top honors in all competitions. 
By 1925, the new advertising department 
of the Boston had full acceptance from 
all agents because what it produced ac- 
tually helped them close business. In 
1929, Ray went abroad—to study con- 
tinental advertising art, with particu- 
lar emphasis on the Bauhaus move- 
ment. 

“In 1930 he developed a sales, adver- 
tising, and management plan for agents 
called ‘A Plan of Progress.’ Since then, 
he has completed hundreds of ‘Plans of 
Progress,’ which continue to bring stead- 
ily increasing business to agents using 
them—and, of course, to the Boston In- 
surance Company. In 1931, the Boston 
and Old Colony was awarded the Insur- 
ance Advertising Conference Trophy in 
recognition of its ‘Plan of Progress.” 








July Fire Losses Show 
20% Gain Over Year Ago 


United 
estimated at 
20.4% 


incurred 


Destruction by fire in the 
States during 
$49,357,000, an increase of 
$40,998,000 
July a year ago, it is announced by W. 


July was 
over 


losses. of during 


kk. Mallalieu, general manager of the 
National 
Juiy’s estimated losses were 2.9% lower 
than losses of $50,840,000 during June. 

July’s brought the total de- 
struction for the first seven months of 
1947 to $418,633,000, an increase of 23.7% 
over losses of $338,304, 000 for the first 
seven months of 1946. 

United States fire losses for the 
twelve months’ period ending July 31 
were estimated at $641,816,000, which 
for the seventh time this year set a 
new high record for fire | 


Board of Fire Underwriters. 


losses 


losses in a 
twelve-month period. This is an increase 
of 21.9% over losses of $526,128,000 for 
the twelve months’ period ending July 
31, 1946. 

These estimated losses under fie in 
surance policies are on an incurred basis, 
including an allowance for unreported 
and uninsured losses. 


J. F. Mackintosh Heads 
New Hampshire Office 
James” F, 


; Mackintosh of Hartford 
Conn., has been elected president and 
seneral manager of the Quimby and 
Rossiter Insurance Company at Clare 
mont, N. H. He is a veteran of two 
years in the armed forces and for the 
past year has been connected with a 
national insurance company in the ca 
pacity of instructor at the home office 
school. He is a graduate of Brown Uni- 
versity, Providence, R. |., and received 
his master’s degree from Oberlin col- 
liege in Ohio. He taught school for five 
years before the war. 

George N. Barrett, who has been vice 
president and manager for several months 
past, has resigned to become treasurer 
of a new bank at Durham, N. H. Percy 
Ayer, former president, becomes vice 
president under the reorganization, while 
Mrs. Marie A. LaPointe has assumed the 
duties of clerk of the corporation, in 
addition to her duties as assistant treas 
urer. 


Withum Joins Gen’! Agency 

John F. Withum, formerly secretary- 
treasurer of the Pittsburgh Association 
of Insurance Agents, is now associated 
with Paul J. Trimbur, owner of the L. A. 
Burnett Company of Pittsburgh. Mr. 
Withum started with the L. A. Burnett 
General Agency August 1, and will assist 
in serving western Pennsylvania agents 
writing fire, bonds, casualty, life and 
allied lines of insurance. The Burnett 
\gency has been serving agents in this 
territory since 1894. 

Directors of the agents association ac- 
cepted Mr. Withum’s resignation with 
regret. Mr. Withum had been secretary- 
treasurer of the agents association since 
April, 1946. Prior to that he had served 
four years in the United States Army. 
He now holds the rank of major in the 
officers reserve corps. 




















THINGS THAT ENDURE: tough TINAE: 


NOTRE DAME — Famous Cathedral of France built on the small island 
of "La Cite". This beautiful edifice was started in the year 1163 and 
completed in the thirteenth century. It has been a haven of worship 


for more than 700 years. 


The Northern Assurance was organized in Aberdeen, Scotland in 1836 


as an Agency Company. It has remained so all-ways. 


THE NORTHERN ASSURANCE CO. Ltd. 


FIRE AND ALLIED LINES, 


NEW YORK «© CHICAGO « 


AUTOMOBILE 
MARINE-: REPORTING FORM.-:- FLOATER CONTRACTS 
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Present Auto Rates 
Stir Michigan Producers 


BUYERS’ RESISTANCE FEARED 
This Topic Up for Discussion at Annual 
Meeting September 2-4; Senator 
Ferguson to Address Banquet 


Program plans are shaping for the 
annual convention of the Michigan As 
sociation of Insurance Agents at Mac- 
kinac Island September 2-4, inclusive. 
Waldo O. Hildebrand, secretary-mana- 


ver of the organization, said reservations 
Grand Hotel, 
have passed the 300 mark. 


at the convention head- 
quarters, 


The 


avated by the 


automobile insurance situation, 


AgLT recent increase in 
collision rates, is expected to be one of 
discussion at the 


available 


the leading topics of 


While no 


session reports are 

as yet, it is said in agency circles that 
the rate increase is creating buyer re- 
sistance. It is feared that a_ relatively 


high percentage of the motoring public 
shortly will be uninsured, in view of the 
companies’ disinterest in insuring older 
cars for this hazard. 


Need Better Underwriting 


Several 
being 


underwriters are 
automo- 


company 
invited to discuss the 


bile situation at an “agents only” ses- 
sion which is expected to attract major 
interest. The association, incidentally, 
has changed the name of the automo- 


bile study committee to the automobile 
and traffic safety committee, headed by 
Eugene M. Houck of Lansing. It is 
conceded that the only available rem- 
edies for the situation are education of 
agents to improve underwriting and of 
the public to safer driving. 

Harold E. Taylor, director of the re- 
search and development division of the 
American Insurance Group, Newark, 
will talk on “Advertising Your Agency,” 
and George Carter, chairman of the 
conference committee, will give his re- 
port on activities of that group. 

U. S. Senator Homer Ferguson, who 
has been in the limelight in connection 
with the Senate investigation of war 
contracts, will be the featured speaker 
at the banquet September 3. Governor 
Kim Sigler and Commissioner David A. 
Forbes of the Michigan Department are 
scheduled to be convention guests and 
it is anticipated that both will speak 
briefly on timely topics. 

Two proposed amendments to the as- 
sociation constitution are to be voted 
on at the meeting. These are a _ pro- 
posal to increase minimum dues from 
$15 to $25 a year, and projected change 
in the fiscal year from September 1 to 
August 31 to the calendar year. 


KY. AGENTS MEET NOV. 20-21 

The Kentucky Association of Insur- 
ance Agents announces that its annual 
meeting will be held in Louisville on 
November 20 and 21. The association 
held a one day refresher meeting in 
Louisville in June. Formerly its meet- 


ings were in the spring, but this was 
changed due to a desire to meet after 
the national convention, along with an 
effort to get away from the heat of late 
spring. 


NAIA-Syracuse Grads 
Qualify for N. Y. Exams 





Bachrach 

A. C. DEISSEROTH 
Thirty-seven “agent-student” gradu- 
ates completed the insurance course 


jointly sponsored by the National Asso- 
Agents and the 
Institute of Syracuse Uni- 
versity, A. C. Deisseroth, Syracuse, 
president, New York State Association 
of Insurance Agents, states. The course 
which covers six weeks’ study at the 
university included agents and prospec- 
tive agents from all sections of the state. 

“This course,’ Mr. Deisseroth said, 
“was designed to prepare the students 
for the agents’ and brokers’ examina- 


ciation of Insurance 


Insurance 


tions of the state of New York. It is 
noteworthy that of the thirty-three 
graduates who elected to sit for the 


state examinations, twenty-four success- 
fully met the qualifications set by the 
tests. These results compare very favor- 
ably with the state-wide average, and 
we feel that the second year of this 
joint educational enterprise shows mark- 
ed progress toward our goal,” the New 
York state spokesman said. 

The course consists of material pre- 
pared and published for insurance agent 
training by the National Association’s 
educational division, and course gradu- 
ates received NAIA diplomas for both 
the introductory and standard insurance 
course. 





NEW HAMPSHIRE AGENCY SOLD 
Mrs. H. M. Thyng, Pittsfield, N. H., 
has sold the insurance agency started 
by her late husband, Herbert M. Thyng, 
in 1929, to the J. Clifford Avery agency, 
Wolfeboro, N. H. The agency covers 
seven towns in east central New Hamp- 
shire. 
N. H. AGENTS MEET SEPT. 17-18 
The New Hampshire Association of 
Insurance Agents will hold its forty- 
eighth annual convention on Septem- 
ber 17-18 at Wentworth-by-the-sea, 
Newcastle, N. H. 


TO FILM NAIA HISTORY 


Caston Productions Sound Picture to 
Cover Period From Origin Down to 
Present Work of Organization 
The National Insur- 
ance Agents has contracted with Cas- 
ton Productions, Hollywood, commercial 
film organization, to produce a film de- 
picting the accomplishments of the as- 
beginning with ‘the historical 
inception in 1896 and extending down 
to the present-day, Guy T. Warfield, 
Jr., Baltimore, president, and Harold 
W. McGee, Los Angeles, chairman of 
the NAIA public relations advisory 
committee, announce. Production began 
last week on the West Coast on the 
16 mm. sound picture, titled “Your Best 

Policy,” 

“We feel that the association has a 
tremendous story of accomplishment to 
tell,” Mr. Warfield said, “and with our 
widely distributed membership and rap- 
idly increasing growth, we have chosen 
sound film as the most effective way 
of keeping our members properly in- 
formed.” 

It was indicated that the film will 
be completed shortly after the fifty- 
first annual convention of the NATA at 
Atlantic City, October 13-15, to allow 
for “shooting” certain convention scenes 
which will be included in the picture. 
Copies of the film will be distributed 
to state associations thereafter from 
NAIA national headquarters. 


Association of 


sociation 


Pennsylvania Leaders 


Attend Outing at Erie 

Five officers of the Pennsyivania As- 
sociation of Insurance Agents were 
guests of the Erie (Pa.) Association at 
its annual stag outing August 20 at 
Tieman’s. Included were Stanley Cow- 
man, Philadelphia, president; Frank D. 
Moses, Harrisburg, secretary-manager ; 
Joseph W. Barr, Oil City, director; I. D. 
McQuistion, Erie, director, and Howell 
L. James, Erie, vice president. 

Others invited to attend were W. Ray 
Thomas, Pittsburgh, past president of 
the National Association of Insurance 
Agents; I. P. Niebaum, president, Alle- 
mannia Fire, Pittsburgh; William C. 
Fiand, vice president, Allemannia Fire, 
and Arthur C. Bachman, manager, 
Home Insurance Co., Pittsburgh. 

Preceding the outing was a luncheon 
at the Kahkwa Club for directors of 
the Erie Association and guests. Ar- 
rangements were made by Chester K. 
Eichert, president of the local group; 
James Murphy and Howell L. James. 





Joins Marsh & McLennan 
The Boston office of Marsh & Mc- 


Lennan, Inc., announces the addition of 
Wallace L. McIntyre to their staff. He 
will be in charge of the firm’s fire in- 
surance department. 

A graduate of the Wharton School of 
Finance and Commerce of the Uni- 
versity of Pennsylvania, Mr. McIntyre 
has spent his entire business life in 
the insurance business in metropolitan 
Boston. He started with the office of 
John C. Paige & Co., where he was in 
the brokerage department and a solicitor 
has beer 


for many years. Lately he 
associated with metropolitan Boston 
agencies. 





Smith Heads Ga. Agents 


The Georgia Association of Insurance 
Agents has elected Roy D. Smith, Daw- 
son, as president. Other officers are 
John H. Davis, Gainesville, first vice 
president; John Hartley, Atlanta, second 
vice president; E. W. Cole, Carrollton, 
treasurer; James C. Dunlap, Atlanta, 
national director for Georgia. 





N. J. SPECIALS MEET SEPT. 9 

The New Jersey Special Agents Asso- 
ciation will hold its September outing at 
the Springbrook Country Club in New 
Jersey on Tuesday, September 9. 


FIRE +» AUTOMOBILE 
CASUALTY * BURGLARY | 
INLAND + JEWELRY ; 


YOUR INQUIRIES SOLICITED 








OHIO AGENTS’ CONVENTION 
Dineen, Shield and Others in Insur- 

ance on Program for 50th Anniver- 

sary Meeting on September 22-23 

The fiftieth anniversary convention of 
the Ohio Association of — Insurance 
Agents, which was originally organized 
as the Ohio Association of Fire Insur- 
ance Agents, will be held at the Conimo- 
dore Perry and Secor hotels in Toledo, 
September 22, and 23. A special feature 
is to be a semi-centennial number of the 
Ohio Agency Bulletin, which is 
compiled by Executive Secretary 
dore M. Gray. This number of the bul 
letin will contain pictures of and stories 
about the men who have been active in 
the organization through the years. 

Former presidents and secretaries of 
the association will be paid honors at the 
Toledo meeting. The first secretary, 
Charles W. Bryson of Columbus, will at 
tend the meeting, as will secretaries in 
recent years, John A. Lloyd of Cincin 
nati, V. G. Martin of. Columbus and Ray 
Martin of Cleveland. 

Robert Ie. Dineen, Insurance Superin- 
tendent of New York, and W. Lee 
Shield, Insurance Superintendent of 
Ohio, will be on the program at the con 
vention with a number of others. These 
will include William P. Welsh, Pasadena, 
vice president of the National Associa 
tion of Insurance Agents; S. W. Schel 
lenger, superintendent of agencies, luck 
eye Union Casualty, Columbus; Paul A. 
Wilder, secretary of the Ohio Farmers, 
LeRoy; E. J. Gallagher, American States 
Insurance Co., Indianapolis; H. P. Stell 
wagen, vice president, Indemnity Com 
pany of North America, Philadelphia; 
and Paul R. Gingher, Columbus, cvunsel 
of the Ohio Association. 


being 


Pheo 


WASHINGTON AGENTS ELECT 
H. Eldridge Carr of Bellingham, 
Wash., was elected president of the 
Washington Association of Insurance 
Agents at the meeting in Spokane last 
week. He succeeds F. W. Norgard who 
was elected state national director. 
Other officers elected include {i HH. 
Martin of Longview chairman the 
executive committee: LeRoy I. Way, 
of Spokane, regional vice presi for 
eastern Washington; R. C. Je: ot 
LaBow, Haynes Company, Seat re 
gional vice president for western 
ington; Irwin Mesher of Seat re 
elected to his fourteenth term 
ciation executive secretary and len 
der S. Brown of Spokane, se ry 
treasurer. 





ST. PAUL AGENTS TO ME 
The annual meeting of the In 
Agents Association of St. Paul, nn, 


will be held at the Ryan hotel Sep abet 
10. Officers and five members the 
executive committee will be « «ted 
Armand Harris resigned from the cc 
tive committee when appointed ead 
the newly-created rate division the 


Minnesota department. 
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Poster Magazine Ad 


YOUR home could be next... 






on ooo 


“Maybe well have to mae ial . 


BETWEEN i 
TOU ANG LOSS 





ree 


NewooorMot ss YOU ARE THE 


Blotter 


STAR 
VN 





of this 





4-STAR ADVERTISING 


YOU—the Agent—the man with the brief case—get top billing 
in North America’s 1947 advertising...in National Magazines, 


Posters, Blotters, Newspaper Mats and other sales helps. 


* * * * 


NORTH AMERICA has a high appreciation for the goodwill and friendly coopera- 
tion of Agents and Brokers who place business in North America Companies. It 
recognizes the part you have played in the progress and development of American 
property insurance — it credits its own growth largely to a solid appreciation of 


the value of this invisible asset. 


INSURANCE COMPANY OF 


NORTH AMERICA 


COMPANIES, Aiilaclljehea 





*% INSURANCE COMPANY OF NORTH AMERICA INDEMNITY INSURANCE COMPANY OF NORTH AMERICA *& 
%& PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA * 
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Bethune Canadian 
Manager Home Fleet 


ADVANCED FROM SUPERVISOR 


Native of essine He Joined Home in 
1923; Served as Adjuster in 
New York and Toronto 


baememece Co. announces 
Norman G. 


manager for all 


The Home 
appointment of Bethune to 


the post of Canadian 


companies in the Home fleet. A native 
of Ottawa, Mr. Bethune was educate: 
in the pubic schools of that city and 





BETHUNE 


NORMAN G 


later attended the Royal Military Col- 
lege of Canada. During World War I 
he served with the Royal Canadian 
Artillery. 


affiliation with the 
1923 when he was em 
loss department of the 


Mr. Bethune’s 
Home began in 
ployed in the 


home office in New York City. In 1924 
he became staff adjuster in the compa 
nies’ Toronto office, where he remained 


until 1926. 

In the latter part of that year he left 
the Home to become an adjuster for 
Windle, Burlingame & Dargan in New 
York City. From 1928 to 1938 he acted 
as an independent adjuster, operating 
his own company, the Norman Bethune 
Co., Ltd., in Toronto. He rejoined the 
Hiome in 1938 as manager of the On- 
tario branch office and in 1946 was ap- 
pointed to the newly created post of 
supervisor for Canada. 

Mr. Bethune has served as 
officer of the Canadian Inland Under- 
writers’ Conference, Canadian Inland 
Underwriters’ Association, Toronto In- 
surance Conference and other organi- 
Zations. 


a leading 


Catastrophe Risks 


(Continued from Page 16) 
frequency curve has a 
In other cases this 


these cases, the 
very substantial tail. 
capacity is also present but in a smaller 
degree (fire, accident) which means a 
loss substantial but still a very long tail. 
Distribution Characteristic 

“4—From the ordinary insurer’s point 
of view catastrophe may also be 
looked upon as groups of single 
all lable to be struck by one event. In 

mathematical these single risks 
are called mutually dependent. This 
means that the distribution characteris 
tic for the group does not follow the 
ordinary law of large numbers, this law 
being valid only provided that the events 
concerned are mutually independent. In 
order to deduce the distribution charac- 
teristic for a combination of single risks 
from the distributions pertaining to its 
component elements, correlation coeffi- 
Whenever risks 


risks 


risk Dy 


sense 


cients must be applied. 


are mutually independent this coefficient 
is being reduced to zero. 

“Whenever therefore the law of large 
numbers is applicable, insurers are jus- 
tified in ignoring the frequency contain- 
ed in the tail of the curve, which tapers 
to extremely small dimensions. But they 
are not justified in ignoring the tail when 
because of mutual dependency of the in- 
terest insured a positive correlation co- 
eflicient has to be applied. , 

“From this point of view the essen- 
tial problem is to find out whether a 
world-wide combination of risks of suffi- 
cient mutual independency can be made, 
thus forming a group producing a fre- 
quency curve with “adequate properties. 


New York Society 


(Continued from Page 16) 
ake better progress than diversified, 
i ceniiancates groups. These tests will 
be given, so far as possible, before the 


end of the current month. 

The society’s school this year has taken 
over from New York University the com- 
p'ete set of courses in preparation for the 
American College of Life Underwriters’ 
examination. New York University has 
agreed to allow its teaching personnel to 
act as instructors for the four courses 
now given by the Insurance Society. 


Additional Casualty Courses 


An important change in the educational 
program of the society this year is the 
combination of casualty courses No. 1 
end 2 into one course of sixty hours. This 
now becomes a survey course only. To 
permit specialization by students follow- 
ing the survey course six thirty-hour 
courses have been arranged. These cover 
automobile, boiler and machinery, bur- 
glary and plate glass, miscellaneous lia- 
bility line, A. & H. and compensation. 
Any student may take one or more of 
these courses as time permits. 

Likewise the society has prepared a 
casualty claims course, in cooperation 


D. M. Witmeyer Special of 


Security in New Jersey 
The Security Insurance Companies of 
New Haven announce appointment of 
Donald M. Witmeyer as special agent 
for New Jersey. He will operate as as- 
sistant to Special Agent Paul M. Hauser 
with headquarters at 31 Clinton Street, 
Newark. 
Mr. Witmeyer is a graduate of Syra- 
cuse University at Syracuse, N. Y., and 
later was associated with the New York 


Fire Insurance Rating Organization, 
which position he resigned to enter 
military service and after five years 


service was discharged as major in the 
General Staff Corps. For the past year 
Mr. Witmeyer has been employed at the 
home office of the Security. 

the New York City Casui scien In- 
Claim Managers Council. This 
course, Mr. Goerlich states, is something 
entirely new from the standpoint of 
non-company educational programs. The 
course is intended to assist the casualty 
claims investigator in the handling of 
losses under public liability policies. 

Two courses in preparation for the 
Chartered Property Casualty Under- 
writer examinations have been added. 
These are accounting and finance. Thus 
the society now offers courses to pre- 
pare CPCU degree students for four out 
of the five requisite examinations. 

Marine Changes 

In the ocean marine field the under- 
writing course is now split into two 
parts, one dealing with hull, plus pro- 
tection and indemnity coverage and the 
other with cargo insurance. Each course 
runs for thirty hours. 

A new course is that on commercial 
geography for ocean marine men and 
women. This is designed to give the 
student an understanding of the basic 
principles of commercial and economic 
geography with emphasis placed on wind 
and ocean currents, trade routes and 
port facilities. 

A popular course is that in use and 
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its excellence. 





INLAND MARINE 
INSURANCE 


Our Inland Marine Manual places at your 
finger tips all you need for selling inland 
marine business AND taking the order. 


It contains sales suggestions that are of 


Our fieldman will be glad to demonstrate 


NEW YORK UNDERWRITERS 
INSURANCE COMPANY 
90 John Street, New York 7, N. Y. 
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occupancy loss adjusting. This was initi- 
ated last February and is being repeated 
this year. It is an advance course spe 
cializing in handling use and occupancy 
claims, 

The society’s school is offering forty- 
five different courses covering fire, ma- 
rine, casualty, surety, aviation, reinsur- 
ance, agents’ and brokers’ legal aspects, 
life including courses designed to prepare 
students for the Life Officers Manage- 
ment Association Institute examinations. 
A property loss adjusting course is a 
combination of the former fire and inland 
marine loss courses. The merger was 
effected due to the fact that losses to 
property insured under fire, inland ma- 
rine, automobile and other physical dam- 
age policies are often similar in charac- 
ter, at least in part. 


Schultz and Waldman, Iowa 
Fieldmen, To Be Honored 


testi- 








lowa fieldmen will present a 
monial banquet to two of their 
John A. Schultz, special agent for 
the Great American Group, and W. M. 
Waldman, state agent for Providence- 
Washington Group, at Des Moines on 
September 5. The testimonial will be in 
recognition of twenty-five years of con- 
their 


mem- 


bers, 


tinuous service for 
the Iowa field. 


companies in 


Mr. Schultz started in insurance with 
the old Anchor Fire at Lacona in !910. 
Mr. Waldman started as a local «vent 
at Boone, Ia. and_ still operates the 
agency in addition to representiny the 


Providence-Washington Group. 

William H. Harrison of National | ire 
is general chairman of the testimonial 
dinner while John R. Hoff, state « ent 
for the Boston group, will preside 


California License: 


Continued from Page 10) 


In either case, however, the examin. 1100 
fee of $5 must be paid for the nd 
examination. 

Seekers of general insurance lice: >€5, 
if they had theretofore been grat a 
certificate of convenience, and fai to 
pass the examination, must file a (¢W 


application and pay the filing fee $4 
If they have not been granted a cci'ill- 


cate of convenience, they may ti a 
second examination without filing ew 
application and without paying the ins 
fee. In both cases, however, they will 
be required to pay the ex uminatio jee 


of $5, which is a statutory provision, 1or 
the second examination. 
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TO AGENTS & BRO 


KERS 











This advertisement also appears where your 
most important clients will see it... in Time, 
the weekly news magazine—Newsweek— 
and the United States News—Aetna Insurance 


Group, W. Ross McCain, President. 














Watch out! You may find yourself in deep water 


Farthermore, you can get in deep 
water even when you are on dry land. 
Take the case of Mr. B........ 
Shortly before the war he bought 
a house for $14,000. By 1946 he real- 
ized that it was worth considerably 
more than he had paid for it. But 
somehow it did not occur to him to 
increase his fire insurance correspond- 
ingly. Then came the fire . . . and 
Mr. B.... discovered that his insur- 
ance covered only part of the loss. He 
had to shoulder the balance himself. 
Now take your own case. Is your 
present fire insurance sufficient to give 


you full protection? If you are in 
doubt, why not fill out the accom- 
panying memo .. . then get in touch 
with your local insurance agent or 
broker. 

You can depend on agents who 
represent the Aetna Insurance Group 
(see list of companies below) to give 
you prompt, efficient advice and ser- 
vice. Remember, too, that when your 
insurance is with a capital stock com- 
pany such as those comprising the 
Aetna Insurance Group, your policy 
is backed by both a paid-in-capital and 
surplus. You are never liable for 
assessment. 


DON’T GUESS ABOUT INSURANCE—CONSULT YOUR LOCAL AGENT OR BROKER 


Aina Insurance 


tat 3p, 
) On 





J 
eo HARTFORD, CONNECTICUT 


“any nso™ 
AETNA INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY 
STANDARD INSURANCE CO. OF N. Y. 


THE WORLD FIRE & MARINE INSURANCE CO. 
PIEDMONT FIRE INSURANCE COMPANY 


STANDARD SURETY & CASUALTY CO. OF N. Y 








Fill Out This Memo Today 


Mail it to your local insurance agent — or tele- 
phone him. 


I estimate the present value of my house (or 
business property) at $ How 
much additional fire insurance should I have 
for full coverage? 

I estimate the present value of my household 
effects at 

How much additional insurance should I have 
for full coverage? 


I would like my fire insurance policies to cover 
damage by windstorm, explosion, falling air- 
planes, and other risks 


I would like to pay my premiums on a 3-year 
basis. (This reduces premium cost 16%) 


a ee State... 


the founding of the Aetna 
in 1819...through wars, con- 
flagrations and depressions 


...no policyholder has ever 
suffered loss because of 
failure of an Aetna Com- 
pany to meet its 
obligations. 
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Production, Educational Leaders 


For NAIA Convention Announced 


Further development of the two ses- 
sions of direct “pocket book” interest 
to agents attending the fifty-first annual 
convention of the National Association 
of Insurance Agents at Atlantic City, 
October 12-15, has been announced by 
Herbert L. Brooks, Newark, N. J., chair- 
man of the program committee. The 
first of the programs will be in the form 
of three agency production forums the 
afternoon of October 14, where matters 
of interest to agency and sales manage- 
ment will be discussed. 

lesse C. Hearn, Roanoke, Ala., presi- 
dent of the Alabama Association, will be 
the discussion leader at the first confer- 
ence for ‘smaller agents and those with 
premium volumes up to $75,000. The gen- 
eral theme at this conference will be 
farm underwriting problems and agency 
operations in smaller towns and in the 
smaller agencies. 

The second conference, for agencies 
of between $75,000 and $300,000 premium 
volume, will be under the direction of 
Alphonso Ragland, Dallas. Mr. Ragland 
is a member of the National Associa- 
tion’s aviation committee. 

A third conference for agents of over 
$300,000 premium volume will have as its 
leader Walter S. Attridge, Boston, mem- 
ber of the association’s branch office 
committee. Mr. Attridge will develop 
topics of special interest in the opera- 
tion of metropolitan agencies, including 
such subjects as the handling of inter- 
state and multiple location risks, and 
comprehensive policies. 

October 15, a 


sales 


The following morning, 
single convention conference on 
efficiency will highlight the convention 
Opening this session, under 


program, 
Albert C. Deisseroth, 


the direction of 


New Fire Extinguisher 
Viewed at Hartford Test 


Hartford fire insurance executives and 
civic leaders recently witnessed a prac- 
tical demonstration of a newly developed 
home fire extinguisher pro- 


pint-size l 
Amity Manufacturing 


duced by the 


Corp., Perth Amboy, N. J. The demon- 
stration, which was preceded by a 
luncheon and a showing of a_techmni- 


color film describing the manufacture 


of the Amity Extinguisher, took place 
at the Tumble Brook Country Club, 
Hartford. 


The Amity fire-fighting apparatus 
consists of a ten-inch chrome-plated 
steel cylinder with a nozzle attached 
to one end. It weighs only three pounds 
and is operated by turning a_faucet- 
tvpe handle attached to the nozzle. No 
pumping mechanism is required since 
the pint of carbon tetrachloride con- 
tained in the cylinder is ejected by 300 
pounds of air pressure. 

Among those who participated in the 
were A. G. Smith, Trave'ers; 


session 
W. G. Carr, Walter Wattles, Lewis 
Johnson, H. J. Doolittle, R. B. Brain- 


ard, Robert C. Bielaski and Chapin 


Blake, Netna Fire; Dennis Green, 
\etna Casualty; W. L. Morgan, rating 
analyst, state of Connecticut; W. A. 


Ball, New England Fire Rating Asso- 
ciation. 

Also, Gene Freeman and John Alsop, 
Hartford; Henry Thomas and Thomas 
Lee, Hartford Fire Department; R. M. 
L. Russel and William R. Ford, Fac- 
tory Insurance Association; John Ash- 
mead, Phoenix; D. W. Hansen, Robert 
Ryan and Stanley” Bailey, Scottish 
Union & National; Burges Smith, Hart 
ford Fire Extinguisher Co.; Alden Al!- 
ford, A. L.. Blackington and = Arthur 
l-agles, Hartford Fire; Newton Haw!ey, 
K. F. White and F. T. Crossley, Na- 
tional Fire. 


Syracuse, president of the New York 
State Association, will be a presentation 
of the thinking of younger agents; how 
they regard the insurance industry and 
explanations of their often unique and 
original sales approaches. The subjects 
covered will be comprehensive personal 
liability, personal property floater, and 
time element policies. 

The second part of this conference 
will be an “Insurance Information 
Please” program developed by the NAIA 
educational division, and including a 
panel of four experts all of whom hold 
the coveted Chartered Property and 
Casualty Underwriter degree. 

Richard E. Farrer, director of the as- 
sociation’s educational division, will ask 
the questions. L. P. McCord, Jacksonville, 
Fla., chairman of the association’s edu- 
cational committee, will introduce this 
part of the program, and Harry J. Lo- 
man, dean of the American Institute for 
Property and Liability Underwriters, 
Inc., will be the sole judge. 

The panel of CPCUs arranged by Mr. 
Farrer will include three Philadelphians, 
Adrian Teaf, A. Hawthorne Criddle, and 
Arthur B. Best; and H. Earl Munz of 
Paterson, N. J. 


Vermont Fire Rates 


Raised on Some Classes 

Fire insurance rates have been in- 
creased on several classes of risks in 
Vermont. There is no boost in rates for 
dwellings, apartment houses, farm risks 
and mercantile buildings. 

The increase on the affected classes 
was 25%, which will produce an over- 
all increase of approximately 2% in the 
insurance companies’ total premium in- 
come in Vermont. The 25% increase 
applied to the following classes of un- 
sprinklered risks: 

Mercantile stocks, household furniture 
in mercantile buildings, office, bank and 
telephone exchange contents, brick pro- 
tected and brick on frame unprotected. 

Woodworkers, including Usdw mills, 
buildings and contents and yard con- 
tents, brick or frame protected or un- 
protected. 

Metal workers, machine shops and 
foundries, buildings and contents, brick 
or frame protected. 

Textile and. cloth workers, including 
laundries and cleaners, buildings and 
contents, frame protected and brick or 
frame unprotected. 

Oil risks, mineral, including refineries, 
oil tanks, distributing and filling stations, 
buildings and contents, brick or frame 
protected and unprotected. 

Food and food products plants, includ- 
ing breweries, canning factories, distiller- 
ies, ice factories and wineries, buildings 
and contents, brick or frame protected. 
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Highlights in Insurance History 


BIRTH OF A GREAT ORGANIZATION 


While New York was still New Netherland, its first fire company 
was organized. It was composed of a night patrol of 8 men, its 
apparatus consisting of 250 leather fire buckets, 12 ladders, and 
a few hooks and poles brought from Holland. In 1731 a room was 
fitted up in City Hall, and in it were kept two hand fire-engines, 
imported from England. Five years later the first engine-house was 
built on Broad Street, and 10 Ibs. a year was paid to Jacobus Tink 
to keep the apparatus in order. In 1737 a regular Fire Department 
of 25 men was organized. From this simple beginning sprang 
New York’s present great fire department which for so long has 
exchanged mutual benefits with the city’s fire insurance industry. 


The National Union and Birmingham Fire Insurance Companies 
have been constantly aware of the value of careful attention to 
small matters—so many of them grow into big affairs later on. 


NATIONAL UNION 
and BIRMINGHAM 


FIRE INSURANCE COMPANIES 


PENNSYLVANIA 











TEXAS RATE HEARING srr 





Session Sept. 9 to Consider P, osals 
for Changes Affecting Fire, /. jo. 
mobile, Windstorm, Cancella*: 15 


The Texas Board of Insuran 


Il- 
missioners has set Tuesday, S ed 
9, for a public hearing in the of- 
fice building at Austin to consi revi- 
sion in fire, windstorm, extended -oyey 
age, inland marine, and hail o» far 
crops, rates and rules, and all ; oved 
forms and clauses, permits and tran 
ties, and also all matters perta © ty 
the writing of fire, windstorm, ¢ ended 
coverage, inland marine, hail on farm 
crops, and all lines of insurance noy 
under the jurisdiction of the Fire Ip- 
surance Division of the Board. 

Among special items for which « hear- 


ing has been requested are: request for 
elimination of charge for automohiles jn 
the apartment house schedule; request 
to amend church and school schedule to 
provide stucco charge when walls are 
of asbestos siding; request for revision 
of rules to permit pro rata cancellation 
to gain common expiration date, if no 
rate advantage is obtained; request for 
revision of policy to permit policy to 
be canceled by mailing notice to address 
of assured designated in policy; request 
for lower rates on no-coinsurance wind- 
storm, explosion, riot, and vandalism 
when amount of insurance written is 
same as fire insurance, and ‘a request 
that premiums and losses on windstorm 
and extended coverage be kept by coun- 
ties so that eventually rates may be 
established by counties. 





New Maine Fire Policy; 
Farm Report Is Dropped 


The New England Fire Insurance 
Rating Association has discontinued a 
Maine farm inspection report which has 
met with opposition from agents for 
several years. A new standard fire policy 
for Maine, based on the 1943 New York 
form, has gone into effect in that New 
Ingland state. Present supplies of o'd 
fire forms can still be used providing 
endorsement form No. 690 is used. This 
states that the contract to which it is 
attached is to be construed as though 
it included the provisions of the new 
1947 policy. Eventually there will be 
standard fire policy forms and endorse- 
ments in four of the six New [England 
states, namely Maine, Vermont, Rhode 
Island and Connecticut. 


Ludwig and Wilber Mark 
25th Anniversaries 


Two new members have just been in 
ducted into the ranks of the Norbrit 
Guards, twenty-five-year service organi- 
zation of the North British Group. The 
new Guards are Henry C. Ludwig, as- 
sistant general agent in the Western 
department, and C. H. Wilber, examiner 
in the Middle department, bot! em- 
ployed at the home office. 





All of Mr. Ludwig’s service years 
have been in the Western depar!ment 
where he began his career as exe 
aminer in 1922. In January, 1° he 
was advanced to the position of sist 
ant general agent. 

Mr. Wilber also entered the ploy 
of the North British Group in |) /2 as 
an examiner in the Middle depa: vent 
For two years, beginning in 1 he 
served as special agent in Penns ma, 
being recalled to the home office 932 





Md. Fire Rates Raise: 
Fire insurance rate increases 
from 10 to 30% and applying to 


cifically rated properties in J nd 
have been made effective by the fi 
land Fire Underwriters Rating ! aul 
Insurance Commissioner  Clau \ 
Hanley has warned producers an m- 
panies that efforts to circumyvé 0 
rate boosts constitute violation the 
state’s anti-rebating law witli on 


found guilty liable to fines up t 


—a 








juest 
torm 
oun- 

be 
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Mutual Companies Pay 
income Tax in Canada 


FINLAYSON REPORT ISSUED 





Sup: Says Income Levies on Investment 
tains and Underwriting Profits 


Are Justified 





I his Blue Book report, just issued, 
( Finlayson, Canadian Superintend- 
ent of Insurance, shows how mutual and 
cooperative insurance companies in Can- 
ada are affected this year by changes 
in (.e taxation of these types of com- 


pacs. Mr, Finlayson, in his preamble, 
refers to the appointment of a com- 
mission to investigate the insurance tax 
setup two and a half years ago and 
points out: 


e conclusion reached by the com- 
mis-ion was that mutual insurance com- 


panies can and do have income which 
is subject to tax, this income arising 
frov. investments and from operating 
g which are free from claims of 
policyholders, but that dividends or re- 
funds of premiums to policyholders 


should be deducted in computing taxable 
income.” 

The same privilege of deducting divi- 

denis is recommended also in respect 
of joint stock companies and other in- 
rers. 
Mr. Finlayson then deals with a 
recommendation of the commission sub- 
sequent legislation and how this legisla- 
tion is applicable to the companies to- 
day. The recommendations of the com- 
mission said this: 


su 


Exemptions Repealed 


“That before giving effect to the fore- 
going recommendations the incidence of 
the tax on net premiums of mutual in- 
surance organizations under the special 
war revenue act, the exemption from 
taxation granted to marine insurance 
companies, and the treatment for income 
tax purposes of investment income in 
Canada aceruing to British and foreign 
insurance companies, should be re- 
viewed by the government.” 

Mr. Finlayson’s report points out that 
the exemption from taxation granted 
mutual companies has been repealed. 

Mr. Finlayson points out there was 
added the following with respect to de- 
ductions and exemptions: 

“There may be deducted from the in- 
come... any amount credited to a 
policvholder of the insurance company 
by way of dividend, refund or premiums 


or refund of premium deposits and 
whi amount is, during the taxation 
vear, either: 


) paid to the policyholder; 
_“(b) applied in discharge, in whole or 
In part, of any liability of the policy- 
r to pay premiums to the insurance 
col ny; or 

) credited to the account of the 
polivholder on terms that he is en- 
titl! to or may obtain payment thereof 


Within a period not exceeding thirty 
day. after demand for payment by him, 
HW 1 tice of crediting upon such terms 
Nas heen given to the policyho'der by 
the ‘nsurance company.” 


Fire Prevention Week 
Will Begin on Oct. 5 


sident Truman has set aside the 


= of October 5 as Fire Prevention 
\ and has called on all in the nation 
te perate in reducing carelessness and 


causes of fire which last year 
Cr he nation close to $600,000,000. 


F’ ‘E CHIEFS’ SCHOOL IN N. H. 
second annual school sponsored 
' Fire Chiefs’ Club of New Hamp- 
will open at the University of New 
shire, Durham, September 5, ac- 
( ¢ to an announcement made by 
\ lifford Hudson, secretary of the 
Hampshire Board of Fire Under- 
M s. It is expected that some 250 
MM ighters from all sections of the 

wil be in attendance during the 
two day session. 





Atlanta Library Ass’n 
Holds Annual Outing 


Ruby Hammontree of Crum & For- 
ster was named “Miss Fire Insurance 
for 1947” in the parade of feminine 
beauty at the annual outing of the In- 
surance Library Association of Atlanta 
at Druid Hills Golf Club on August 12. 
Winnie Price, “Miss Fireman’s Fund,” 
and Jerry Osborne, “Miss SEUA,” were 
runners-up. 

Leading fire insurance companies, gen- 
eral agencies and manageres comprise 
the membership of the library associa- 
tion. John H. Dillard, associate man- 
ager, Southern department, Fireman’s 
Fund, is president, and R. M. McFar- 
land, Jr., assistant secretary, South- 
Eastern Underwriters Association, was 
general chairman of the outing com- 
mittee. 

Dan W. Mooney of Hartford Fire 
Co. won the golf tournament. Finals in 
tennis and horseshoe pitching were 
rained out. The outing was concluded 
with a dinner-dance. 

The Insurance Library Association, 
with headquarters in the Hurt Building, 
Atlanta, now in its twenty-sixth year, 
conducts lecture courses in cooperation 
with the Insurance Institute of America, 
and maintains a large collection of refer- 
ence books, statistical data and periodi- 
cals on property and casualty insurance. 


Travelers Fire Sends 
Bray to Los Angeles 


Richard V. Bray, special agent, fire 
and marine lines, for the Travelers at 
Charlotte, N. C., has been transferred 
in a similar position to Los Angeles. 
Mr. Bray joined the Travelers in 194) 
and left the Travelers training school 
in 1941 


served with the artillery and returned 


to enter military service. He 


to the companies in January, 1946, after 
his separation from service as a captain. 

Mr. Bray was made special agent in 
March, 1946, with an unassigned terri- 
tory and spent a year in the Charlotte 
area. He has also been located both in 
the home office and at the St. Louis 
branch. 


LARGE LOSS IN WICHITA 

Wichita, Kan., suffered its worst fire 
in eighteen years, August 5, with the 
partial destruction of the 300 foot long 
brick joisted unsprinklered downtown 
Ford sales and service of the Price 
Auto Service Co. one of the first Ford 
agencies of the state. Loss of $350,000 
or more resulted when over half of the 
structure was totally destroyed includ- 
ing some 100 customers’ automobiles, re 
pair parts, shop and office equipment. 
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E. Harold Richard Dies 


E. Harold Richard, assistant manager 
of the Oklahoma Inspection Bureau at 
the head office in Oklahoma City, died 
of a heart attack on August 10 at the 
age of 47 years. For twenty-six years 
he had been associated with the bureau, 
originally as inspector and later super- 
intendent of rating and assistant branch 
manager at Tulsa. Long active in insur 
ance affairs Mr. Richard had served as 
an ofticer of the Oklahoma Pond of 
Blue Goose. He is survived by his 
widow and one daughter. 





TO HELP SELL the Personal Property Floater we offer 
our agents the material illustrated. The “Memo” briefly 
explains the “All Risk” coverage of the policy. The “Jewelry 
Case” folder is appealing to women. The “Pocket Manual” 
and the folder “Yesterday-Today” are also a great boon 
to the agent in selling the Personal Property Floater. 


Sample copies available on request. 


Me connncenennty ee 


oO 









NE HUNDRED FIFTY WILLIA 


V4 


A 


woman of influence. 





M STREET, 


jose! 


p ¢ on’t forget the “lady of the house” is a 


A woman likes nice things. Once she lives with 
them she dislikes changing her accustomed 
style. Come disaster and she expects to be able 
to replace “her” possessions. Being so inti- 
mately concerned with her home and its fur- 
nishings and other valuable personal articles 
that please her, she should readily realize the 
security offered by a Personal Property Floater. 
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Title in Coal Cargo Remained in 
Seller Under FAS Agreement 


the buyer’s concern. 
“And from the imposition of responsi- 


In a libel by the owner of a cargo 
of coal which was lost while in transit 
from Jersey City to New Haven, Conn., 
the unseaworthiness of the barge was 
proved by the preponderance of the 
evidence, and the only 
cussed by the court was whether the 
libellant had established its ownership 
of the cargo. The respondent owner of 
the barge contended that at the time of 
the loss the ownership in the coal had 
passed to buyer, who was the consignee. 

The agreement of sale of the coal 
was made in Pennsylvania between the 
libellant as seller and a New Haven 
coke company, and was to be construed 
with reference to the relevant provisions 
of the Uniform Sales Act, which have 
been substantially reenacted in Penn 
sylvania, Connecticut and New York. 

Question When Ownership Changes 

Under the contract the coal was to 
be “delivered free alongside  buyer’s 
dock at New Haven.” Rule 5 of Section 
100 of the Uniform Sales Act. provides 
that if the contract to sell requires the 
seller to deliver the goods to the buyer, 
or at a particular place, or to pay the 
freight or cost of transportation to the 
buyer, or to a particular place, “the 
property does not pass until the goods 
have been delivered to the buyer or 
reached the place agreed upon.” 

The barge owner contended that not 
withstanding the words “free alongside” 
in the sales contract, it was not an FAS 
but a CIF contract, because it provided 
for a price per ton plus property trans- 
portation tax per ton, plus actual cost 
of marine and war risk insurance, which 
provisions furnished the elements of 
cost, insurance and freight of the CIF 
contract. The court rejected this con 
tention, because the provision for cal 
culating the price would be irrelevant 
if in fact the buyer were paying freight 
and insurance. 

In that event the price would be fixed 
transportation and 


question dis- 


and the cost. of 


Automobile Claims Ass’n 


Committee Heads Named 


President L. A. Lloyd of the Auto 
mobile Claims Association, Inc., of New 
York, has appointed the following as 
chairmen for the year 1947-1948: 

Kenneth Maines, program committee, 
\ppleton & Cox, Ine. 

Donald W. Clark, mechanical com 
mittee, General Adjustment Bureau, Inc. 

Hloward M,. Taylor, law and_ finance 
committee, Agricultural. 

Rollin M. Huyler, trade relations com 
mittee, Continental. 

Kdward D. Meserole, theft committee, 
New York Underwriters. 

Thomas J. Hunter, membership com 
mittee, North British & Mercantile. 

Louis J. McCrory, public relations 
committee, Calvert Fire. 


LOUISVILLE FIRE PROTECTION 

The city of Louisville, Ky., which had 
planned on withdrawing fire protection 
to suburban territory outside the city 
lunits August 1, at the request of insur- 
ance interests and the county authorities 
extended the deadline to October 1 to 
enable the county to complete and place 
in operation at least one additional 
county fire house. George Tatnall, fire 
department engineer for the National 
Board of Fire Underwriters, was in Lou 
isville for three days recently making a 
survey. 


freight would be 
bility upon the buyer we would draw 
the inference that title had passed by 
delivery to the carrier. In the case at 
bar it is plain that freight and insurance 
were the seller’s concern and being his 
concern he takes care to be reimbursed 
in the price. 
“The proper 
that property 
until the 


inference is, therefore, 
remained in the — seller 
were delivered free 
alongside buyer’s dock. * * * I have, 
therefore, concluded that property in 
the coal had not passed from the seller 
at the time of the loss, and that libel- 
lant is entitled to a decree.” The W. 
Ferdinand Armstrong, Federal District 
Court for Southern New York, 69 F. 


Supp. &24. 


1 
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Auto Collision Rates 
Raised in Tennessee 


Automobile physical damage rates 
were increased in Tennessee last week. 
Comprehensive coverage minimum pre- 
mium was from $6 to $8 and 
collision rates were boosted 10% on cars 
less than six months old and 43% on 
cars more than thirty months old. 

Cars six to eighteen months old now 
may be insured for 90% of the list 
price, compared to the former 75%; cars 
eighteen to thirty months were raised 
from 50 to 75%, and more than thirty 
months were upped from 35 to 60%. 
Increased value of used cars were said 
to be the cause of the revision. 


raised 





CULLEN WITH GENERAL AGENCY 


A. J. Cullen, formerly marine produc- 
tion manager of the American Insurance 
Co., has been elected vice president of 
the Eastern General Agency Corp. of 
Philadelphia, supervising all agency op- 
erations in five states. Educated in Phil- 
adelphia, Mr. Cullen joined the Royal- 
Liverpool Group and specialized in in- 
land marine. Later he managed the in- 
land marine department of the Philadel- 
phia office and in 1942 joined the Ameri- 
can Insurance Group as special agent. 
He is president of the Insurance Club 
of Philadelphia. 


OPPORTUNITY _ ( 7 
Pr i} @@080 


DISHONESTY INSURANCE 


tee has there been a time in history when dis- 
honesty insurance, and for adequate amounts, is 


so urgently needed as it is today. Reliable sources 
estimate annual dishonesty losses in excess of 


, $200,000,000. These losses occur where and 
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PHOENIX ASSURANCE CO., Ltd. 
IMPERIAL ASSURANCE COMPANY 
COLUMBIA INSURANCE COMPANY 
UNITED FIREMEN'S INSURANCE CO. 
THE UNION MARINE & GENERAL INSURANCE CO,, Ltd. 
LONDON GUARANTEE & ACCIDENT CO,, Ltd. 
PHENIX INDEMNITY COMPANY 








when they are least expected. Dishonesty on 
the part of the employees, is an ever-present 
danger which in many instances has 
caused financial embarrassment and bank- 
ruptcy to employers. Concerns are 
constantly faced with turnover in employ- 
ees whose salaries at times are not com- 
mensurate with rising living costs. There- 
fore, it should not be difficult to sell dishonesty 
insurance. Knowledge by the employee 
that he is bonded and must answer for 
any dishonest act to a relentless surety 
company will be a definite restraining 
influence on employees who may have 
dishonest tendencies—in any event, 
the employer will be protected. 


Every employer is a prospect! 
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Jackson Goes to Europe; 


To Attend Union Meeting 


Harold Jackson, president of Wim. 1] 
McGee & Co., Inc., accompanied hy Mr: 
Jackson, sailed on the Queen Elizahet! 
August 16. After spending a few 
in London, where Mr. Jackson wil 
the home offices of his British np 
nies, they will fly to Cannes, France, to 
attend the annual meeting of the Inte: 
national Union of Marine Insurance, to 
be held on September 16-18. Mr. Jack 
son, president of the American Institute 
of Marine Underwriters, will attend a 
United States delegate. He expects t 
return to the states the latter part of 
September. 

Mr. Jackson is also a member of thi 
executive committee of the Association 
of Marine Underwriters of the United 
States, first vice president of the Board 
of Underwriters of New York, a mem 
ber of the American Marine [lull In 
surance Syndicate, a member of the 
executive committee of the Inland Ma 
rine Underwriters Association, a mem 
ber of the Aviation Section of the N. Y. 
Board of Trade, as well as having mem 
bership in other insurance organizations 









. 
Marine Losses 
(Continued from Page 1) 
of claims arising from theft and pilter 
age and water damage. Poor packing 
by American shippers continues a majo 


problem for the insurance markets 
Packaging is less adequate than betore 
the war, without any consideration o1 tl 


fact that port conditions are far wors¢ 
than in pre-war years. 


In many harbors warehouses art 
crowded with shipments that arrived 
weeks and months ago and have not been 
moved due to shortages of transport 
tion facilities. As new vessels Ive 
shipments often must be unloaded to 


open docks or placed in open field 
indefinite periods. There, poorly 
tected, thieves and bad weather operate 
to bring loss claims to undery 1 
Gradually these war caused con 
are being rectified but it is a ver W 
process, one not keeping up wit 
rapidly expanded trade of the po 
era. Marine underwriters recogni 
deplore such conditions of relax¢ 
and inadequate safeguarding but 
ingly give coverage. They contend | 
ly that they are in business to re 
against hazards which are insurable .nd 
with them it is a question of rate ind 
not one of giving or refusing co\ 
Some of the pilferage stories 
around in New York are termed 
tastic.” Wearing apparel and ma: 
tured goods in general are special | 
of thieves the world over. 
War risk insurance rates, in a 
nominally early this year, to comp: 
underwriters for mine explosion 
still remain at very low levels. T! 
surance is widely sold generally, 
ever, because of the mine hazar 
only in a few instances because 0! 
like conditions actually prevailii 
threatened. 
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Heme Indemnity Stock 
Increase Proposal 


COMMON STOCKHOLDERS MEET 
Will Vote on Pesusiecen for Home 
Ins. Co. to Buy $4,000,000 
New Peernee Stock 
Harold V. Smith, president of the 
Home Indemnity Co. of New York, has 
written a letter to common stockholders 
f the company saying that the officers 
f the Home Indemnity have recom- 
ended and the board of directors has 
proved an increase of the company’s 
capital stock. This will be from $1,050,- 
400, the amount now authorized and 
which consists of 350,000 shares of com- 
mon stock, par value $3, to $1,250,000 con- 
sisting of the present 350,000 shares of 
common stock of the par value of $3 
each, and 40,000 new shares of non- 
cumulative, non-voting preferred stock 

of the par value of $5 each. 

\ special meeting of stockholders will 
be held on September 8, at which 
tine the approval of the proposed in- 
crease in capital stock will be voted 
on. If the stockholders approve the 
management contemplates the sale of all 
of the new preferred stock at $100 per 
share, or a total consideration of $4,000,- 
000 to the Home Insurance Co., which 
presently owns more than 75% of the 
common stock of the company. On the 
basis of this total purchase price of 
$4,000,000 the annual non-cumulative pre- 
ferred dividend of $2.50 per share will 
eat the rate of 244% per annum. 

The company’s surplus as of June 30, 
1947, was $2,258,555 which, together with 
a voluntary reserve of $150,000 and a 
capital of $1,050,000, provided a surplus 
to policyholders of $3,458,555. If a sale 
to the Home Insurance Co. of the 40,000 
hares of new preferred stock had been 
consummated as of June 30, 1947, the 
changes in the capital accounts as of 
that date would have been as follows: 

Before Sale After Sale 





General Voluntary 

RESEEVE iersceadents $ 150,000 $ 150,000 
NADIA © sc orb ain ease 1,050,000 1,250,000 
SUED 500.4 0 ce Were een 2,258,555 6,058,555 
Surplus as regards 

policyholders ....... $3,458,555 $7,458,555 


Why Step Is Being Taken 
In his letter to the common. stock- 
advising them of the proposal 
to increase the capital stock President 
Smith said in part: 
“\s an essential step in the conserva- 
tive development and expansion of the 


hold rs 


Home Indemnity Co., which has been un- 
der way since before the war, it has long 
been recognized that ultimately an in- 
crease in the company’s capital and sur- 


plus would be required in order to meet 
tie public’s needs. Increases in premium 


Writings naturally mean increases in pre- 
mun reserves. 
“he net premiums written by the 


conipany in 1943 were $4,477,276. In 1944 
the «mount increased to $5,084,967; in 
1945. to $6,006,114 ;and in 1946, to $9,007,- 
47. In the latter part of 1946 and in 
47 many unusual contributing factors 

resulted in a substantial increase in the 
volume of premiums for almost all casu- 

uty and surety, as well as fire and ma- 
I companies. This general increase 


Was in part reflected in the Home In- 
dennity Co.’s net premium writings of 
mM 1716 for the first six months of 
1947 as well as in the figures at the end 
Ot 46 

eps were taken by the management 


mM months ago to assure the com- 
Pans’s expansion on a normal rather 
on an abnormal basis. Primarly, 
ire, for the purpose of carrying out 
Its -range program for the company "Ss 
hornial | deat nt and expansion, the 
Management has considered various plans 


ELECT LARSON, CHRISTENSEN 


Board of Trustees of American Surety 
and Affiliates Makes Both of Them 
Assistant Treasurers 
E. H. Larson and Harold Christensen 
have been elected assistant treasurers 
of the American Surety Co., it was an- 
nounced by A. F. Lafrentz, president, 
following a meeting of the board of 

trustees August 19. 

Mr. Larson will devote his attention 
to the supervision and handling of the 
company’s investment portfolio. Mr. 
Christensen will handle matters pertain- 
ing to the company’s banking and other 
financial operations. 

Both men will perform similar services 
for the New York Casualty Co. and 
the Surety Fire Insurance Co. 


Antoine Heads Safety Group 


Louis H. Antoine, manager, St. Louis 
branch office of the American Automo- 
hile Insurance Co., is serving as chairman 
of a special St. Louis committee selected 
to study the needs and to develop a pro- 
gram to promote greater safety upon the 
St. Louis streets. 


for increasing the capital and surplus of 
the company.” 

Mr. Smith then explained the proposed 
capital stock increase on which the com- 
mon stockholders will vote. 


CONTINENTAL FILES DATA 


Tuchbreiter Reports Prospectus of Pro- 
posed 100,000 New Shares Is 
Before S. & E. Commission 
President Roy Tuchbreiter of the 
Continental Casualty Co. under date of 
\ugust 18 issued a letter to shareholders 
telling them that a registration state- 
ment and prospectus descriptive of the 
proposed 100,000 new shares of the com- 
pany and the warrants therefor have 
been filed with the Securities & Ex- 
change Commission and it is hoped that 
the registration statement may become 

effective early in September. 

In the event the offering is made, 
shareholders of record on a date to be 
fixed so as to approximate the effective 
date of the registration statement will 
be given rights to purchase the new 
shares in the ratio of one share for 
each five shares owned at a price to be 
determined by the directors. 

Rights to the new shares will be evi- 
denced by negotiable warrants which, 
it is expected, will be mailed to all 
shareholders in the continental United 
States and Canada. Warrants will not 
be mailed to shareholders outside of the 
continental United States and Canada 
but copies of the prospectus and other 
documents in connection with the pro- 
posed offering will be sent to such 
shareholders by first class air mail 
promptly after the registration state- 
ment has become effective and the war- 
rants will be held by the company sub- 
ject to their right to make arrange- 
ments with the company’s agent, First 
National Bank of Chicago, for the ex- 
ercise or disposition of such warrants. 

It is contemplated, Mr. Tuchbreiter 
says, that the warrants, if issued, will 
expire on the fourteenth day following 


(Continued on Page 29) 





“Why do 7 Geue 
ALL «gy INSURANCE BUSINESS 
Zo BILL SMITH?” 


> 
> 





“Here’s one reason. He keeps me up-to-the-min- 
ute on modern insurance practices. He just ex- 
plained how this Central Surety Combination 
policy takes the place of two old policies. 





* appreciate such alert service.” 


Busy policyholders often judge an agent by his 
promptness in presenting to them the latest in- 
surance ideas such as the remarkably broad 
coverage in the Central Surety 


Individual Comprehensive 


COMBINATION 


Liability Policy 


Combines automobile with personal liability in 


a single comprehensive policy. A real reason 
for calling on all policyholders! 


CENTRAL SURETY AND INSURANCE (RPORATION. 








110 WILLIAM STREET . . 


EASTERN DEPARTMENT 


NEW YORK 7, N. Y. 








Change in Procedure 
Under N. Y. Auto Act 


RESPONSIBILITY ON INSURED 
Must Present All Data, Including Insur- 
ance, to Motor Vehicle Depart- 
ment After Accident 


A change in the administrative pro 
cedure under the New York Motor Ve- 
hicle Safety Responsibility Law vitally 
affecting the public, the insurance com 
panies and agents is announced by the 
National Bureau of Casualty Under- 
writers, effective September 1. The re- 
vised procedure has been developed in 
collaboration with the insurance com 
panies in an endeavor to alleviate the 
problem of matching the various forms 
which the Motor Vehicle Department 
now receives after an accident and to 
eliminate much of the mass of detailed 
work which results when the forms for 
reporting an accident and giving notice 
of insurance are not matched by the 
Bureau of Motor Vehicles. 

Under the present procedure the per- 
son involved in an accident is required 
to file the accident report form known 
as MV-104, while the insurance com- 
pany files the notice of accident, form 
SR-21. In a large proportion of cases 
these two forms cannot be matched by 
the Bureau of Motor Vehicles, with the 
result that the valuation machinery ts set 
in motion against the supposedly unin- 
sured motorist and suspension notices 
are issued, only to be rescinded later 
when it is determined that such motor- 
ist was actually insured at the time of 
the accident. 

Will Correct Situation 

The new procedure aims at correcting 
this situation by putting the entire re- 
sponsibility of giving the required infor- 
mation after an accident, including insur- 
ance information, on the person involved 
in the accident. To accomplish this the 
SR-21 has been eliminated as a separate 
form and the information contained 
therein has now been included in the 
new accident report form, the entire 
form to be filled out by the person in 
volved in the accident. 

The insurance information is in the 
form of two stubs at the bottom of the 
MV-104, the first stub to be retained by 
the Bureau of Motor Vehicles for its 
records, while the second stub is to be 
returned to the insurance company for 
verification of the fact that there was a 
policy in force on the date of the acci- 
iad for the person named. 

This second stub contains information 
with respect to date and place of the 
accident, description of the automobile, 
name and address of the operator and 
owner, name of the insurance company 
which issued the policy as well as the 
policy number and effective date, name 
and address of the policyholder and name 
and address of the insured’s insurance 
representative. 

Will Check Files 

When the insurance company receives 
the return stub it will check its files to 
determine whether a policy was actually 
in force for the named policyholder on 
the date of the accident and if the com 
pany finds this to be so nothing more 
will be done on the case. However, if no 
policy was in force for the named policy- 
holder the company will so notify the 
Bureau of Motor Vehicles which will 
take appropriate action toward picking 
up the license and registration of the 
person who gave false information with 
respect to insurance. 

It is realized that many an insured 
does not know the name of his insurance 
company but he may easily obtain it by 
contacting his insurance representative. 
For this reason it is contemplated that 
insureds, in general, will get in touch 
with their insurance representatives after 
an accident in order to be able to give 
the complete and accurate information 
called for in the insurance stub on the 
new MV-104. This the insured must do 
anyhow as the insurance policy requires 
the insured to report all accidents to his 
insurance representative or company 
immediately. 
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Canada Bars Mails to 
Nine U. S. Companies 


FINLAYSON ISSUES REPORT 





Not Licensed in Dominion; Thirty-five 
U. S. Companies Agree Not to 
Extend Canadian Writings 





Nine United States insurance compa- 
nies have been prohibited from using 
the Canadian mails. This is revealed in 
the blue book report just issued by G. D. 
Finlayson, Canadian Superintendent of 
Insurance. 

Mr. Finlayson’s report on cor?panies 
barred by Canada from using the mails 
follows closely on warnings issued by 
the Superintendents of Insurance in 
Manitoba and Ontario that several com- 
panies in the United States not licensed 
to do business in Canada are soliciting 
new accounts in the Dominion. Warn- 
ings have been issued by these Provin- 
cial Superintendents that persons pur- 
chasing insurance from these companies 
or agents soliciting business for them 
are guilty of an offense and will be 
prosecuted. 

Following is the list of organizations 
against which orders prohibiting the use 
of the Canadian mails have been issued: 
\merican Farmers Insurance Co., Phoe- 
nix, Ariz.; American Life & Accident, 
St. Louis; American Travelers of In- 
dianapolis; Associated Adjusters of Mil- 
waukee; Burbank Mutual Life & Bene- 
fit Association, Los Angeles; Capital 
Mutual Benefit Association of Denver; 
Pioneer Mutual Benefit of Phoenix, 
\riz.; Prudence Mutual Benefit of Jer- 


sey City; Sterling Casualty of Chicago. 
Mr. Finlayson says that letters have 
been received respecting the Sunset 


Mutual Life of Los Angeles, but a pro- 
hibitory order has not been issued for 
lack of complete evidence of solicitation. 


35 in Agreement 

Thirty-five American companies, Mr. 
Finlayson’s report continues, are still 
subject to the undertaking not to issue 
further policies to Canadian residents. 
‘The companies which have entered into 
this undertaking are at liberty to con- 
duct correspondence with any Canadian 
policyholders they may have had at the 
time the undertakings were given. In- 
cluded in this list are these: Alliance 
Mutual Life of Santa Ana, Cal.; Amer- 
ican Aid Association of South Bend, 
Ind.; Arcadia Mutual Casualty of Chi- 
cago; Bankers Life & Casualty of Chi- 
Beneficial Casualty of Los An- 


cago; 
veles; Commercial Travelers Boston 
Benefit Association, Boston; Commer- 


Accident Asso- 
Commer- 
Asso- 


cial Travelers Eastern 
ciation, Boston; Connecticut 
cial Travelers Mutual Accident 
ciation, New Haven, Conn. 
Also, Family Mutual Benefit, Phoenix, 
hata’ Family Mutual Life, Wilmington, 
Del.; "Federal Life & Benefit, Wilming- 
ton; George Rogers Clark Casualty, 
Rockford, Ill.; Great Western Mutual, 
Phoenix; Guaranty Trust Life, Chicago 
Guaranty Union Life, Beverly Hills, 
Cal.; Illinois Commercial Men’s Asso- 
ciation, Chicago; Illinois Traveling Men’s 
Health Association, Chicago; Iowa State 
Traveling Men’s’ Association, Des 
Moines; Lutheran Mutual Fire Insur- 
ance Association, Madison, Wis.; Michi- 
gan Casualty Co., Detroit. 
Also, Minnesota Commercial Men’s 
Association, Minneapolis; Monarch Pro- 
tective Association, Camden, N. J.; Na- 
tional Aid Life, Springfield, Ill.; Na- 
tional Protective Insurance Co., Kansas 
City, Mo.; National Security "Associa- 
tion, Beverly Hills, Cal.; North Ameri- 
can Mutual, Wilmington; Penn-Jersey 
Beneficial Association, Camden, N. 5 A 
Postal Life & Casualty, Kansas City; 


Provident Aid Society, South Bend, 
Ind.; Service Life, Omaha; States 
Mutual Aid Association, Mishawaka, 


Ind.: T. B. A. American Benefit Asso- 
ciation, Lafayette, La.; Travelers Health 
Association, Omaha; United Insurance 
World Insurance Co., 


Co., Elgin, IIL; 
Omaha. 


Henry N. E. Manager for 


Aanuintisies: Caaaihey Alas. Philadelphia Inquirer Continues 
Its Campaign for Highway Saf: ty 





HENRY 


HUGH R. 


Harold G. Evans, 
American Casualty Cos. of Reading, Pa., 


president of the 


announces the 
Henry as resident manager of the com- 
panies’ New England department located 
in Boston. 

Mr. Henry began his insurance career 
twenty years ago in the New York office 
of the Aetna Life Insurance Co., 
ing as compensation and liability under- 
writer. He subsequently held executive 
positions in the underwriting depart- 
ments of several prominent insurance 
companies and also spent a number of 
years in the general agency business. 
Prior to joining American Casualty, Mr. 
Henry was associated with the Globe 
Indemnity Co. and, for the past five 
years has served as manager of the 
American Associated Cos.’ Hartford 
branch office. 


CPCU Arranges Annual 
Meeting in Los Angeles 


The program for the 1947 annual con- 
vention of the Society of Chartered 
Property & Casualty Underwriters, to be 
held at Los Angeles and Santa Monica, 
Cal., under sponsorship of the Pacific 
chapter, September 3-5, has been com- 
pleted. On Wednesday, September 3, the 
directors will meet at the Miramar Ho- 
tel, Santa Monica. 

The program for September 4 is for 
two general sessions at the Hotel Bilt- 
more, Los Angeles, and two sessions of 
September 5 will be seminars at the 
Miramar Hotel, with a banquet in the 
evening. 


serv- 





appointment of Hugh R. 


Expressing the conclusion that safety 
is an all-year-round fight, the Philadel- 
phia Inquirer has issued an account of its 
crusade as part of National Highway 
Safety Week when that _ publication, 
Aetna Life Affiliated Cos. and the Phila- 
delphia Police Department teamed up to 
conduct an intensive two-week safety 
crusade, beginning two weeks before the 
Fourth of July holiday. 

However, in the belief that day by day 
pressure achieves better results than 
sporadic campaigns, the newspaper is 
continuing its battle against deaths on 
the highway. The Philadelphia campaign 
is described by the newspaper as follows: 

The newspaper opened its 1947 attack 
on accidents by firing both barrels on 
June 23: 


Aetna Brings “Driverometer” 


1. In association with the police de- 
partment and the Aetna Life Affiliated 
Cos. it brought a “driverometer” to Phil- 
adelphia and urged motorists to take the 
test on it that would reveal their skill 
or lack of it. 


2. Staff reporter Owen McDonnell 
wrote a series of six articles “Stop that 
Slaughter,” giving the causes of acci- 
dents, the statistics, graphically portray- 
ing the gruesome results of carelessness. 
He finished by taking the reader on a 
trip through the city morgue; it wasn’t 
pretty, but it caused healthy discussion. 

The driverometer equipment, installed 
at Police Foot Traffic Headquarters, in- 
cluded a driver’s seat, the steering wheel, 
brake and accelerator pedals and a wind- 
shield that was actually a motion picture 
screen of an unfolding highway. The pic- 
ture takes the tested driver through a 
series of typical highway conditions. 
Mechanism measures his reactions reg- 
istered by the pedals and wheel. A 
score card tells him how he did. 


Mayor Takes Test 


About 1,000 persons a day, including 
Mayor Bernard Samuel, took the test. 
When the results of five days showed 
that three out of five drivers failed to 
react within a safe time to the dangers 
of red lights, rail crossing, semaphore 
warning, and careless pedestrianism, the 
tests were continued until the eve of 
July 4. 

McDonnell’s stories emphasized that in 
1946 the national death toll was 33,500 
and that more than a million were hurt; 
that in. Philadelphia alone 199 were killed 
and 8,450 injured. He stressed that twen- 
ty-three died in the preceding May and 
his insistent theme was how many will 
be killed today? 

Inquirer photographers produced pic- 


tures of the day’s accidents. Their 
“magic eye cameras” caught many viola- 
tions by busses, street cars, trucks, 
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New Jersey Agents and Brokers Are 
Invited to 
ASK ABOUT OUR HOSPITAL POLICIES 
e Selling Up to Age 75 
e No 30-Day Waiting Period 
e No Reduction on Account of Age 
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pleasure cars, pedestrians. Photow | hic 
strips up to eight columns pinnc ‘he 
violators under the public eye. 

Auto Club Helps 


Other agencies helped. The A)... 
bile Club of Philadelphia had « farce 
poster of a huge hand warning, “Take 
it easy and live.” Postmaster Joseph F. 
Gallagher has the posters pasted «1 his 
mail trucks. The Chamber of Comunerce 
issued copies of a leaflet, “Signs of Life.” 
giving the history of traffic signals and 
the need for them. 

After the holiday, a four-day erial 
survey of traffic was made. City traffic 
expert Robert Mitchell went aloft in a 
blimp analyzing the bottlenecks and the 
causes of congestion and accident. 

The campaign went on apace. A series 
of one column cartoons in the Inquirer 
took up the work. Bearing the admoni- 
tion, “Be a Safe Driver,” each cartoon 
portrays a cause of accident. 

Typical Cartoon 

A typical one says, “A safe driver al- 
ways signals before making a turn” and 
shows the proper way. Another warns: 
“A safe driver always passes on the left, 
and only when a straight road lies ahead 
—" oncoming cars, and never on a 
li 

The cartoons are still running daily. 
Frank Palumbo, owner of four night 
clubs in Philadelphia has reproduced 
several of the Inquirer cartoons. He 
plans to distribute 20,000 to his patrons. 





SAFETY COUNCIL MEETING 


10,000 Expected at Chicago Meeting of 
National Organization; 200 Safety 
Sessions Planned 
Nearly 10,000 people are expected in 
Chicago for five days, October 6-10, for 
the thirty-fifth National Safety Congress 

and Exposition. 

Programs for more than 200 sessions 
on all phases of safety have been 
planned, and four large Chicago hotels 
have been engaged to house the dele- 
gates and their activities. 

Congress sessions on industrial safety 
will be held at the Stevens, Congress 
and Palmer House hotels, while public 
safety sessions will take place at the 
Sherman Hotel. In addition, public 
safety displays and motion pictures will 
be held at the Sherman, and industrial 
safety exhibits and films will be pre- 
sented at the Stevens Hotel. 

Among the headliners at the Congress 
will be John Sterling, publisher of “This 
Week” magazine, who will speak at the 
annual council meeting which launches 
the Congress; Dr. Ralph W. Sockman, 
minister of New York City’s Clirist 
Church and nationally known minister 
of the NBC Radio Pulpit, who will de- 
liver the Congress banquet address, and 
Paul G. Hoffman, president of the 
Studebaker Corp. and chairman of the 
board of trustees of the Committee tor 
Economic Development, who will be the 
featured speaker of the women’s )'0- 
gram. 








Asks Iowa Companies to 
File Semi-Annual Repo*ts 


The Iowa Insurance Department '<s 
requested all Iowa casualty compa''é 
and fire companies writing casualty 
to file a six-month statement witli the 
Department. Department officials p- nted 
out the request was made so an accirit 
check could be obtained of the cast'ly 
situation at the present time. 


The companies were asked to ‘ve 
the statements filed by August 2° id 
contain information on income, dish! °s& 
ments, assets, liabilities and reserves“ 
underwriting and investment ex! ts 


and Schedule P. The report may be st) 
mitted on one of the regular an 
statement forms or any other forn 
sired by the company. 
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N. Y. Appeals Court 
Prints Comp. Decision 

oPINION BY JUDGE CONWAY 

Hold ene tes Liable When 


‘Worker Is Injured at Premises 
Not Named in Policy 





La t month’s decision of the New 
Yor! Court of Appeals that a workmen’s 
mj ensation policy covering specific 
locat ons does not cover the employe 
in coses Of employment upon the prem- 
ses of a building not specifically men- 
tione'l, regardless of the fact that he 
yas working for the same employer and 
engeed in the same type of work, has 
yow been published. 

The case on appeal was that of Ar- 
ville A. Davis against Block & Smith, 
Inc, and Metropolitan Casualty Co. and 
the appeal was made solely by the Met- 
ropolitan Casualty and not by the em- 
ployer. The casualty company is relieved 
irom liability under the court’s construc- 
tion of the terms of the standard New 
York policy, but the employer is still 
liable to the employe for the injuries 
sustained by him; the court said it was 
“unfortunate that the employer may be 
guilty of a misdemeanor” under the 
workmen’s compensation law. 

The opinion was written by Associate 
Judge Albert Conway, former Superin- 
tendent of Insurance of New York, and 
all of the judges concurred in it. 

Employed as Handy Man 

The workman was employed by Block 
& Smith as a handy man doing paint- 
ing, repairing and plumbing work and 
the insurance policy provided for the 
character and locations of the work. At 
the time of the injury, the claimant was 
not at any of the locations specified al- 
though he was engaged in work similar 
to that for which he was employed. He 
was doing painting, repairing and clean- 
ing over a period of four weeks at the 
home of the president of the employing 
corporation at Bayside, Long Island, 
when he was injured. 

The Workmen’s Compensation Board 
had held that at the time of the acci- 
dent, the workman was “doing work in- 
cidental to the employer’s business” and 
the court said there was evidence to 
support that finding since the employer 
fled reports of the injury which as- 
serted that fact and did not appeal from 
the decision of the board. However, the 
court said: 

“It is urged upon us that we should 
depart from ordinary rules of legal con- 
struction which necessitates the giving 
of a meaning to each word and clause 
in « contract and that we should disre- 
gard the designation of the two loca- 
tions specified as those at which the 
work was to be done if the insurance 
contract was to be in force. It may be 
that the insurance company would have 
added to the contract the corporation 
presilent’s home address as one of the 
locations at which work might be per- 
lormed, or, indeed, would have written 
i generally the words ‘various loca- 
tion: if so requested, without change 
of ~:emium. 

Cannot Employ Special Rule 

; » cannot, however, employ a spe- 
cial r unique rule of construction for 
insu nce contracts. The employer here 
kne\ the classification of operations and 
the .cations which it was seeking to 
cov. by compensation insurance. The 
bos has found that the claimant at 
the me of injury was the employe of 
the _mployer-corporation. 

: Should, therefore, have been 
Pro’ rly covered by workmen’s compen- 
sat insurance. Since he was not it is 
unt’ ‘unate that the employer may be 


Sul of a misdemeanor and, had claim- 
ant ot elected to claim compensation, 
mi have been well-nigh defenseless 
in action by the claimant by reason 
or tion 11 of the workmen’s com- 
Pe tion law, since the claimant step- 
bec nto a hole, in or near the porch 
ol .e home where he was working 


= carrying an extension ladder, but 
thai was the fault of the employer, and 


he is not in a position to complain.” 

The court analyzed two of its deci 
sions in similar cases, Pettit v. Reges 
(242 N. Y. 272), and Lent v. 850 Seventh 
Avenue Corp. (259 N. Y., 616), in which 
it had held that there was no insurance 
coverage. 

Not Incidental to Business 

“Here,” the court said, “although the 
work claimant was doing at the time 
of the accident may have been inci- 
dental to the general business of the 
employer-corporation—as found by the 
board—it was not incidental to the 
business operations of the employer- 
corporation described in the declarations 





of the policy. Those declarations re 
stricted coverage to the business opera 
tions of the employer-corporation and 
work incidental thereto at certain spe 
cified buildings owned or leased by it. 
They did not extend to or include oper- 
ations upon which the employer-corpo 
ration might become engaged by main- 
taining buildings owned or leased by 
others and located elsewhere. 

“The order of the Appellate Division 
should be reversed and the claim dis- 
missed as to appellant, Metropolitan 
Casualty Insurance Co. of New York, 
with costs against the Workmen’s Com- 
pensation Board.” 
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FILES TERM AUTO POLICY 
United Pacitic 
has filed with the Washington State In 


month term 


Insurance Co., Tacoma, 


surance Department a six 
automobile insurance policy for bodily in 
jury, property damage, fire, theft and 
collision. The company’s filing provides 
for extending the six-month term by 
payment of premium within thirty days 
of expiration of the preceding six-month 
term. If the premium due is not paid in 
the 30 days, policy automatically termi- 
nates as of the date the premium was 
due “and without notice of any kind” 
the filing states 
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Merchandise Mart, world’s largest office building, as seen from across the Chicago River. 


ee strength that draws from her tireless soil” —IIlinois floats on a sea of 
coal and ranks high in farm, oil and mineral production. Industrially, Illinois’ plants 
make nearly every conceivable article. Its meat-packing operations, largest in the United 
States, are famous throughout the world. Chicago is America’s second city in size and 
in volume of trade and manufacture. 
In giving security to the diversified industries of this great state, we are continuously 
“Serving the Leaders.” 


UNITED STATES GUARANTEE COMPANY 


NEW YORK CITY 


SURETY CASUALTY 
AVIATION INSURANCE THROUGH ASSOCIATED AVIATION UNDERWRITERS 


FIDELITY 
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Advises Adjustments 
In Assigned Risk Plan 


REPORTS ON ‘CANADIAN PLANS 


Superintendents’ Committee Reports 
Criticisms; Recommends Pools 
to Carry Auto Risks 


Expressing the opinion that the As- 
Risk Plan is serving a_ useful 
but that in order to assure its 
success in the future, administrative 
adjustments are necessary, the special 
committee on automobile insurance As- 
signed Risk Plan of the Association of 
Superintendents of Insurance of the 


signed 
purpose 


Provinces of Canada has issued its 
report 

The report was issued under date of 
August 7, in advance of the annual 
meeting of the association which is to 


be held at Jasper, Alberta, September 
8-12. Chairman of the committee is 
Herbert Hunter, Superintendent of In- 
surance of Manitoba, who is president 
of the association. 
Provisions To Be Broadened 

There has been no change in the num- 
ber of provinces in which the plan is 
now being operated, the report says, but 
it is pointed out that since the last meet- 


ing of the Superintendents, the prov- 
inces of Alberta, British Columbia and 
Ontario have put into effect types of 
financial responsibility laws siimlar in 


many respects to that in effect in Mani 
toba and it is assumed that the provi- 
sions of the Assigned Risk Plan in 
those provinces will now be broadened. 

“The plan appears to be operating 
very efliciently in so far as the insuring 
public is concerned,” the report says. 
“The only complaints that have reached 
the committee are in regard to the 
length of time it sometimes takes to 
get a policy issued. 

“There have been complaints, how- 
ever, from several companies with re- 
vard to the class of business that has 
been allocated to them. For instance, 
companies whose underwriting policy 
has heretofore prevented them from 
writing policies on taxicabs are now 
compelled to accept one or more of this 
type of risk; and the statement has 
been made—and possibly with some de- 
yree of truth--that the Assigned Risk 
Plan is being used by some companies 
to get rid of undesirable risks rather 
than for the purpose for which it was 
designed, i.e., to provide channels of 
insurance for the operators and owners 
of motor vehicles who could not obtain 
same in the ordinary way. 

Criticism Is Received 

“Some criticism has also been re- 
ceived with regard to the method of 
allocating the various risks; and in this 
regard it might be pointed out that, in 
the province of Manitoba where the 
plan has been in operation for two 
years and nine months, the 179 policies 
which have been written under the plan 
have been written by approximately 
sixty companies, while some forty-five 
other companies operating in the prov- 
ince have received no assignments at all. 

“In view of the foregoing, the com- 
mittee suggests that serious considera- 
tion be given to the establishment of a 
pool to which such applications would 
be allocated. By this method, the ex- 
perience of these risks could be more 
closely watched and more immediately 
ascertained, and premiums adjusted ac- 
cordingly. Loss, if any, could be adjusted 
annually and charged to the companies 
in proportion to the amount of their 
earned premiums in each province.” 


AUTO RATES RISE IN S. D. 

\n increase in the automobile liability 
rates for virtually all types of cars in 
South Dakota is announced by the Na- 
tional Bureau of Casualty Underwriters. 
The revised rates result in increases of 
10% for bodily injury coverage and 30% 
for property damage coverage for pri- 
vate passenger cars. For commercial ve- 
hicles, garages, and most of the public 
passenger carrying vehicles the increases 
are 10% for B. I. and 40% for P. D. 


Hartford A. & I. Elects 


Barnard Flaxman Secretary 


directors of 


elected 





BARNARD FLAXMAN 


At a recent meeting of the board of 


the 


secretary 


Hartford 
Indemnity Co., Barnard Flaxman was 


ot 


the 


Accident 


company. 


& 


He 


has, since 1938, been assistant secretary. 
Mr. Flaxman has been with the Hart- 


ford at the home office since 1924. He 
attended the Hartford public schoo's, 
graduating from high school in 1917. 


He then attended Carnegie Institute of 
Technology and Syracuse University 
where he majored in mathematics. He 
was graduated with an A.B. degree in 
1922. Shortly after graduation Mr. Flax- 
man was employed in the business re- 


search department of the Standard 
Statistics Co. and came to the Hart- 
ford from that connection. He is also 
secretary of the Hartford Fire Insur- 
ance Co. and is associated with the 
investnient division of the two Hart- 
fords. 





SAFETY LAW FOR ALABAMA 

Governor James E. Folsom has signed 
into Alabama law a stringent motorists’ 
financial responsibility act. 


JACK FLOOD TO N. Y. OF; 


Continental Casualty Names Him «via. 


tion Accident Underwriter 
Metropolitan Office 

The Continental Casualty C 
politan office, New York, rep 
promotion of Jack Flood, forme 
oflice employe in the aviation 
division, to aviation accident und 
for the metropolitan New York 

Mr. Flood will work under ti 
tion of Frank Sexton who is | 
of the accident and health dep 
of the metropolitan office. 

Mr. Flood is a native of Brool 
spent four years in the casualt: insu 
ance business in New York be: 
ing into the Army. He was a: et 
and at the end of his Army experience 
was attached to the insurance incl 
of the Air Material Command of \\ right 
Field, Dayton, Ohio. 
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J. P. (general manager, Excess Insur- 
ance Co. of America) Gibson, Jr., saw 
the hint in a previous issue that he had 
been silent. He delivered a veritable bar- 
rage of humor—and as we said in grate- 
fully acknowledging his communication, 
if we used it all in one issue, the genial 
editor of this publication would change 











POTOMAC are staunch supporters of 
the American Agency system and 
protect their agents and brokers by 
adhering strongly to the position 
that no business will be written 
except through properly licensed 


agents and brokers. 





The GENERAL ACCIDENT and 


Ask the representatives of these companies 











our masthead to “Jest in Our Gibson.” 
Joe was out West, and every time he 
crosses the Hudson River he comes back 
with some sage remark of his brothier. 
This time, the other famous Gibson said: 
“When there is nothing more to be said 
on a subject, some boob always says it.” 
The boob, according to Joe, would be a 
brother of the girl who was so dumb 
that she thought a violin was a road- 
house. 


er We Oe 
Joe’s letter was certainly the answer 
to an unspoken prayer — for he has 


enough material in it for a half-dozen 
columns. 
* * x 

Not to be outdone by her charming 
employer, Bernice (Excess Insurance 
Co.) Brougham contributes the follow- 
ing: “Thirty days hath September, 
April, June and no wonder, all the rest 
have peanut butter, excepting Pasadena, 
which has the Rose Bowl.” P. S.—This 
is the sort of summer poetry which is 
appropriate before Labor Day—but atter 


that deadline, Bernice, we insist on 
proper scanning, form  and_ rhyme. 
Thanks, dear. 

eo er 
New Hamp-sheer silliness: Mrs. Car- 


roll (wife of popular owner of a chain 
of Ski Shops) Reed tells us that a visi- 
tor listening to some of her records re- 
cently made a request. Kay’s friend 
wanted to know if they had anything 
by “Johannes Batch.” 
* * ok 

Morris (Mutual Trust of Brooklyn) 
Weldon swears that the following defi- 
nitions were really given recently: “A 
level premium is the premium paid by) 
a dead man. The natural premium is 
the premium paid by a nudist. ‘Tlic net 
premium is the premium paid by « fish- 
erman. The gross premium is the prem- 
ium paid by a fat man.” Well, Morris, 


all we can say is that we were tys 
under the impression that the ross 
premium was one paid by twelve zen 


other guys. 
ee ae 
We are on the mailing list of ( ¢orge 
P. (Provident Mutual) Shoemaker. who 


has us listed twice, once as \! irvin 
Lane, and once as Marion L. Li lf 
there is a Mr. Loul in the house we'll 
be glad to forward his mail fro: MW 
on. 
* * * 
We'll have to get a new car 
our ashtrays are now full. 
x oe x 
Do the manufacturers of men’: rts 
have to pay for the pins they p! un- 
necessarily in new shirts? 
. 2°} 
3eauty Note. Mrs. J. P. Gibsoi. Jr. 
continues to use green ink in he: ‘ial 
correspondence, because it seems be 


a-green with her. 


—MERVIN L. LA 
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A. & H. Group Completes 
Annual Meeting Program 


TO 8E HELD AT FAIRLEE, VT. 
Personal A. & H. Underwriters to 
Consider Constitution Revision; 
Willson Heads Committee 
Lc ind M. Willson, secretary, Century 
Indeinity Co., and chairman of the 1947 
nnt meeting committee of the Bu- 
rear of Personal Accident & Health 
Und rwriters, announces the program 
for 1 annual meeting of the bureau, 
whi will be held September 8-10 at 

Lake Morey Inn, Fairlee, Vt. 
The opening session on Monday, Sep- 
rem! or 8, will feature addresses by Don- 


id ).nowlton, Insurance Commissioner 
f New Hampshire, and recently reap- 
nin cd chairman of the accident and 


ealii: committee of the National Asso- 
jatin of Insurance Commissioners; 
Deputy Insurance Commissioner Albert 
). Pingree, Department of Banking and 
Insurance of Vermont, representing 
Charies E. Burns, Insurance Commis- 
sioner of the state; Ray L. Hills, secre- 
tary, Great American Indemnity Co., 
hairman of the governing committee 
of the bureau; Robert B. Ely, III, as- 
sistant counsel, Indemnity Insurance Co. 
f North America, and, the report of 
the manager, J. F. Follmann, Jr. 

The principal matter for discussion 
and action on September 9, will be the 
consideration of proposed revisions to 
the constitution of the bureau; report 
of the regulatory legislation committee, 
Logan Bidle, secretary, Aetna Life In- 
surance Co., chairman, and discussion of 
the future scope and functions of the 
bureau both from the viewpoint of the 
decision of the Supreme Court in the 
South-Eastern Underwriters Association 
‘ase and more recent developments in 
the field of accident and health insur- 
ance, 

Reports of Committees 

The afternoon of September 9 will be 
devoted to the hearing and discussion 
of committee reports, principal of which 
will be the report of the manual com- 
mittee, John F. Lydon, manager, Ocean 
\ccident & Guarantee Corp., chairman, 
concerning development of the new bu- 
reau occupational classifications manual; 





ERVING E. BRADLEY DIES 





Was Superintendent, A. & H. Depart- 
ment, Eagle, Globe and Royal 
Indemnity Companies 
Erving E. Bradley, 64, superintendent 
of the accident and health department 
in the home office of the Eagle, Globe 


and Royal Indemnity Cos., died at his 
summer home at Lake Hopatcong, N. J., 

August 17, 

Born in Bristol, Conn., Mr. Bradley 
attended Hunter Business College, 
Harttord. In 1911 he joined the Royal 
Indennity Co.’s home office accident and 
healili department in New York and 
rose departmental superintendent. He 
ett val in 1922 to work in an ex- 
ecut capacity with the Independence 
Indevinity Co. in Philadelphia. 

Frm 1923 to 1935 Mr. Bradley was 
supe ntendent of the accident and 
he; departnient of the home office 
of Globe Indemnity Co. then at 
New ck, N. J. In 1935 he became super- 
inter ent of the accident and health 
dep. ‘ment of the Globe’s metropolitan 
olf n New York. 

\\ on the management of the three 
In¢ ity companies in the Royal- 
Lin iol Group was consolidated in 
Mu t this year, he became superin- 
ter t of the accident and health de- 
par nt of the three companies. 

Bradley was a former president 

Accident & Health Association 
Of w York, secretary-treasurer of 
sg ipatcong Country Club, meinber 
\ New Jersey Gun Club and a 
\ 

ving are his wife, Mrs. Mildred 
_ Bradley; a daughter, Mrs. May 

1 and two sons, Norman and Ery- 
ing Bradley, Jr. 






report of the underwriting committee, 
Merle J. Thompson, manager, Standard 
Accident Insurance Co., chairman, con- 
cerning several matters of underwriting 
importance; report of the Insurance 
Departments committee, Raymond A. 
Payne, secretary, Travelers Insurance 
Co., chairman, concerning legislative and 
regulatory problems; and the report of 
the social insurance committee, Alfred 
B. Hvale, assistant secretary, Continen- 
tal Casualty Co., chairman, concerning 
both state and Federal laws having to 
do with cash sickness benefits and com- 
pulsory health insurance and voluntary 
plans developed in several states by 
medical societies. 


McCarran to Address 
Lawyers at Cleveland 


INSURANCE SECTION PROGRAM 





Congressman Brown, Murphy, Skutt to 
Speak; Will Hold Series of 
Round Tables 
United States Senator Pat McCarran, 
Nevada, father of Public Law 15, will 
be the featured speaker at the banquet 
September 23, at the annual meeting 
of the Insurance Section of the Ameri- 
can Bar Association at Cleveland, Sep- 





Vacation Time 


Can Be 


New Business 
Time For You 










ion will cost you? If so, 
you plan to spend may 
ly o small Part of the 


ay happen while you are 
accident, one of the most 
ple, and be held financially 
a law suit for an aecident 
au absence. Summase your 





HIS is the time of year when many of your clients and pros- 


pects are making vacation plans. Here is a real opportunity 


for you to increase your business. Point out that liability for an 


accident occurring on a trip—or at home during their absence— 


could easily take all the joy out of a vacation and might wipe 


out a bank account too! Burglary, a hold-up or severe property 


damage could add a costly item to the holiday expenses, The 


amount they plan to spend may unfortunately prove to be only 


a small part of the total cost. 


Our July and August advertising features our FAMILY POLICY 
—a vital necessity for a carefree vacation. Let your clients and 


prospects know how it protects the entire family against such 


financial loss not only during vacation but throughout the year, 


wherever they may be. 


We will gladly send sales helps on this policy to agents and 


brokers on request. Simply address our Agency and Production 


Department. 
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AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 
Affiliate: SURETY FIRE INSURANCE COMPANY 


100 Broadway, New York 5, 
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tember 21-23. Senator McCarran’s sub- 
ject will be “Congress and Federal 
Regulation of Insurance.” 

Among the speakers at the first gen- 
eral session on the afternoon of Sep- 
tember 21 will be: Clarence |. Brown, 
Congressman from Ohio; V. J. Skutt, 
Mutual Benefit Health & Accident As- 
sociation and United Benefit Life In 
surance Co. Omaha, immediate past 
chairman of the section, and Ray Mur- 
phy, general counsel, Association of 
Casualty & Surety Cos. J. Harry La- 
Brum, Philadelphia, will preside. 

On the second day of the meeting, 
there will be round tab'es on a num- 


ber of lines of insurance. Presiding at 
the A. & H. session will be F. Roland 
Allaben, Grand Rapids. H. L. Smith, 


Tulsa, will present a paper at this ses 
sion on “New Legislation Affecting Cash 
Disability of Accident and Health Po'i 
cies.” 

F. B. Baylor, Lincoln, Neb., will pre 
side over the automobi'e round _ table, 
when the following will be speakers: 


Wilder Lucas, St. Louis, “Automobile 
Garage and Service Station Coverage”; 
Oscar T. Toebaas, Madison, Wis., “Ex- 
pert Medical Opinion Evidence With 
Reference to Automobile Damage 
Cases”; Duke Duvall, Oklahoma City, 
“Statutory Motor Carrier P. L. and 
P. D. Insurance.” 


Walter A. Mansfield, Detroit, will be 
presiding officer at the fidelity and 
surety round table when Fred E. Pausch, 
Baltimore, will discuss “Subrogation 
Rights of Fidelity Insurers Against 
Negligent Banks,” and George Fiedler, 
Chicago, will give a paper on “Invest- 
ment of Trust Funds by a Fiduciary.” 

W. Percy McDonald, Memphis, will 
conduct the round table on aviation in- 
surance. Speakers at this session will 
be: David Corbin, New York, “Trial of 
Warsaw Convention and John 
J. Goldberg, San Francisco, “The Con- 
flict of Federal and State Compensation 
Laws Affecting Air Transportation.” 

Donovan to Speak 

Tames B. Donovan, National Bureau 
of Casualty Underwriters, will speak on 
“Other Insurance Clauses” before the 
casualty insurance forum, when Glenn 
R. Dougherty, Milwaukee, will preside. 
At the meeting on compensation and 
employers liability, Welcome D. Pierson, 
Oklahoma City, will preside, and John 
F. Hynes, Des Moines, will present a 
paper: “Liability of Insurance Carrier 
Under the Provisions of the Standard 
Compensation Policy for Injuries to 
Employes Hlegally Employed.” 

John F. Foster, Newark, will preside 
over the fire insurance panel and will 
discuss “Coinsurance Clause and Insur- 
able Interests Under the 1943 Standard 
Fire Policy.” Arthur J. Sullivan and 
George Nixon, both of New York, will 
discuss, respectively, developments in 
marine and inland marine insurance at 
the marine forum over which George 
E. Beechwood, Philadelphia, will preside. 

New officers will be elected and in- 
stalled at the concluding session. At the 
banquet, which will close the meeting, 
speakers in addition to Senator McCar- 
ran will be C. R. Smith, chairman, Amer- 


Cases,” 


ican Airlines, on “Air Transport and 
Air Power,” and David J. Kadyk ot 
Lord, Bissell & Kadyk, Chicago, on 


“Catastrophe Insurance.” 
Continental Files 
(Continued from Page 25) 

the effective date and as they should 

have a definite market value, it is im- 

portant that shareholders arrange to 

exercise or sell the warrants, if issued, 
before they become void. 

He says it is expected that all stock 
not purchased through exercise of war- 
rants will be purchased by a group of 
underwriters but if they are not, it 1s 
the present intention to refund the sub- 
scription moneys received and void the 
entire plan. Mr. Tuchbreiter exp!ains 
that his letter is for information only 
and should not be construed as an offer- 
ing of the proposed capital 
such offering may be made legally 
after the registration statement 
have become effective. 


stock as 
only 


shall 
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Calls Taft Bill Better 
Than Wagner Proposal 


INSURANCE COUNSEL REPORT 
H. & A. Committee Says “Ratchet- 


click” in Government Control Trend 
Is Preferable to Revolution 
The report of the health and accident 
maimittee of the International Asso- 
ciation of Insurance Counsel, published 
the Insurance Counsel Journal in 
meeting to be held at 

{ Lake Beach, N. J., September 
1-7, describes the health bill introduced 
by Senators Taft, Smith, Ball and Don- 
nell as “another ratchet-click in the 
apparently inexorable trend toward gov 
ernmental assumption of obligations 
and functions traditionally discharged 
through private enterprise. 

“This bill was doubtless devised as an 
antidote to the Wagner-Murray-Dingell 
measure, which continued compulsory 
features and was far more comprehen 


1 
dvance of the 
pring 


sive and if it passes, we may at least 
find solace in that the ratchet-wheel has 
clicked but one notch at a time instead 
of by a revolution!” 


Hocker Heads Committee 


lon O. Hocker, Jr., of Jones, Hocker, 
Gladney & Grand, St. Louis, is chair- 
man of the H. & A. committee. In its 
introduction, the report calls attention 
to publication in 1946 by the Insurance 
Section of the American Bar Associa 


tion of its revision of its 1943 publica 


tion of decisions involving health and 
accident policy provisions, saying: 
“Both publications follow the form 


of annotating standard clauses of health 
and accident policies with decisions con 
struing them, the 1946 revision including 
references to cases reported since 1942 
The work is exhaustive and easy to use 


and this committee recommends that 
every lawyer interested in policies of 
health and accident insurance procure 


a copy of this pamphlet. Ultimately it 
will be published in permanent form by 
the American Bar Association as the 
first part of volume two of Insurance 
\nnotations.” 

The report expressed satisfaction that 
fifteen of the twenty-six members of 
the committee which prepared the re 
vision, including the chairman, F. Rol 
and Allaben of Allaben & Wiarda, 
Grand Rapids, Mich., and Vice Chair- 
men Harlan S. Don Carlos, Travelers 
Insurance Co., Hartford, and John D. 
Randall, Cedar Rapids, Iowa, also are 
members of the International Association 
of Insurance Counsel. Mr. Allaben and 
Martin J. Dinkelspiel of Dinkelspiel & 
Dinkelspiel, San Francisco, are members 
of Mr. Hocker’s committes 


Quotes Senator Wagner 


The report Senator Wagner 
i having said that he expects to rein 
troduce the Wagner-Murray-Dingell bill 
in a modified form and that the 
Taft bill would provide similar services 
by way of grants-in-aid to f 
$200,000,000 per year to supply medical 


quotes 


Says 


States ot 


services to persons of low income and 
an increasing amount—ultimately $20,- 
000,000 per year—for dental care with 


additional grants provided for surveys, 
research, teaching and_ buildings. 

“It is understood,” says the report, 
“that the American Medical Association 
does not oppose this bill in principle 
as it did the Wagner-Murray-Dingell 
bill. On this account and because of 
the strength of the Senate sponsors, it 
is not at all unlikely that the bill will 
pass. In essence, it provides assistance 
to approved state medical aid programs.” 

The report quotes the section of the 
bill describing the proposed State pro 
gram and continues: 

“At least among 


insureds of lower 


income, state plans developed and sup 


L’Estrange Writes Article 
On Maintaining Goodwill 








G. A. L’ESTRANGE 


(;. A. L’Estrange, vice president and 
agency manager of the Wisconsin Na- 
tional Life Insurance Co., Oshkosh, Wis., 
is author of a splendid article, “Good- 
will,” which appears on the front cover 
of the August issue of the company’s 
house organ, “Wisconsin National.” Mr. 
L’Estrange quotes from Marshall Field, 
“Goodwill is the one and only asset that 
competition cannot undersell or de- 
stroy,” and continues: 

“In probably no other business is the 
asset goodwill so necessary and valuable 
as in that of life and accident and health 
insurance. These businesses are con- 
ceived, built, and maintained around a 
constantly revolving circle of human in- 
terests and emotions. The functions of 
life and accident and health insurance 
are essentially and thoroughly human 
services. The obligation on the part of 

company to perform under one of 
these contracts 1s a most sacred one. 
There is no denial of the fact that these 
obligations are fulfilled, in most in- 
stances, in time of distress and often 
tragedy in individual family units. The 
nature of our business, therefore, 
constant appreciation and 


Very 
demands a 





ported under this bill would certainly 
supplant the benefits of medical and 
hospital reimbursement features in 
health and accident policies of private 
insurance companies. Such companies, 
being ‘for profit’ could find no place in 
the plan.” 


WRITES MANUAL OF A. & H. 





Jack H. Penter, Vice President, Insur- 
Omedic Life Insurance Co., 
Dallas, Tex., Is Author 
Penter’s Underwriter, a manual for 
the accident and health business, will 

be off the press in late September. 

Author Jack H. Penter is vice presi- 
dent of the InsurOmedic Life Insurance 
Co. of Dallas, Tex., president of the 
Accident & Health Claims Underwriters 
Association of Dallas and vice president 
of the Texas Home Office Life Under- 
writers Association. The preparation and 
research reflected in the work is sup- 
ported by twenty-seven years’ experi- 
ence in the life, accident and health 
field. Sixteen years were spent with the 
Business Men’s Assurance Co. of Kan- 
sas City, Mo., four of which were spent 
in the sales department. For more than 
eleven years he was chief underwriter 
of the Great American Reserve Insur- 
ance Co., and during that time attended 
every sales meeting of the company. 

Mr. Penter has included suggestions 
regarding the use of riders on risks 
where substandard ratings are imprac- 
tical. Since for many well known rea- 
sons, the elimination of riders wherever 
possible is desirable, the medical or lay 
underwriter will find suggestions on 
substandard ratings not only important, 
but interesting. 

Published by the Paramount Publish- 
ing Co., 108 North Second Avenue, Dal- 
las 1, Tex., the book will be available 
for $10 per copy. 





ALLIED APPOINTS WILLIAMS 

Allied Compensation Insurance Co., 
Los Angeles, has named Roger E. Wil- 
liams & Co., as general agent, according 
ton an announcement by President John 
C. Sutherland. 





realization of the value of goodwill. This 
word, small as it is, means so much and 
covers such a multiplicity of reactions. 

Goodwill toward each other in our 
activities cannot be attained nor can it 
exist in the presence of selfishness, ego- 
tism, intolerance, lack of cooperation, 
jealousies, thoughtlessness, and whole- 
sale disregard for the other fellow, in- 
tentional or unintentional. 

“There isn’t the slightest doubt but 
that most people readily acknowledge 
and recognize the great importance of 
that most valuable asset—goodwill. It 
can be built, fortified, and permanently 
sustained by an appreciation of the 
rights of others, a genuine and sincere 
interest in the welfare of our fellowman, 
a cooperative spirit of one working with 
the other, trustworthiness, loyalty, and 
a deeply rooted determination to render 
service in our business that borders on 
perfection, or as close to it as possible. 
Give thoughtful attention to these latter 
factors, eliminate the undesirable ones 
mentioned in an earlier paragraph of 
this article, and if goodwill does not ac- 
crue to you, it can not be charged to 
lack of effort nor desire on your part.” 
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Group and Franchis. 
Subjects of Discu: jon 
A. & H. MEETING IN CC}: AGO 
Watt, Howland, Hellgren, © “nor, 


Hipp, Tobin, Wessman Speak: {y!. 
lins Conducts Round Ta> 


A discussion of the problems . od de- 
velopments in the group and § -nchise 
insurance fields prevailed when 


) rep- 
resentatives of the insurance lustry 
convened for the two-day sessic f the 
group and franchise insurance ‘iceting 
sponsored by the Health & ident 
Underwriters Conference at the Edge 
water Beach Hotel, Chicago, August 
11-12. All phases of group, association 
group, blanket and franchise insurance 
were reviewed and current trends in 


these fields 
delegates. 

In a_ discussion on recent develop- 
ments in group hospital insurance led 
by P. W. Watt, vice president, Wash- 
ington National Insurance Co., the “full 
payment” plan of one company was re 
viewed along with details on the trend 
toward higher miscellaneous expense 
benefits and a greater number of days 
room and board coverage on the part 
of most companies. 

Recent activities and developments in 
the group medical insurance field were 
reported by Billedward Howland, statis- 
tician, Health & Accident Underwriters 
Conference, including a discussion of the 
plans sponsored by state medical so- 
cieties in Wisconsin, Illinois and Min- 
nesota. 


California Cash Sickness Plan 


Thirty-two companies are writing con- 
tracts under the California cash sickness 
act and have over 7,000 plans in force, 
stated J. E. Hellgren, vice president, 
Lumbermens Mutual Casualty Co., and 
chairman, group committee of the con- 
ference, in a review of that plan. He 
outlined the various problems presented 
in writing disability insurance under 
the act and the experience of the com- 
panies in California. 

E. H. O’Connor, managing director, 
Insurance Economics Society of Amer- 
ica, reviewed the cash sickness legisla- 
tion of the past year. He reported that 
the lack of knowledge on the part of 
the public about the accident and health 
business and the amount of business 
being written helps generate the cry 
for state cash sickness legislation. In 
the forty-five legislatures in session this 
year, fifty-one bills were introduced cov- 
ering cash sickness and medical benefit 
legislation, he pointed out. 

Methods used for employers’ reports 
on employes, premiums, and claims and 
ways to reduce the detail work required 
of employers were given by (:corge 
Hipp, manager, group department, Em- 
ployers Mutual Liability Insurance Co. 


Talks on Union Business 


noted by the aittending 


Edmund P. Tobin, vice pre ident, 
Union Labor Life Insurance Co., gave 
ust 


a detailed report on union grou; 
ness. He pointed out the advanti. es 0 


having employers’ participation 11 ‘inion 
group programs and stated that vor- 
able experience has resulted fron writ- 
ing union members on a trustees! ype 
of program, which is administers ‘y 4 
joint employer and union officia un- 
cil, such as the union welfare fun pro- 


grams. Mr. Tobin said that the en- 


tialities for this type of busine are 
favorable in the group insuranc cid 

Developments in the writing | sO- 
ciation group business were out! by 
Irving Wessman, secretary, Com. ‘cial 
Casualty Insurance Co., includ the 
various state requirements for t! ype 


of policy. 

L. B. Mullins, manager, group itt 
ment, National Casualty Co., | 
at a round table discussion on 1! 
insurance. Topics discussed inclu , 
types and extent of coverage Pp! 
underwriting procedures and pt 
sales methods, and premium ac 
methods. 
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“When I entered the insurance business, I quickly 


realized that the greatest opportunity for creative 


qe roth 


WITEi ns SE oh 
we 


Alan S$. White, Etna-izer 
So. Hadley Falls, Mass. 


A graduate of Wilbraham Academy and 
Duke University, Mr. White attended the 
fEtna’s Home Office Casualty and Surety 
Sales Course upon the urgent recommen- 
dation of one who had completed the 
Course earlier. Today, he has an outstand- 
ing agency, is president of his local board, 
has established himself as a resourceful 
and dependable student of the insurance 
and surety business. 





Success Insurance 


selling was offered by the newer insurance covers, 


such as Personal Liability, Burglary, Combination 
Residence, Water Damage, Fidelity, Surety and the 


Miscellaneous Liability lines. By concentrating on 


knowledge which could be provided only by an 
intensive period of expert training. 


“The /Etna’s Casualty and Surety Sales Course 
supplied that knowledge. More than that, it taught 


me how to apply what I learned in a way that has 


these coverages, I determined to build a multiple 


line agency. 


*To accomplish my objective in the highly com- 


petitive field of insurance called for knowledge— 


been profitable both to me and my customers. 


“I strongly recommend the tna’s Casualty and 


Surety Sales Course to anyone entering the insur- 


ance business. To my way of thinking, there is no 
better way to ‘insure’ success.” 


Alan S. White 


AETNA CASUALTY AND SURETY COMPANY 


Affiliated with 


Etna Life Insurance Company 


HARTFORD 
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Automobile Insurance Company 


Standard Fire Insurance Company 


CONNECTICUT 
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RADITION has it that the Indians sold the 
‘Laue they called Manchonac to Lion 
Gardiner for one large black dog, one gun, 
a quantity of powder and shot, some rum, 
and a few Dutch blankets. Whatever the 
terms of the transaction, the deed of pur- 
chase was later confirmed by an English 
crown grant giving Gardiner full manorial 
rights. Gardiner moved his family there in 
1639 and formed the earliest English 
settlement in New York State. 

Fair and tactful in his dealings 
with all men, Lion Gardiner was pre- 
eminently fitted for the task of set- 
tling a new country. A remarkably 
close and steadfast friendship existed 
between him and Wyandanch, 
sachem of the Montauks, who in his will 
named Gardiner guardian of his son. When 
the chief’s daughter was captured on her 








No other American estate has been so long in the possession of one family 





The marker tells, cual sii P 
of loot restored iS Still in the family’s possession. 





wedding night and her husband killed by 
other Indians, the bride was restored to her 
parents through Gardiner’s efforts. 
Handed down from one generation to 
the next, Gardiner’s Island prospered but its 
annals were far from uneventful. No place 
along the coast was more persistently fre- 
quented by ocean rovers and by foreign 
enemies in times of war. In 1699 Captain 
Kidd landed there and buried treas- 
ure. For some reason he took the 
proprietor into his confidence, at the 
same time demanding food. The re- 
past so tickled Kidd’s palate that he 
gallantly presented Mrs. Gardiner 
with an exquisite cloth of gold, which 


Less considerate than Captain Kidd were 
the many privateers and smugglers who 
pillaged the island in later years. In 1728 a 
band of desperadoes 
wounded Gardiner 
and carried off all the 
family silver except 
for one tankard. Dur- 





ing the Revolution and War of 1812 British 
soldiers frequently landed there to forage 
for supplies. 

This 3,300-acre island off the eastern end 
of Long Island is still owned by a direct 
descendant of Lion Gardiner, though un- 
fortunately the last manor house was de- 
stroyed by fire in January, 1947. 





The impressive manor house was built in 1774 


The Home, through its agents and brokers, 
is America’s leading insurance protector 
of American Homes and the Homes of 
American Industry. 


* THE HOME * 
Fresurance 


Company 


NEW YORK 
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